



































ta Storage Doors 


Every door—every part of 
every door—is built to 
outlive the plant. Jamison 
Cold Storage Door Co., 
Hagerstown, Md., U. S. A. 
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Armour and Company Tried Everything 


—they tested them all—then they replaced 
all their stuffer equipment with 


6 New “BUFFALO” Air Stuffers 


ARD, practical tests proved the superiority of the 

“BUFFALO?” Air Stuffer to Armour and Company. 

They learned what many other leading sausage makers 
know about the “BUFFALO.” 


It’s ahead of its day—a strong, ly in the “BUFFALO”) 


heavy, troubleproof machine; 
just what the sausage indus- 
try has long been waiting for 
in a Stuffer. 

Absolutely leak-proof con- 
struction. The patented Su- 
perior Piston (used exclusive- 


eliminates air in the sausage 
meat. Air pockets can’t form 
in the cylinder. No air pres- 
sure required to draw the pis- 
ton down. It drops instantly 
and very rapidly the moment 
pressure is released. 


If YOUR Stuffer equipment needs “Modernizing” 
better investigate the “BUFFALO” 


JOHN E. SMITH’S SONS CO., BUFFALO, N. Y. 
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“BUFFALO” Silent Cutter 





Produces the finest quality 
sausage meat. 


“BUFFALO” Meat Grinder 





No more grinder troubles 
when you install a 
“BUFFALO” 


“BUFFALO” Meat Mixer 





Mixes meat most thoroughly 
in least time. 


“BUFFALO” Self-Emptying 
Silent Cutter 





Cuts and empties a bow! of 
meat in 4 minutes, 


SCHONLAND Casing Puller 








Saves 50% to 65% 
labor at the stuffing bench. 
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Can Packers Combine in Good Business Practice? 


Is It Wrong or Illegal to Agree on 
Sound Business Principles and 
Then See That They Are Enforced? 


Can the leaders of an industry 
agree on the basic principles on 
which: that industry is to be 
operated? 


Is there anything illegal in such 
an agreement ? 


In the past the answer to both 
these questions would have been 
‘No!’ But conditions have 
changed. 

In the period which ended with 
post-war readjustment American 
industry was in a “seller’s 
market,” 

The aim was mass production 
and volume, and the race for re- 
sults brought about conditions 
which necessitated action in the 
interest of the buyer. 


Restrictive legislation and gov- 
emmental regulation resulted. 
The innocent suffered with the 
guilty, and business was. often 
hampered, especially as industrial 
conditions changed. 

_ As American industry got on 
its feet after the war deflation it 
found itself facing a condition of 
over-production. The effort since 
has been to market this over- 
production or eliminate it. 

The result is that we are in a 

“buyer’s market.” 


What’s a Buyer’s Market? 
At first thought a buyer’s mar- 


May seem a thing remote and — 


apart from the meat packer. But 
it is sitting on his doorstep—and 
sometimes crowding him inside! 
If the price of meat does not 
suit the buyer, or if he has an 


appetite for something else, it is 
merely a matter of turning to the 
more attractive price, or the food 
that has the greater appeal. 


The buyer can choose at will 
the kind of radio, the kind of 
automobile, the kind of house or 
apartment, the kind of wearing 
apparel, or any other one of the 
necessities or luxuries of life he 








It Can Be Done 
It Has Been Done! 


A code of trade practice 
was adopted by the cotton- 
seed products industry at a 
meeting at Memphis, Tenn., 
last week, presided over and 
approved by a representa- 
tive of the Federal Trade 
Commission. 


Resolutions adopted set 
forth the duty of the indus- 
try to curb bad trade prac- 
tices, and to encourage open 
and constructive competi- 
tion instead of that which is 
secret and destructive. 

The code condemns price dis- 
crimination, and provides that mar- 
ket values of raw material and 


products must be made known at 
all times. 
con- 


Pre-dated and post-dated 
and ssions, bonuses, 


r] 
rebates and subsidies of any kind 
are condemned. 

Names of price-cutters are to be 
made public. 

A uniform purchase contract and 
account sales form shall be used in 
all transactions. 

Violation of any of the terms of 
the code shall be deemed unfair 
ca and subject to govern- 
ment action as such. 




















prefers. The line-up of salesmen 
is always at hand to meet the buy- 
er’s desire. 

Business Needs Protection 

Instead of the buyer needing 
protection, business and industry 
will have to have this protection. 
It is finding it now—to a more or 
less limited extent—in the trend 
toward combinations of compa- 
nies to reduce production costs. 

It behooves all industry, there- 
fore, to do everything it can to 
meet this buyer’s market. 

It is especially important to the 
meat packing industry. While 
there has been a certain amount 
of cooperation in the industry, 
there is a pathetic lack of the kind 
of cooperation that is needed to 
bring greatest results. 

Just now packers may be indif- 
ferent because the “buyers’ mar- 
ket” is not dominating quite so 
much as it does when there is a 
surplus of all kinds of meats. But 
the time is not so far distant 
when the same condition may be 
faced! 


Now is the Time to Clean House 


When the industry is in an ad- 
vantageous position, then is the 
time to set its house in order. 

It can be done. Packers can 
work out for themselves a busi- 
ness code that will save them 
millions of dollars annually. 

When they do this there won’t 
be so much talk as to what is the 
matter with the packing business! 
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of July 14 there was a discussion 
on “How Can the Packer Sell at 
a Profit?” That discussion urged 
a business code for the industry 
—a code that would be observed 
not only by the executives of 
every organization, but one that 
executives would see was carried 
out all the way through their or- 
ganization. 

This, after all, is the weak point 
in the packer’s position. His men 
do not always execute his policies! 
Sales manager and _ salesmen 
sometimes fail to obey instruc- 
tions! 

Other industries are developing 
business codes. Some are doing it 
within their own ranks and others 
with official sanction. Notable 
among the latter are the sugar in- 
dustry, the millwork industry and 
the cotton oil industry. 


Cotton Oil Sets Example. 
The cottonseed products industry 
long ago set an example to its neighbor, 
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the meat industry, in the matter of 
trade codes. 

For more than a quarter of a century 
it has been operating under a set of 
trading rules governing buyers and 
sellers of the oil and by-products of 
crushing. 

And these rules “have teeth in them,” 
too! 

These trading rules were explained 
by Christie Benet, general counsel for 
the Interstate Cottonseed Crushers’ 
Association, in an address delivered at 
the spring convention of the Chamber 
of Commerce of the U. S. A. 

“The industry I represent has just 
gone through, under Congressional 
order, an investigation by the Federal 
Trade Commission,” Mr. Benet said. 
“The report of the Federal Trade Com- 
mission not alone gave a complete and 
clean bill of health, but made most 
constructive and helpful suggestions. 
That industry is organized as the Inter- 
state Cottonseed Crushers’ Associa- 
tion.” 


Big Men in Packers’ Annual Gathering 


Noted pioneers of American industry 
will be the guests of honor at the din- 
ner which is being arranged for the 
evening of October 24 in New York City 
by Columbia University and the Insti- 
tute of American Meat Packers, with the 
cooperation of the Chamber of Com- 
merce of the State of New York and 
the Merchants’ Association of New 
York. 

This dinner will follow the Confer- 
ence of Major Industries, which will 
be held during the day at Columbia 
University in connection with the Insti- 
tute’s annual convention. 

Nicholas Murray Butler, President of 
Columbia University, has announced the 
acceptances of the following pioneers: 

George Eastman, pioneer of the 
photographic industries. 

Thomas A. Edison, a pioneering con- 
tributor to many industries. 

Orville Wright, pioneer in aviation. 

Harvey S. Firestone, who for many 
years has been associated with the 
rubber industry. 

Charles M. Schwab, who was as- 
sociated with Mr. Carnegie in the de- 
velopment of the iron and steel in- 
dustry. 

Julius Rosenwald, chairman of the 
board of Sears, Roebuck and Company, 
and a noted leader in the merchandis- 
ing field. 

Continuing, President Butler stated: 
“Invitations are being extended to men 
who have made similar contributions to 
the development of other industries, in- 
cluding the petroleum industry, the 


aviation industry, the automobile in- 
dustry and the shipping industry.” 

This dinner to American industrial 
pioneers will be preceded by a Confer- 
ence of Major Industries. 

L. F. Loree, president cf the Cham- 
ber of Commerce of the State of New 
York, president of the Delaware ‘and 
Hudson Company, and chairman of the 
board of the Kansas City Southern 
Railway Company, will discuss the cur- 
rent situation of the transportation in- 
dustry. 

Alvan McCauley, president of the Na- 
tional Automobile Chamber of Com- 
merce, and president of the Packard 
Motor Car Company, will discuss the 
current situation of the automobile in- 
dustry. 

Charles E. Mitchell, president of the 
National City Bank, will discuss the 
current financial situation. 

Frank B. Noyes, president of the As- 
sociated Press and publisher of the 
Washington Evening Star, will talk of 
printing and publishing. 

Franklin D. Roosevelt, president of 
the American Construction Council and 
vice president of the Fidelity and De- 
posit Company of Maryland, will dis- 
cuss the situation of the building and 
construction industry. 

To the dinner to pioneers of Ameri- 
can industry will be invited the entire 
faculty of the University, the entire 
membership of the Institute, of the 
Chamber of Commerce of the State of 
New York and of the Merchants’ As- 
sociation. 
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Trading Rules Long in Force. 

Commenting on the trading rules 
governing transactions in cotton oil, 
Mr. Benet said: 

“We found we could not go to courts 
to settle our business. We do not haye 
time; and, with all due respect to the 
profession to which I belong, we don’t 
have time to educate the lawyers and 
the judges about our business. It takes 
too long, and the oil would rot long 
before we had really started on the 
process. 

“Out of between ten and twenty thonv- 
sand contracts last year, we had one 
case that went to court; and we haye 
one case that threatens to go to court 
now. 

“If traders do not settle, what do we 
do? The person who thinks he is 
injured has the right to take his case 
to an arbitration committee. 

What They Do, Others Can Do, 

“If we in our industry can set up@ 
set of arbitration rules, if we in our in- 
dustry can set up a set of trading rules 
by which we can deal in a valuable 
commodity which we buy from tens of 
thousands of buyers, and hundreds of 
thousands of farmers scattered over 16 
states, and which we sell all over 
America, others can do it in their in- 
dustries. 

“If we in our industry, which takes 
in many small mills scattered through 
the West and Southwest, can make a 
set of rules that have worked satisfac- 
torily over a period of 30 years, that 
stand the test of time and apply toa 
valuable commodity, when we are more 
or less the football of politics because 
we deal with the farmer, who is or 
thinks he is not being treated fairly by 
American business today—then I say 
to you that you can do it, no matter 
what your problems or what your in- 
terests are. 

“If you do set up trading rules, you 
have got to follow these absolutely 
necessary, sane principles: 

“Know your facts. Make your rules 
clear and simple. Use experts, par- 
ticularly the government experts, to 
help you set them up. 

“Trust your competitors; but, having 
trusted them, if they do not live up to 
the rules, give them short shrift ever 
after.” 

Now this industry goes even a step 
farther in cooperation in enforcing 
sound business practices. 

Adopt a Business Code. 

Many practices detrimental to good 
business still prevail in the cotton oil 
industry that are almost identical with 
those obtaining. in meat packing. There 
was a realization that these practices 
were hampering ‘the industry, and pre- 


(Continued on page 40.) 
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Automatic Regulation of Refrigeration 


Development of Automatic Expansion 
Valve Permits of Close Temperature 
Regulation and Saves Power and Labor 


Automatic regulation of higher 
temperatures has come to be 
standard practice in the meat 
packing industry. Its value has 
been proved beyond question. 

Packers have learned that 
when devices for automatically 
controlling temperatures within 
close limits are installed on heat- 
using machines and equipment 
coal is saved, better products are 





GOVERNOR CONTROLLING COOLING 
COILS. 


Balanced operation consists in keeping 
the ammonia supply to the cooling coils 
in direct relation with the actual cooling 
duty. An ammonia governor will auto- 
matically accomplish this purpose. 


produced and labor is utilized to 
better advantage. 


Workers can keep their minds 
on processing operations rather 
than devoting a portion of their 
time and thought to keeping tem- 
peratures at the desired points. 

While a saving in refrigeration 
and better quality products are 
possible when automatic regula- 
tion of temperature is applied to 
brine tanks, coolers, freezers, lard 
rolls, etc., packers have not as 
yet come to accept the idea gen- 
erally. 

Or if they have, automatic reg- 
ulation of low temperatures has 
hot been applied in the meat pack- 
Ing industry to the extent that 


has the automatic regulation of 
the higher temperatures. 


In the following article a refrigerating 
engineer continues the discussion of auto- 
matic as compared with manual regula- 
tion of low temperatures produced by 
mechanical refrigerating systems. 

This is the second of the series, the first 
having been published in the January 28, 
1928, issue of THE NATIONAL PROVI- 
SIONER. 

In this article the prediction is made 
that before many years every hand-con- 
trolled expansion valve will be replaced 
by one of the automatic type. The reason 
why such changes will be made are given. 


Cutting Cooling Costs 
By J. F. Hoffman.* 


In the January 28, 1928, issue of THE 
NATIONAL PROVISIONER there was com- 


pared the use of the automatically-con- 


trolled refrigerating plant with the 
manually controlled one. Continuing on 
this subject the prediction is made here 
that before many years every hand con- 
trolled expansion valve will be replaced 
by one of the automatic type. 

This condition is bound to come be- 
cause the automatic method will op- 


| erate at a considerable saving in power 


and time. 

The newer type of expansion valve 
can be compared to an ordinary steam 
governor. 

Without a governor it would be al- 
most impossible to operate a steam en- 
gine at a constant speed if any varia- 
tion in the engine load took place. With- 
out a steam governor the next best 
control would be to have an engineer 
personally operate a throttle valve. 

This would necessitate personal at- 
tention every hour of the day, and it 
is doubtful if any engineer could keep 
a steam engine from racing one mo- 
ment and stalling another as the load 
decreased or increased. He would be 
handicapped by not being able to ad- 
just the throttle valve at the proper 
time. 

An Ammonia Governor. 


The reader should keep the sig- 
nificance of a steam governor con- 
stantly in mind, because it bears a di- 
rect relationship to the use of the new 
type of ammonia expansion valve, or 
ammonia governor, as it might better 
be called. 

While a compressor operates at a 
constant speed, the rate of cooling in 


*Mr. Hoffman is chief engineer of the Baker 
Iee Machine Co. and inventor of the Hoffman 
automatic valve. 


a refrigerating plant varies widely, de- 
pending upon the amount of ammonia 
that expands in the cooling coils. It 
is, therefore, perfectly evident that 
some kind of an ammonia governor 
could be used to advantage. 

As a nation we have been successful 
in advancing in many phases of engi- 
neering, yet in refrigeration thousands 
of companies use old-style manually- 
controlled expansion valves. They at- 
tempt to do by hand that which can 
be accomplished more successfully by 
an automatic ammonia governor. 


Where Wastes and Losses Occur. 

Every engineer will readily admit 
that one of the most important parts 
of a plant is the expansion valve. If it 


is opened too wide excessive power is 





THE B-H LOAD DEMAND GOVERNOR. 


Power costs, it is claimed, can be re- 
duced from 15 to 35 per cent when an 
automatic control valve is installed on 
manually controlled refrigerating plants 
which have faulty manual regulation. 


used. If the valve is not opened wide 
enough it results in the plant operat- 
ing over a longer period of time. 
Balanced operation consists in keep- 
ing the ammonia supply to the cooling 
coils in direct relationship with the ac- 
tual cooling duty. A valve or am- 
monia governor will automatically ac- 
complish this purpose. It will reduce 
power costs from 15 to 35 per cent 
on every manually controlled plant 
which has faulty manual regulation. 
(Continued on page 51.) 
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Decision on Bedding Live Stock Cars 


Complaining packers are denied re- 
lief in the matter of bedding cars in 
a decision of the Interstate Commerce 
Commission, dated June 20, 1928, but 
not released until July 28, 1928. 

The case was that of Strauss & Ad- 
ler, Incorporated vs. Erie Railroad 
Company, et al, 144 I. C. C. 283. 

With it was consolidated the follow- 
ing cases insofar as bedding is con- 
cerned: Docket 17924, Swift & Com- 
pany, et al, vs. Atchison, Topeka & 
Santa Fe Ry. Co., et al, No. 17924 (Sub. 
No. 1) Birmingham Packing Company, 
et al, vs. Atchison, Topeka & Santa Fe 
Ry. Co., et al, No. 18536, Louis Burk, 
Inc., et al, vs. Baltimore & Ohio Rail- 
road Company, et al. 

The complainants sought to recover 
all sums in excess of $1.00 per single 
deck and $1.50 per double deck collected 
during the period prior to the finding 
of the Commission as to what quanti- 
ties of materials should be furnished for 
those sums. 

Only shipments from public markets 
were involved, and complainants en- 
deavored to show that inasmuch as the 
carriers agents—the stock yard compa- 
nies bedded the cars, the extra material 
was supplied for the account of the 
carrier and not the shipper. 

The Commission held that the duty 
of properly bedding cars was a duty 
of the carrier; that with this duty 
came the obligation to properly bed the 
ears. Therefore, the carrier was given 
the sole authority to judge as to the 
kind and quantity of material supplied. 
If the amount was insufficient to pro- 
tect the stock, then the shipper would 
have the right to recover any loss due 
to carrier’s negligence. 


When Shipper Must Pay. 


However, when the shipper chose to 
order more material than the carrier 
thought advisable they—the shippers— 
would have to assume the cost of any 
material in excess of that deemed suf- 
ficient by the carrier. 

The Baltimore & Ohio tariff provision 
published without authority from the 
Director General during Federal con- 
trol, and providing that “when livestock 
cars are bedded at the public stockyards 
shown in Rule 23, paragraph ‘L,’ the 
current rate of those yards will gov- 
ern,” was declared to be inoperative or 
“nonexistent.” 

It is made the duty of the carrier to 
bed the cars, and when they choose to 
employ other agencies, such as a stock 
yard company, they cannot thereby 
force the shipper to assume extra 
charges in excess of their tariff charge. 
This opinion makes clear the follow- 


ing principles so often disputed by rail- 
roads: 
Rules on Bedding Cars. 

1. It is the duty of carriers to 
suitably bed cars to be loaded with 
livestock when requested by shippers. 

2. The term “bedding” is construed to 
mean more than material sufficient to 
“afford the animals a firm footing,” 
and obviously includes material suffi- 
cient to carry the animals safely to 
destination. 

3. Stockyard companies bedding cars 
do so as agent for the carriers, to the 
extent that the amount of material 
they supply does not exceed that re- 
quired as “suitable bedding.” Material 
in excess thereof furnished at the re- 
quest of the shippers is not furnished 
as a transportation service, hence the 
charges for the extra material need not 
be covered by the carrier’s tariff. 

Important Principle Still Holds. 

At first reading, the decision appears 
to be an “upset” of previously ex- 
pressed principles, but such is not the 
case. The cases involve only a section 
6 violation; i. e., that carriers had col- 
lected charges in excess of their lawful 
tariffs. 

The more important principle of how 
much bedding should have been fur- 
nished for the tariff charges of $1.00 
per single deck and $1.50 per double 
deck is left untouched. 

For, as stated on page 286 of the 
report, “The question of whether the 
charges of $1 and $1.50 published by 
defendants were reasonable for the en- 
tire amount of bedding placed in these 








Figure Every Day 


The value of the Short 
Form Hog Test is like every- 
thing else— 

You get out just about 
what you put in! 

If you take an interest in 
this daily figuring of your 
hog cutouts, you will get 
something out of it. 

No test form will suit 
everybody. You must make 
your owii tests. 


Take this Short Form 
Test, adapt it to your own 
method of cutting, and figure 
it out. 

But whatever you do— 
pial Know where you are 
at! 
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cars is not in issue in this proceeding, 
The sole question here presented jg 
whether the defendants had the lawfy 
right to collect for the bedding sup. 
plied by the stockyards companies any 
amounts in addition to the amounts pro. 
vided in the defendants’ tariffs.” 

Inasmuch as this decision does not 
change the former decision of the Com. 
mission in which is prescribed the 
amount of materials to be furnished for 
the $1.00 and $1.50 charges, it can haye 
no effect on present practices ang 
charges. 

Duty of Roads to Bed Cars Properly, 

It is important to call attention to 
the fact that the decision of the Con. 
mission confirms what has already beep 
the expressed opinion of certain ship. 
pers. These people have taken the posi- 
tion that they believed it to be the duty 
of carriers to bed cars properly, hence 
they preferred not to meddle with that 
duty. 

They suggest that shippers merely 
order a car provided with “suitable 
bedding,” and not order any specified 
amount. They believed it all right to 
suggest certain materials and certain 
amounts, but make it clear that this is 
merely a recommendation, and not an 
order. 

As to any such shipments where the 
carriers have charged in excess of $1.00 
and $1.50, they constitute straight 
overcharges which are manifestly u- 
lawful. On any such shipments, where 
the carriers have sued, the packer 
should experience little difficulty in 
winning. 

Form of Car Order to Use. 

As long ago as January 20, 1926, the 
Kennett-Murray Service Department 
sent out a circular letter to all packers 
urging them to instruct all order 
buyers or employees ordering cars to 
place the following notation on all 
orders for stock cars: 

“This car must be provided with suit- 
able bedding so as to properly protect 
the shipment and we will hold the car- 
rier responsible for any losses due to 
improper or insufficient bedding. We 
recommend as proper bedding........ 
re or similar material per 
deck, and will pay not more than $1.00 
per single deck or $1.50 per double 
deck cars.” 


A similar notation had been used 
previously by Swift & Company, and 
it was subsequently used by many con- 
cerns. As to all such shipments, there 
should be no difficulty in recovering any 
excess charge. 

Where suits are pending, as they are 
against certain packers, it should be 
borne in mind that this decision in 00 
way prejudices the packers case. 
does not pass upon what shall 
deemed a proper amount of material to 
be furnished for the $1.00 and $1.50 
charges. 
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Packers’ Eastern Livestock Rates Reduced 


Six Year Contest Ends in Victory 
For Packers Who Ship Livestock 
From Various Western Markets 


Eastern meat packers are the 
beneficiaries of a decision of the 
Interstate Commerce Commission, 
made public this week, which 
materially reduces freight rates 
on live animals shipped to their 
plants from Western markets. 

This decision effects a reduction 
of 6 cents per 100 pounds in the 
rates on cattle, hogs (double 
deck), sheep (double deck), and 
calves (double deck), from Chi- 
cago to New York and other des- 
tinations east of Buffalo and 
Pittsburgh, except points basing 
on Pittsburgh. 

Reductions are also made in the 
yates from other Western mar- 
kets. 

The mileage scale of rates now 
wed in making rates between 
pints in the Central freight terri- 
tory is reduced by approximately 
12 per cent, so as to benefit all 
packers within that territory. 

No reparation is awarded on past 
shipments, with the exception that on 
certain shipments between Louisville, 
Ky, and points in Central territory 
where a bridge toll was assessed in 
addition to the rate. As to all such 
shipments which moved since October 
24, 1928, the bridge toll is required to 
be refunded. 

Final Chapter in Long Battle. 


This is believed to be the final 
chapter of a territorial fight which 
began in 1922 with the filing of a com- 
plaint by interior Iowa packers, seeking 
a reduction in their east-bound meat 
rates. 

Their complaint was followed by 
complaints on behalf of the larger 
packers, and also by a complaint on 
half of Eastern slaughterers who 
dbjected to any disarrangement of the 
tates in favor of Western killers. 

Sectional feeling ran high, but after 
along hard battle, which required many 
days of trial, many pages of record and 
at a cost of thousands of dollars, cer- 
tain reductions were made in the east- 
bound meat rates. The principal re- 
ductions were on fresh meat, and the 
lowa packers were not given the full 
measure of relief prayed for. 

Eastern slaughterers had sought to 
bring about a contemporaneous reduc- 
tion in their eastbound live stock rates, 


but the Commission declined to disturb 
the live stock rates, as they were not 
properly in issue. 

This made it necessary to start a new 
proceeding, and this was done. In fact, 
the first complaint was filed before the 
decision in the meat case was an- 
nounced. 


Outline of Livestock Case. 

A number of complaints were filed on 
behalf of numerous parties at interest. 
A brief description of the complaints 
will serve to detail the allegations. 

Complainants in No. 16746, called in 
the report the Independent Slaughter- 
ers, by complaint filed February 12, 
1925, as amended, allege that the rates 
on livestock, namely cattle, calves, hogs, 
and sheep, from points as described in 
the complaint to complainants’ plants 
at or near Jersey City, North Bergen 
and Newark, N. J., and New York, 
Brooklyn, and Jamaica, N. Y., are un- 
reasonable, and as compared with the 
contemporaneous rates on the meat 
products of livestock, are unduly preju- 
dicial to complaintants who ship live- 
stock, and unduly preferential of 
slaughterers in the West who compete 
in the East in the sale of the meat 
products. The prayer is for the estab- 
lishment of reasonable and nonpreju- 
dicial rates for the future, and for 

(Continued on page 51.) 








Livestock Claims 


Do you get what is coming 
to you from the railroads on 
claims for livestock losses? 


Are you settling for 50 
cents when you are entitled 
to a dollar? 

The law and the facts are 
fully outlined in the follow- 
ing articles which have ap- 
peared in THE NATIONAL 
PROVISIONER. 


“Livestock Shipping Losses” in 
general, issue of May 26, 1928. 

“Losses Due to Delays in Tran- 
sit,” issue of June 9. 

“Losses on Animals Crippled in 
Transit,” issue of June 23. 

“Dead Losses,” issue of 
July 7. 

“Bosses Due to Shrinkage in 
Transit,” issue of July 21. 


Has your traffic manager 
seen these articles? 




















Positions of the Parties. 


The positions of the parties generally 
speaking may be summarized as 
follows: 

Slaughterers having plants only in 
the East desired as low rates on live- 
stock as was consistent with the rights 
of defendants, with such spreads be- 
tween the livestock rates and the rates 
on the products of livestock as would 
enable them to supply as much as pos- 
sible of the eastern demand for meat 
products. 

The Swift, Wilson, and Armour in- 
terests slaughter both in the East and 
the West. The first two named sought 
reductions in the livestock rates with- 
out regard to the spreads between the 
livestock and the products rates. If 
the resulting adjustment should favor 
the Eastern slaughterer, they were in 
a position to supply the Eastern de- 
mand from their Eastern plants. The 
Armour interests slaughter in the East 
only in the New York City district, and 
at that point principally to meet the 
demand of the kosher trade. 

They therefore were concerned not 
only in the level of the livestock rates, 
but also and more particularly in the 
maintenance of such a spread between 
the rates on livestock and the rates on 
its products as would permit meats 
from animals slaughtered in the West 
to compete in Eastern markets with 
meats prepared in the East. 

The interests of the intervening 
slaughterers varied with their locations. 
Those located only in the West did not 
oppose reductions in the livestock rates, 
but desired that the spreads between 
livestock and its products be maintained 
on as narrow margins as practicable, 
all things considered, in order to enable 
them to compete in the East with prod- 
ucts of livestock slaughtered in the 
Fast. 


Wanted Competition Maintained. 


The intervening livestock producers 
and dealers were interested in main- 
taining the greatest possible competi- 
tion in the purchase of livestock, 
because of the direct effect which that 
competition has in keeping up the 
prices of livestock. Hence they desire 
such spreads between the live animals 
and their products as would afford the 
most competition between Eastern and 
Western slaughterers, both in the pur- 
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chase of livestock in the Western mar- 
kets, and in the sale of the products 
thereof in the East. 

The Kennett-Murray group opposed 
any attempt at fixing a relation be- 
tween livestock and meat rates, holding 
to the view that it was essential that 
both Eastern and Western group pack- 
ers be accorded just and reasonable 
rates on which they could operate. 

After reviewing the voluminous evi- 
dence relating to traffic statistics, rate 
comparisons, and economic matters, the 
commission expressed its findings. As 
stated, these require certain reductions 
made in existing rates and these are 
ordered made effective not later than 
October 1, 1928. 

What the New Rates Are. 

In the Central Territory a new scale 
is prescribed, which is compared with 
the old in the following tabulation: 
Distance scale of rates for transportation of cattle, 

and of calves, hogs, eep, and goats, in 

double-deck cars, between points in 
Central Territory. 
Present Proposed 














Miles Rate 
5 and 9 
10 and 10 
15 and 10% 
20 and 11 
30 and 12 
40 and 13 
50 and 13% 
60 and 14 
70 and 15 
80 and 16 
Ens onan aecnescenaenns 16% 
100 and over 90... 17% 
110 and over 100. jaw 18 
BBD GRE OVER EDD... .cccrccccccccccccae 19 
B30 amd over UBD... 2... ccccccccccccce 22% 20 
140 and over 130. .........ccececceee 24 20% 
BED GRE GUGE BOD.....2ccccccevcccccccd 21 
OS eee 21% 
AVS aml OVEF BOD... ccccccccccccccee 22 
180 and over 170..........ccesseeee 25 22 
190 and over 2 22% 
200 and over 23 
210 and over 23% 
220 and over 2 24 
230 and over 2 24 
SD GE GO Bc vc cncccccccccsseves 28% 24% 
BD GI GORE TDs oc cies csc ccnccsscess 28% 25 
i  . ..cankbeaccaebesesu 29 25% 
270 and over 260 2 26 
280 and over 26 
290 and over 26% 
300 and over 27 
310 and over 27% 
320 and over 28 
330 ami over 28 
340 and over 330... y 28% 
Oe eS ee 33% 29 
ee ee MN Ms 6 ocak wsen vcs cbsecen 34 291% 
ey ME WEE SDs np ewccwsccvecsstnsee 34 30 
ee Me QE BOs secs cccecccsecensed 34% 30 
390 and over 380..............ee000- 341% 30% 
400 and over 390.. 31 
410 and over 31% 
420 and over 32 
430 and over 32 
440 and over 32% 
450 and over 33 
460 and over 33% 
470 and over oF 
480 and over 34 
490 and over 34% 
500 and over 35 
510 and over 35% 
520 and over 36 
530 and over 36 
540 and over 3614 
550 and over 37 
560 and over 387% 
570 and over 560 38 
580 and over 38 
590 and over 38% 
600 and over 39 
610 and over 3914 
620 and over 40 
630 and over 40 
640 and over 40% 
650 and over 41 
660 and over 41% 
670 and over 42 
680 and over 42 
690 and over 42% 
700 and over 43 
710 and over 438% 
720 and over 44 
730 and over 44 
740 and over 44% 
750 and over 45 
760 and over 45% 
770 and over 46 
780 and over 
790 and over 46% 
800 and over 47 
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Rates on calves and hogs, in single- 
deck cars, are to be 115 per cent, and 
on sheep and goats, in single-deck cars, 
to be 125 per cent, of these rates. 


Applies to One or More Lines. 

The present mileage scale permits 
the addition of 2% cents in construct- 
ing rates over two or more lines. The 
new scale is silent on this matter, so 
that as it stands it would necessarily 
be applied over either single or joint 
lines without any addition for joint line 
application. 

As stated, the new scale averages 
about 12 per cent lower than the pres- 
ent scale. 


Buffalo and Pittsburgh Rates. 
The present rates to Buffalo and 
Pittsburgh are on the present mileage 
scale, except that from Chicago to 
Buffalo, 521 miles, the railroads have 
used the same rate as from Chicago 
to Pittsburgh, 468 miles. Whether they 
will continue this equalization is un- 
known at this time. 
This scale is also to be used as pro- 
portional rates from the Mississippi 
River on shipments from beyond. 


Effect of the Rates. 


To illustrate the effect on specific 
rates within this Central territory the 
present and proposed rates are shown 
between certain important points. The 
rates shown apply on cattle and double 
decks of calves, hogs and sheep: 

CHANGES IN SPECIFIC RATES. 


Rates 

From To Miles Present P’p’ed 
Chicago Buffalo 521 38% 36 
Cincinnati Buffalo 425 37% 32 
Dayton Buffalo 371 34% 30 
E. St. Louis Buffalo 715 47 44 
Indianapolis Buffalo 466 38 34 
Lafayette Buffalo 496 38% 35 
Louisville Buffalo 535 43 36% 
Chicago Cleveland 339 32 28% 
Cincinnati Cleveland 243 28% 25 
Dayton Cleveland 189 25% 221% 
E. St. Louis Cleveland 533 41% 36% 
Indianapolis Cleveland 284 31 26% 
Lafayette Cleveland 349 3314 29 
Louisville Cleveland 353 34% 29% 
Chicago Cincinnati 285 31 261% 
Dayton Cincinnati 54 16 14 
E. St. Louis Cincinnati 336 32 28% 
Indianapolis Cincinnati 110 20% 18 
Lafayette Cincinnati 175 25 22 
Louisville Cincinnati 110 21 722 
Chicago Columbus 316 31% 28 
Cincinnati Columbus 120 22 ly 
Dayton Columbus 70 16 15 
E. St. Louis Columbus 426 37% 32 
Indianapolis Columbus 180 25 22 
Lafayette Columbus 250 28% 25 
Louisville Columbus 230 *28% 24 
Chicago Wheeling 452 38 33% 
E. St. Louis Wheeling 594 44 39 
Indianapolis Wheeling 353 34 2914 
Chicago Pittsburgh 468 38% 34 
E. St. Louis Pittsburgh 600 47 39% 
Indianapolis Pittsburgh 371 34% 30 
Chicago Detroit 268 29 26 
E. St. Louis Detroit 485 37% 3414 
Indianapolis Detroit 276 31% 26 





+The present rate is made by using the South- 
ern Scale and will doubtless be continued. 

*Plus $3.00 bridge toll. is , 

As illustrative of the reductions in 
rates from points west of Buffalo and 
Pittsburgh to packing points in the 
east, the following present and pro- 
posed rates are shown. These are on 
cattle, also double decks of calves, hogs 
and sheep: 

RATE REDUCTIONS TO TRUNK LINE 

TERRITORY POINTS. 

To Phila. To Baltimore 
ent. posed. ent. posed. 


To New York 
From ent. posed 


ent. posed. ent. posed. ent. posed 

E. St. L.60 57% «6:1 55% 60 54% 

Chicago ..564% 50% 54% 48% 53% 47% 
i wsace 50% *44 481% *42 474%, *41 
B.: wecsk 53% *47 51% *45 50% *44 

Detroit ..46 *39% 44 "37% 43 *36% 

Lou’vl. ..56% 50% 54% 48% 53% 47% 
Nash. ...68% 60 654% 158 64% 57 


Cleve. ...43 +36 41. *34 40. *33 
Lafay. |..56% 


*These points should vary from the 6-cent re- 
duction because their present rates are out of line 
with their usual precentage. 
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" eee antes See ng og to official clagg. 
cation basis. es on D.D. hogs and 
different from cattle. - sheep wer 
_ From Chicago to other representa. 
tive points in Trunk Line territory; 


Present’ Bie 
From Chicago to Albany...55 49% 
From Chicago to Boston....56% 50% 
From Chicago to Rochester.44 3g 
From Chicago to Syracuse.47% 41% 
From Chicago to Utica..... 5246 
Some Requests Denied. 

Armour’s request for a contempo- 
raneous adjustment of the meat ra 
so that the Chicago to New York fresh 
meat rate would not exceed the newly 
prescribed cattle rate by more than 17 
cents, was turned down. 

Requested establishment of stocker 
and feeder rates was denied without 
prejudice. 

When Rates May Be in Effect. 

It is too early to predict whether the 
carriers will endeavor to fight the com. 
mission’s order in court. If they do, 
there will be a long delay before the 
rates become effective. If they do not 
—and the feeling seems to be they will 
not—the rates will become effective on 
or before October 1, 1928. 

—-—e——- 


FEDERAL YARDS SUPERVISION, 

A consolidation of Federal livestock 
activities relating to public stockyards 
and interstate transportation is an- 
nounced by the Bureau of Animal In- 
dustry, United States Department of 
Agriculture, effective July 1. By order 
of Dr. John R. Mohler, chief of the 
bureau, supervision over livestock moy- 
ing interstate, including the enforce- 
ment of the 28-hour law, has been 
transferred from the field inspection 
division of the bureau to the packers 
and stockyards division. 

Dr. O. S. Fladness, who has had 
many years of experience in livestock 
inspection at public stockyards and 
elsewhere, and has represented the Bu- 
reau of Animal Industry in important 
missions to Mexico and South Ameri- 
can countries, has been placed in 
charge of the section of the packers 
and stockyards division which now ad- 
ministers the work mentioned. 

The duties of this section are con- 
ducted chiefly at public stockyards, and 
include inspection of livestock for dis- 
eases, tuberculin testing of _ cattle 
shipped interstate, mallein testing of 
horses, immunizing of hogs against 
cholera, disinfecting cars, and enforce- 
ment of the 28-hour law which Te- 
quires that livestock in transit have the 
necessary feed, water and rest. 

The packers and stockyards division, 
under Dr. A. W. Miller, now has a con- 
siderably wider scope, as it deals not 
only with the packers and stockyards. 
act, but also with the enforcement of 
laws and regulations governing We 
interstate movement of livestock 
related inspection work at public stock- 
yards. a 

The field inspection division, under 
Dr. G. W. Pope, continues as in the 
past to supervise imports and exports 
of animals and animal products and to 
conduct extensive field activities for 
the eradication of infectious diseases 
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Is Your Paper Late? 


Tus NaTionaL Provisioner is put on 
mail trains in Chicago every Saturday 
before 11 a. m. It should reach you 
promptly. — 

If there is any delay, please save the 
wrapper, mark on it the hour of delivery 
to you by the carrier, and send it to Tux 
NationaL Provisiongr, Old Colony Bldg., 
Chicago, Ill. 

This will aid us in obtaining proper 
service for you from the Post Office. 


—— 


Livestock Estimate Values 

Although the advance estimates of 
livestock market receipts which the 
United States Department of Agricul- 
ture issues daily attract more attention 
than any other phase of the govern- 
ment’s livestock market news service, 
no part of that service is so often mis- 
understood. Because the estimates do 
not always closely match actual re- 
teipts they are sometimes criticized, 
Whereas the discrepancy may actually 
be evidence that the reports are serving 
their intended purpose. 

Advance estimates indicating the 
likelihood of excessive receipts at cer- 
tain points give shippers a chance to 
divert shipments to other markets, 
thereby effecting a more even distribu- 
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tion in harmony with trade require- 
ments. Such action, although produc- 
ing a discrepancy between the advance 
estimates and the actual receipts, is of 
great financial benefit to shippers. 

When discrepancies between advance 
estimates and actual receipts result 
from last-minute changes in shippers’ 
plans, the discrepancies may be a cause 
for congratulation rather than for 
reproach. 

Many things, the department points 
out, may throw advance estimates out 
of alignment with actual receipts, and 
yet in no sense be a reflection on the 
value of those estimates, which are pre- 
sumed to reflect merely stockmen’s in- 
tentions for the next day’s market. 

Discrepancies may result from severe 
storms, railroad wrecks, washouts, and 
other transportation delays, as well as 
from changes in shippers’ plans. So 
far as the changes are affected by the 
diversion of shipments according to the 
prospective supply data, they indicate 
that the advance estimates are pro- 
moting a better adjustment of supply 
to demand. 

The greatest interest attaches to the 
Chicago advance estimate of receipts, 
since Chicago is the basic livestock 
market of the country. This report, 
on its release at 11 a. m., is spread at 
once to other markets by radio, tele- 
graph and telephone. It is therefore 
available in time to influence materially 
the actual supply of livestock at dif- 
ferent markets the following day. 

The advance estimates are prepared 
on the basis of railroad reports and 
other pertinent available information. 
Careful check of the source data indi- 
cates that, when discrepancies arise 
between the advance estimates and the 
actual receipts at livestock markets, the 
principal cause is usually a change in 
shippers’ plans, rather than an incor- 
rect report of original intentions. 

Railroad officials cooperate heartily 
with the department in supplying ad- 
vance information on livestock loadings, 
in spite of the fact that the information 
thus furnished may result in expense 
They believe that the 
service thus furnished, although it may 
cause temporary loss to transportation 
companies, benefits the latter in the 
long run because it benefits their 


to the carriers. 


patrons. 
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Changes in shippers’ intentions vary 
more or less directly with the extent 
of price advances or declines in the 
current market, and with the estimated 
supply for the following day. Advance 
estimates of receipts are accordingly 
believed to have a bearing on shipments 
originating in territory within approxi- 
mately a 16-hour rail run to the mar- 
ket. Shipments from such compara- 
tively nearby points are loaded around 
noon or later for the next day’s market, 
and therefore are susceptible to the 
influence of the 11 a. m. forecast. 

Thus, the test of the value of the ad- 
vance estimates is not the measure of 
their agreement with actual subsequent 
deliveries, but the extent of their bene- 
ficial effect in equalizing the distribu- 
tion of livestock and avoiding local 
gluts and shortages. 

fe - 


Midsummer Hog Outlook 

The hog market is in the middle of 
the lightest supplies of the year. Runs 
for July, August and September are 
g_-nerally small, and the month just 
closed showed supplies somewhat below 
those of the same month last year. 

Farmers are in the midst of their 
harvest season, with little time to mar- 
ket hogs. It is not costing a great deal 
to carry them, although the bulk of 
those ready for market probably have 
moved. 

There is little incentive to market 
thin hogs, even at present prices. A 
good corn crop is in prospect, and these 
hogs can be carried on pasture until 
it is ready. Sows ordinarily marketed 
now are being held for fall litters. 

All this is having an influence on 
marketing. 

The supply of hogs is also having an 
influence on product prices. Perhaps 
hog supplies more than any one thing 
control price fluctuations of product. 

When hog runs are light packers 
compete for the supplies and bid. up 
the hogs. This in turn influences the 
price of product. When buyers do not 
see so much product in sight they are 
not so bearish in their bargaining. 

The light July runs may be a fore- 
runner of limited hog supplies. On the 
other hand, they may merely be the re- 
sult of present farming activities and 
outlook. 
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Practical Points for the Trade 


(Contents of THE NATIONAL PROVISIONER are cupyrighted and may not be reprinted except by periission) 


Best Way to Bake Ham 


A Canadian packer asks to have his 
practice in preparing roast hams re- 
viewed, with a view to improvement. 
He says: 


Editor The National Provisioner: 

We are trying to improve our roast ham trade, 
and will appreciate information in regard to the 
proper handling of the hams. 

For instance, which do you consider the better 
method—parboiling the hams first or just roast 
them raw? 

At the present time we are using hams that 
have been cured from one to three days. Then 
we bone, stitch and press. We then boil at a 
temperature of 160 degs., giving the hams about 


14 hour per pound. 
We then score and roast in an oven at 300 


degs. for two hours. 
Would you please point out our mistakes, if 


any? 

The inquirer asks which is consid- 
ered the better plan, to parboil a ham 
before baking or to bake it raw. 

Parboiling would seem to entail an 
extra operation. Also there appears 
to be no object in putting the ham in 
pickle for a day or two. It would pay 
to eliminate these two handlings by 
using a fresh ham. 


Parboiling.—Parboiling has a tend- 
ency to drive the flavor from the ham 
which is so desirable in the baked prod- 
uct. This would be equally true re- 
garding the boiling of a cured ham, 
except that the cure offsets this to a 
considerable extent. 

Cooking the ham 30 minutes per 
pound seems too long, as this schedule 
would insure a well-cooked ham at 
cured age. However, a green ham 
must be well-cooked and cooked fast. 
If this producer could run his temper- 
ature up well over 300 degs. to finish 
off, it would doubtless improve his 
product. 

Baking.—It is the practice of some 
packers in baking a green ham to take 
it direct from the cutting floor, remove 
the bone and score the skin side of the 
ham, lengthwise and crosswise, deep 
into the fat but not penetrating to the 
lean meat. When the ham is baked the 
skin side shows up in cubes of about 
1% in. square. 

The skin is not lifted or any portion 
of the fat removed. The hams are 
placed in a deep meat pan going into 
the oven and are baked at a high tem- 
perature. As soon as they are thor- 
oughly baked and removed from the 
oven the lard grease is poured off into 
tins. This usually finds a good outlet 


in the bakery trade. 

Skinned Hams.—In the United States 
the regular skinned boiled ham is used 
for baking. Before placing in the oven 


it is scored lengthwise and crosswise 
through the fat only. As a rule a 
boiled ham will carry from one-half 
to three-quarters of an inch of fat, and 
care should be taken not to penetrate to 
the lean meat. The fat should be care- 
fully scored so the finished ham will 
show up in cube form. 

The fat side of the ham is then 
given a thorough coating with brown 
sugar. Some cook the brown sugar 
first, adding a little vinegar which it 
is claimed develops a higher and richer 
color. 

Each ham is placed in a tin and put 
in an ordinary rotary bake oven for 
about one hour and a half, at a tem- 
perature of 180 degs. F. 

During the baking process the sugar 
will melt and the skin side of the ham 
will develop an appetizing brown color. 
The heat in the oven will also develop 
a much higher and richer color on the 
inside of the ham. 

When the hams are removed from 
the oven and while they are chilling in 
natural temperatures, the sirup from 
the hams should be dipped up and 
poured over the top of the hams con- 
tinuously until they are fairly well 
chilled. 

The baked hams should be carried 
at a temperature of about 50 degs. as 
lower temperatures have a_ tendency 
to bleach the color. 

fe 

How can a good “gutter” increase 
your beef carcass yield? Ask the 
“Packer’s Encyclopedia,” the meat 
packer’s dictionary and guide. 











A Good Ham Formula 


How to cure good hams was the 
problem of one Western packer, 
so he wrote THE NATIONAL PRO- 
VISIONER for instructions. These 
were sent and followed, and a 
year later he reported that 
through these instructions he was 
able to produce as good hams as 
there are on the market. 

This is what he says: 

Editor The National Provisioner: 

Some time ago you mailed us a 
formula for preparing hams. We 
used it and found it very satis- 
factory. We made as good hams, 
we believe, as there are on the 
market, and our trade in this 
territory liked them better than 
any they have had. 

We want to refer to that for- 
mula again, but have misplaced it. 
Please send us another. 

Very truly, 
Pork Packer. 




















Why Frankfurts Shrive] 


A Southern sausagemaker complains 
of trouble with his wieners and frank. 
furts. They shrivel and wrinkle up. 
He says: 

Editor The National Provisioner: 

I am having trouble with my wieners and 
frankfurts, which are made of cured bull meat 
and pork trimmings. After they have beep 
stuffed, smoked and cooked they shrivel and 
wrinkle up. 

Could you tell me what may be the cause of it? 
We use sheep casings for wieners and hog cag. 
ings for frankfurts. We smoke them for about 
an hour and a half then tie them up in bundles 
and cook them. We cook the wieners 7 minutes 
and the franks 10 minutes. c 

After they have been chilled off with cog 
water they shrink even before they are taken 
into the chill room. 

Is it due to the delay between the smokehouge 
and the cooking vats? Or, is it because they are 
not stuffed properly or that we use too much 
crushed ice in the machine. We use about 4 
lbs. of water to each 100 lbs. of meat. 

The inquirer complains of frank. 
furts and wienies shrivelling. This 
may be due to any one of a number 
of causes, but in his case is probably 
the result of the delay between the 
smokehouse and the cook tank. 

He says he uses cured bull meat and 
pork trimmings, but does not mention 
the proportion. A combination of 60 
per cent trimmed boneless bullmeat, 20 
per cent fresh pork trimmings, extra 
lean and 20 per cent regular pork 
trimmings should take 40 Ibs. of 
crushed ice. If his formula is similar 
to this, then his trouble is not due to 
the use of too much water. 

The casing should be stuffed to full 
capacity or the product is likely to 
wrinkle. After stuffing, the sausage 
should be put in the cooler at 36 to 40 
degs., carefully spread on trucks or 
trolleys, and- allowed to hang over- 
night. 

After the product is smoked there 
should be no delay between the smoke 
house and the cooking vat. The prod- 
uct is susceptible to draft and will 
shrivel or wrinkle quickly at this stage 
of manufacture. 

As soon as the product is removed 
from the cooking vat it should be 
sprayed with cold water for about 5 
minutes, or until it is well cooled. This 
helps to prevent shrivelling. Then it 
should be hung in natural tempera- 
tures from 2 to 3 hours, where there 
is not a bit of draft, to partially chill 
and develop color. It is then put in 
a temperature of 40 to 45 degs. for 
further chilling before packing. 


a 
What is the emulsion method of pre 
paring sausage meats to increase 
ing qualities? Ask the “Packer’s Ex- 
cyclopedia,” the meat packer’s guide. : 
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Hog Casing Yields 
A Western hog slaughterer has been 
studying the footage of casings with an 
jdea to improvement in yield. 
He asks what the experience of 
others has been, as follows: 


Editor The National Provisioner: 

Can you furnish any figures on hog casing 
yields on a footage basis? 

I am under the impression that some packers 
after intensive campaigns have increased yields 
from around 30 feet per hog to as much as 45 
feet per hog. 

Have personally made tests on the killing floor, 
supervising the pulling of the casing, and have 
seen strands pulled that measured 60 to 70 feet. 

The average yield of casing per hog 
is 40 feet, but this depends on a num- 
per of factors. The efficiency of the 
pullers and the speed of the rail have 
a great deal to do with this. Compe- 
tent pullers can effect a big saving in 
the casing yield. 

An effort has been made for many 
years to increase the yield of hog cas- 
ings. If the same men can be kept 
at this job all the time, and they are 
not taken off for other work, and if at 
the same time they can be given time 
to do the work well, improved yields 
are pretty sure to result. 

On the other hand, the character of 
the hogs being handled and the season 
of the year have a good deal to do with 
the casing yield. The forced fed hog 
has a tender casing that must be han- 
ded carefully. 

Then, too, at some seasons and from 
some sections the hogs are pretty 
worrmy. This means a low footage 
yield in the casing. 

Another operation that has a big in- 
fluence on yield is proper soaking, so 
the casing will not suffer undue loss 
in the machine. 

There are, therefore, three important 
factors to be taken into consideration 
in studying casing yield with a view 
to improvement. These are efficient 
workmanship, right working conditions 
and the kind of hogs. 

- fo 


Ammonia or Carbon 
Dioxide 
An Eastern meat company is inter- 
ested to know the difference between 
ammonia and carbon dioxide as a re- 
frigerant. They say: 


Editor The National Provisioner: 

Will you please advise us through your columns 
the difference between ammonia and carbon 
dioxide systems of refrigeration. Also, please tell 
W which of these systems is cheaper to operate. 

There is very little difference in the 
systems, ammonia being the refrigerant 
used in one case and carbon dioxide in 
the other. There is some difference in 
the design of the equipment, because 
the quality of the gases is not exactly 
the same. 

The inquirer asks which is the cheap- 
er to operate. In a small plant such as 
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is generally used in a meat market 
there would be little difference in cost. 
In large installations ammonia is the 
cheaper, because it is a somewhat more 
efficient refrigerant. 

Carbon dioxide is widely used where 
there would be strong objection to am- 
monia in the case of leaks. In a food 
store carbon dioxide would have some 
advantage over ammonia on this ac- 
count. 

The difference in cost between the 
two in a cooling plant of the size used by 
this meat company would be inconse- 
quential. The important thing is to get 
the kind of system that will give the 
best results. This will mean more to 
the inquirer than the kind of refriger- 
ant used in the system. 

———%o-—— 


Yield of Green Blood 


How much green blood do meat ani- 
mals yield? A Canadian packer asks: 


Editor The National Provisioner: 

In order to calculate our green blood yield we 
would like to know the approximate amount of 
blood secured from the various classes of animals. 


There will be some difference in the 
yield of green blood, depending on the 
size and finish of the animal slaugh- 


tered. On an average, the following 

are fairly representative yields: 
CEE SGA SS oe eal bac oe 7 ~ Ibs. 
CRINGE ss So seisies Bee ss 2. Ibe. 
REN one ties hasonte alate 1% lbs. 
LC er Ree ee % Ib. 


Do you use this page to get your 
questions answered? 








Your Cooling System 


Most hot weather troubles 
can be traced to faulty re- 
frigezation. 


Do you ever have trouble 
with the refrigerating sys- 
tem in your plant? 

Do you know how to take 
care of your condensers, 
brine circulation, refrigerat- 
ing machines? 

Is your insulation in good 
shape? 

Cold air leaks cost money. 
They will eat you up if you 
don’t watch out! 


Care of a packinghouse refrig- 
erating system is plainly and 
simply described in an article on 
“Refrigeration in the Meat 
Plant,” by a packinghouse mas- 
ter mechanic, printed in a recent 
issue of THE NATIONAL PRrRovi- 
SIONER. 


If you want a copy of the 
article, cut out this notice and 
send it with a 2-cent stamp to 
THE NATIONAL PROVISIONER, Old 
Colony Bldg., Chicago. 














Operating Pointers 


For the Superintendent, the En- 
gineer, and the Master Mechanic 


























COAL PILE AND CHIMNEYS. 

By W. F. Schaphorst, M. E. 

Watching the Coal Pile. An in- 
genious arrangement for weighing coal 
was recently developed by a prominent 
mechanical engineer for a large and 
well-known manufacturer. It is semi- 
automatic in operation. 

A wheelbarrow is placed on the 
scales and is loaded by hand with scoop 
shovels. As soon as the load of coal is 
“standard” in weight, two lights, easily 
seen by the shoveler, are lighted simul- 
taneously. Each load, therefore, con- 
tains a definitely known amount of coal. 
At the same time a recording instru- 
ment located in the engine room reg- 
isters each standard load. 

There is an obvious advantage in 
knowing the exact amount of fuel be- 
ing burned under all conditions of load. 
It is an excellent way in which to keep 
a continual check on efficiency and 
economy. 

Should Chimneys Be Painted? Not 
long ago I saw a beautiful white chim- 
ney. It was a new chimney, built of 
reinforced concrete. The cost of paint- 
ing, I was informed, was close to $100. 

Within a month after the painting 
some ugly black crooked streaks ap- 
peared all around, beginning at the top 
and terminating about half way down. 
Whether these streaks were caused by 
steam from the soot blowers, from ex- 
haust, from blowoff, or from soot ac- 
cumulating at the top and then washed 
down by rain, I do not know. Anyway, 
the streaks are there, and the chimney 
no longer looks like a work or art. Its 
beauty was of short duration. 

My contention is that it is a waste 
of money to paint a large concrete 
chimney. Concrete doesn’t need paint, 
and besides paint doesn’t improve the 
appearance of concrete. Who ever saw 
a concrete dam, pavement, retaining 
wall, sidewalk or breakwater painted? 

Neither does a brick or tile chimney 
need paint. 

Steel chimneys should be painted to 
retard corrosion. Concrete, brick and 
tiling do not corrode. Why paint them ? 

a 
FROZEN PORK LIVERS. 


Scant offerings of frozen pork livers 
by American packers in Germany are 
reported in cable dispatches to the De- 
partment of Commerce. The market is 
said to be quite brisk for this season 
of the year with a fair demand which 
enables dealers to dispose of all sup- 
plies received from the states, at good 
prices. 
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The ease and simplicity with which 
IMsy packaged goods can be sold is a large 
is Jactor in determining the overhead 
Se of the retail market. Packaged 

goods permit of greater sales ata 
lower selling cost and a quicker 
turnover. 
















become aware that the package or the small unit sale is 
the answer on how to stimulate the continually falling 
meat sales. 


Mie packers throughout the country have definitely 


Changes in the national diet, brought about through our 
changing manner of living and through the pressure of competitive 
food advertising is forcing Meat Packers to adapt meat merchan- 
dising to the modern idea. ..... 


Supplying merchandising material in conformity with that 
modern idea--is our job. 


Milprint Products Corporation places at your disposal a 
complete Meat Merchandising service. We plan, create, and 
produce the wrapper for the individual article; the carton for the 
unit sale; and the supporting advertising and merchandising helps 
that help to sell your product at the point of purchase. We include 
everything printed, lithographed, or engraved. 


Plans, facts and figures are cheerfully furnished without cost or 
obligation to you. 
For samples of some of the foremost examples of meat mer- 


chandising today, write Department M-1 Meat Merchandising 
Division, Milprint Products Corporation. 


MILPRINT PRODUCTS CORPORATION 
«4 MILWAUKEE PRINTING COMPANY 
MILWAUKEE FLORIDA, GROVE, VIRGINIA STS. WISCONSIN 


Offices and art staffs in all large cities—service men everywhere! 


“The World’s Foremost Producers of Printed Glassine ona Cellophane!” 


cases is, 
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Getting the Price 


Dealer Who Is Sold on Quality 
Will Pay for It 


How to get the price is a sub- 
ject that is uppermost in the 
minds of many meat salesmen. 

One thing is certain: The list 
price never will be obtained un- 
less the salesman asks his price 
and sticks to it. 

It does not take a very high 

de of salesmanship to sell 
goods at cut prices, but the sales- 
man who would get his price 

must show salesmanship of a 
high order. 

Selling the retailer first on the 
quality of the products before 
quoting a price is the logical pro- 
cedure, for price means nothing 
until the quality has been estab- 
lished. 

A veteran meat salesman dis- 
cusses this phase of meat selling 
as follows: 

Editor THE NATIONAL PROVISIONER: 

There are two things that have been 
impressed on me after a good many 
years in the meat selling game. 

“The first is that once a salesman be- 
cmes known among retailers as one 
who will shade his price, he need never 
expect to stand pat on a price in the 
future and get it. 

A good many men who are hired as 
salesmen are traders in reality. They 
simply consider the price factor. They 
could increase their worth to their firms 
Many times if they were capable of 
gelling meats on their merits. This 
brings us to the second point I have 
‘in mind. 

Quality Commands Price. 
ice automatically offers the retailer 
opportunity to compare the quality 
‘@ a product with that for which a lower 
ce is asked. Price means nothing 
the quality of a product has been 
lished in the dealer’s mind. 

‘The first object of the meat sales- 
a therefore, should be to sell the 
“Poducts on their merits. When this 
as been done it is time to discuss 
ces, 
© Some meat salesmen do not seem to 

Mow how to avoid a direct answer 
When the customer asks, “What is the 
ice?” before he understands the qual- 
of the goods. Frankly, I have never 
lieved that it is good policy to evade 
n a question. My answer in such 
tases is, “I’ll tell you in a moment, 
but I want you to examine it first.” 
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A Page for the Packer Salesman 











AN ORDINARY FELLOW WITH 
EXTRA-ORDINARY PERSISTENCE 
WRITES His OWN 





The main point to be remembered is 
that if a person really wants a thing 
badly enough he will pay for it regard- 
less of the price. It is the meat sales- 
man’s job to sell the retailers on want- 
ing his meats that much. 

Yours very truly, 
Packer Salesman. 








Tips for Your Trade 

















ASSORTMENTS INCREASE 
VOLUME. 

Housewives like a variety of products 
to choose from when doing the day’s 
shopping. The retail meat dealer who 
can offer his customers rather a large 
assortment of meats and cuts stands 
a better chance of winning and holding 
trade, other things being equal, than 
does another dealer who may have just 
as large a stock but fewer choices. 

This applies particularly to ready-to- 
serve meats and to other products that 
are displayed and are sold largely 
through the eye. A refrigerated case 
containing a good assortment of these 
meats and specialties will induce many 
customers to purchase who otherwise 
might not do so were they to see but a 
few kinds displayed haphazardly with 
other meats. 

Impress your customers with this fact 
and advise them when making up their 
orders to include a number of ready- 
to-serve meats rather than the same 
amount of fewer varieties. And tell 
them to display these attractively. 
Many retailers hesitate to purchase 
some ready-to-serve meats because they 
have no calls for them. These meats, 
in most instances, are not asked for be- 
cause the dealer’s trade does not know 
about them. Good display not only sells 
more of the better known meats but 
also creates a demand for many of 
those the dealer did not handle pre- 
viously. 


AN OBJECTION ANSWERED. 

Salesmen often find it difficult to get 
a prospect to try their meats and the 
service their house is able to render. 
“IT have been dealing with Blank’s for 
ten years,” he is told, “and I am satis- 
fied with the meats and the service I 
get from them.” 

’ How can this retailer be answered? 
What “comeback” can be used without 
“knocking” a competitor? 

It stands to reason that if this par- 
ticular retailer has been dealing with 
one firm five, ten or twenty years he 
has no standard of comparison by 
which to judge whether the meats and 
the service he is getting are of the best. 

In five, ten or twenty years many 
changes and improvements have taken 
place in methods of preparing and mer- 
chandising meats. Is this retailer get- 
ting up-to-date service? Are the meats 
he buys prepared and processed by the 
best methods? He will never know un- 
less he does business with a firm that 
has been progressive and has kept in 
step with developments. 

These are only some of the thoughts 
the salesman can leave with such a 
prospect. He can make it clear also 
that his firm has been progressive and 
that the retailer who does business with 
it can be assured of the best. 

oe 


KNOW YOUR OWN BUSINESS. 

Knowledge is the greatest and most 
potent of all sales forces, according to 
a writer in a recent issue of “Business.” 
Given knowledge and the intelligence 
to apply it, a salesman is a skilled 
worker, the article points out. 

One might think offhand that it isn’t 
hard to learn all there is to know about 
meat. Yet, in research laboratories 
throughout the country, skilled scien- 
tists are working to find out new facts 
about meat. 

Only recently, according to news- 
paper reports, it was discovered that 
meat contains a vitamin which exists 
in only a few other foods. 

This suggests the possibility that, 
after all, it may not be so easy to learn 
all there is to know about meat. Cer- 
tainly the salesman who sells meat 
both at wholesale and at retail will do 
well to learn every possible fact he can 
about the product which he is selling. 
—Meat Trade Topics. 

——e——_ 
YOU HAVE THE GOODS. 

Always admit freely what you can- 
not honestly deny. If your goods are 
high in price, admit it. But insist on 
a comparison of quality. ' 
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JULY WHEAT SITUATION. 

Further improvement in the demand 
for smoked meats featured the meat 
trade during the month just closed, ac- 
cording to the August 1 review of the 
live stock and meat situation made by 
the Institute of American Meat Pack- 
ers. The demand for fresh pork was 
only fair. Prices of the fresh prod- 
ucts advanced somewhat but are sell- 
ing below parity with the cost of live 
hogs. 

The demand for beef was slow 
throughout the month and continued 
relatively unsatisfactory. 

The export trade as a whole was 
rather quiet. In the United Kingdom, 
there was a fairly good demand for 
meats from stocks previously landed, 
at advancing prices. There was some 
buying of American hams for future 
shipment. Hams advanced somewhat 
in price and are now selling on a par- 
ity with the domestic market. The de- 
mand for lard was quiet. 

On the Continent, the trade was 
quiet in both meats and lard. There 
was a resumption in purchases of oleo 
oil during the month. 

In the domestic market, the trade in 
fresh pork was fairly good in seme 
sections but slow in the larger consum- 
ing centers. Wholesale prices of pork 
loins and fresh picnics and butts ad- 
vanced during the month. In the case 
of loins, there was an appreciable 
widening in the spread between prices 
of light and heavy loins. 

The smoked meat trade continued 
to improve, especially in the case of 
smoked hams. The demand for bacon, 
which had been relatively slow during 
recent months, showed improvement 
during the last three weeks of the 
month. Wholesale prices of practical- 
ly all smoked products increased some- 
what. 

The trade in boiled hams was espe- 
cially good at stronger prices, as is 
usual at this time of year. The de- 
mand for ready-to-serve meats and 
sausages also showed seasonable im- 
provement. 

The dry salt meat trade in the South 
continued on a satisfactory basis, with 
a strong advancing market and a good 
demand. 

The domestic lard business continued 
good with a strong demand but little 
change in prices. 

Hogs continued to cut out at a loss 
throughout practically the entire 
month that is, the cost of the hogs plus 
expenses exceeded the current market 
value of the products. The loss was 
heavier at the first of the month but 
decreased toward the close. 

Receipts of hogs at the principal 
markets were about the same as dur- 
ing July of last year and appreciably 
below June of this year. 

Cattle receipts at the principal mar- 
kets were about the same as during 
the previous month, but considerably 


THE NATIONAL PROVISIONER 


less than a year ago. Receipts during 
the first week of the month were ex- 
tremely light, owing to the holiday. 
With a light supply and active demand, 
the cattle market advanced sharply, 
practically all grades sharing in the 
upturn. With more normal receipts 
during the balance of the month, the 
trade was featured by a rise in the 
prices of the top grades and a decline 
from week to week in the medium and 
commoner grades of cattle. This 
widening in price range between the 
best cattle and the medium and com- 
mon grades is seasonal and usually 
occurs in May or June, but was delayed 
this year. 

The dressed beef trade was slow and 
backward throughout the month, espe- 
cially in the big cities, owing to higher 
prices. 

Early in the month there was an ac- 
tive demand for hides, and prices ad- 
vanced from 1 to 1%c per pound. Dur- 
ing the latter part of the month the 
demand was slow, and, although there 
was no quotable change in prices, there 
was a weaker feeling in the market. 

Sheep and lamb receipts dropped off 
during the first week, but increased in 
the last three weeks to make up a fair 
supply for the month. The receipts 
contained a large proportion of unfin- 
ished lambs. 

The dressed lamb market was ir- 
regular throughout the month. 


fe 


CANADIAN MEAT EXPORTS. 
Considerable increase in the export 
of live cattle and beef to the United 
States, but a sharp decline in the ex- 
port of hogs, is reported by the Domin- 
ion Live Stock Branch for June com- 
pared with June, 1927. The comparative 
figures are as follows: 
CATTLE. 
June, *28. June, ’27. 


To Great Britain, No. ...... > Woakasis 
i Ske a BAe” “See 7,608 3,600 
- 8,302 4,077 
CALVES. 
ee Se ee ee eee 10,669 11,125 
| Se pe eee 10,758 11,258 
HOGS. 

SN me eS eee 640 9,266 
bad deb cheneccnxdes 1,261 9,769 
SHEEP. 

SO is es nk Sas" 41 173 
PR ORNS Vins Wn ke ore sedans 166 288 
BEEF 
ere 45,600 
To U. S. A., Ibs.............2,779,700 2,460,600 
rrr rere 2,975,000 2,805,700 
BACON. 

To Great Britain, lbs.........3,484,900 7,302,700 
, ko ee ee ee rrr 289,100 283,200 
To total, Ibs. ................8,888,000 7,677,400 
PORK. 

To Great Britain, Ibs. ........ 118,700 718,100 
a A ye eee ee 486,200 411,800 
OWN A EEG Sis ase wise aces 689,900 1,298,700 
MUTTON. 

Se DR No ioc05 55s Senegal  ceshawas 
Se eR RS I. s yetstsecuss 4,700 100 
RT TR 6 ke Sih so hee he 22,800 22,300 
fe 


JUNE MARGARINE PRODUCTION. 

Production of oleomargarine during 
June, 1928, with comparison for the 
same month last year, as reported by 


margarine manufacturers to the U. S. 
Bureau of Internal Revenue, was as 
follows: 
June, 1928. June, 1927. 
Ibs. Ibs. 


Uncolored margarine ........ 22,499,418 19,431,096 
Colored margarine .......... 1,238,414 1,193,674 


ANSE Sedecesessoene 23,737,832 20,624,770 
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MEAT AND FAT EXPORTS. 
Exports of meats and fats during 
June, 1928, and for the six months 
ended with May, with comnarisons for 
the same periods last year, are given 
by the U. S. Department of Commerce 
as follows: 


JUNE. 
1928. 1927, 
Total meats and meat 
products, Ibs. ..........: 36,522,079 37,220,544 
|. CRESS ee $ 6,055,703 6,901,078 
Total animal oils and 
tee NMR Assia oaia's Oe hee 2,576,114 78,698,596 
WONG cccccccsceccscces $ 8,147,989 10,363,337 
Beef and veal, fresh, lbs... 137,769 84,400 
WEES Dadecsctbasancvee $ 25,595 19,254 
Beef, pickled, etc., lbs... 1,076,261 996,072 
C\ Cee 3 29,483 105,177 
Pork, fresh, lbs. .......-. 352,070 400,801 
Value .....ccccsccceees $ 6,644 66,785 
Wiltshire sides, Ibs. Sin 53,016 56,205 
OO ee rr $ 8,673 12,191 
Cumberland sides, lbs. .... 422,550 1,464,806 
RRR re $ 74,406 290,086 
Hams and shoulders, lbs... 13,754,462 13,470,937 
Value ...cccccscecsenes 842,444 
a ere reerr ie: 
VOIR .ncccceees 
Pickled pork, lbs. 
i RRR 
Gee Gil, IDS. .ccsccccsiees 
BD csv sacedwesavenad 
Lard, lbs. 


WAlBO 22 cccccces 
Neutral lard, lbs.. 
Value 





Lard compounds, animal 





Pras eri 279,106 379 
Wale .....scccccsseees $ 38,326 74,518 
Margarine of animal or 
vegetable fats, Ibs. .... 49,303 72,404 
WEEE ccacnbetenwas anes $ 8,644 12,706 
Cottonseed oil, lbs ........ 1,408,124 5,776,611 
MD. i cceehaone Seen cen 3,069.639 445,304 
Lard compounds, vegetable 
| Re rr 311,873 408,709 
VRNBe 2 cccscccccseccses $ 42,839 51,124 
SIX MONTHS ENDED JUNE. 
1928. 1927. 
Total meats and meat 
products, Ibs. ....-...+. 218,624,518 196,770,393 
DD! oan e hens oe oe $ 35,545,368 38,273,666 
Total animal oils and 
DEL GW icowss tewae sae 453,743,017 439,550,713 
WD. SsGoceh ce saneee $ 58,609,120 57,303,533 
Beef and veal, fresh, lbs... 998,459 931,600 
Value 180,550 
Beef, pickled, etc., lbs 7,925,469 
Value 861,640 
Pork, fre 3,962,965 
Value 766,116 
Wiltshire sides, lbs. 242,043 
Yalue 52,237 
Cumberland sides, Ibs 3,700,069 
Value 740,021 
Hams and shoulders, lbs 65,206,362 
alue 14,165,954 
Bacon, lbs 53,826,529 
Value 8,963,467 
Pickled pork, Ibs. 13,840,269 
alue 2,056,576 
Oleo oil, lbs. 46,801,603 
Value 5,118,965 
Lard, Ibs. 360,932,816 
Value 48,357,832 
Neutral lard, Ibs. 11,641,970 
Value 1,700,810 
Lard compounds, animal 
OME, SOM | sec.chasins keen 2,389,618 5,724,304 
| ee ee $ 316,307 661,152 
Margarine of animal or 
vegetable fats, lbs....... 375,955 439,608 
es ccsathcbakace see $ 59,729 69,630 
Cottonseed oil, Ibs. ...... 34,836,223 41,348,193 
I ey Se $ 3,069,639 8,445,304 
Lard compounds, vegetable 
OG, TE. Sesncadhosaees 2,735,177 2,920,708 
WON sense acecsacsenee $ 363,837 367,123 
aeons 
GERMAN HOG SUPPLIES. 


Hog population of Germany is placed 
at 20,168,000 by the June hog census. 
Breeding sows six months to one year 
were reported as 706,000, and sows 
over one year at 1,149,000. Seasonal 
changes in hog numbers make it dif- 
ficult to compare these figures of June 
1 with the December, 1927, numbers 
which showed total hogs at 22,880,000; 
sows 6 months to one year 505,000, and 
sows over one year at 1,217,000. 


——o—__- 
What kind of beef carcasses are 
known as “spotters”? Ask “The Pack- 


er’s Encyclopedia,” the “blue book” of 
the meat packing industry. 
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Provision and Lard Markets 


fet—Lard Stocks Decrease— 
_ “ee Moderate—Cash 

Trade Fair. 

The month end Chicago lard stocks 
showed a good decrease as expected, 
put the totals are still large and reflect 
the influence of the previous large hog 
movement, large movement to Chicago 
and the fairly liberal local packing at 
Chicago. The demand for lard, how- 
ever, has been fairly good, and ship- 
ments from Chicago continue to show 
quite a liberal total nearly every week. 

The movement of meats has also 
been fairly good from packing points 
into domestic distribution. The stocks 
are liberal, however, and with the re- 
cent movement of hogs, there has been 
some tendency to disappointment for 
believers in a liberal total distribution, 
enough to make inroad on the accumu- 
lative stocks. 

A feature of some interest the past 
week was a further decrease in the 
hog movement at the leading points, 
the total being 402,000 against 473,000 
the previous week and 460,000 last 
year. The total since February 25 is 

12025,000 with the increase only 610,- 
000 over last year. The packing re- 
tuns at Chicago show that the total 
is now 2,639,000, an increase of 21,000 
over last year. Total packing returns 
from the principal markets for the sea- 
sn to date are practically identical 
with last year. 

The general tendency of the hog 
movement is expected to be in favor 
of a continued decrease. This is re- 
flected in the reports of supplies on 
hand. In this connection, the report of 
the ninth Federal Reserve District, 
covering Minnesota, Montana, North 

Dakota, South Dakota and parts of 
Michigan and Wisconsin showed that 
the spring pig crop was the smallest 
in that district for 7 years. It totaled 
5,842,000 pigs against 6,671,000 last 
year, and 8,642,000 in the spring of 
1923, which was the peak year for hog 
production in the district. 

Hog Prices Easier. 

The hog price for the week has been 

lightly easier, due apparently to a 
little lessening in the demand, and not 
to receipts. This was thought by some 
t mean that the buying for forward 
shipment of hog products was not keep- 
ig up as well as it ought to, and, 
therefore, packing interests were a 
little more careful in their buying. 
_ The private reports on the corn crop, 
issued this week, confirmed, as ex- 
pected, the private ideas of the crop 
a estimated last month, but did not 
show, as some had expected, that the 
ttop had materially improved during 
the month. The trade had made up 
ts mind, apparently, that the corn 
‘top has actually gained in promise 
and it did in comparison with last 
month’s Government report, but 
showed scarcely any change compared 
with last month’s private reports. 





WEEKLY REVIEW 


The position of July corn at the 
close, and the position of ‘cash corn, 
has made it clearly evident that the 
supplies of old corn in the country are 
comparatively small, otherwise it is 
believed that the premium of the July 
over the September and the September 
over the new crop would have resulted 
in a tremendous increase in receipts if 
there had been any corn to move. As 
it was, corn was moved to Chicago 
from other points, and the total visible 
supply decreased during the movement. 


Export Movement Small. 

The figures and the prices evidently 
mean that the feeding costs for old 
corn for feeding hogs will continue 
high, but there is a big supply of other 
grain at relatively low prices, and as 
far as the country can use this, it will 
undoubtedly be used. 

The export movement of hog prod- 
ucts continues small. There was a de- 
crease in lard exports for the week 
of 2,100,000 Ibs. compared with the 
previous week and a decrease in meats 
of 3,800,000 lbs. 

The exports of hog products for the 
month of June, as officially reported. 
showed a decrease of 13,000,000 lbs. of 
lard and of nearly 1,000,000 Ibs. of 
bacon compared with last year. Ex- 
ports of hams and shoulders showed a 
small increase. The exports of lard 
for the 6 months gained 35,000,000 Ibs. 
over last year, or practically the equiv- 
alent of 1,000,000 hogs. Exports of 
hams and shoulders gained only a little 
over 4,000,000 lbs. and bacon exports 
gained a little over 13,000,000 Ibs. 
Pickled pork gained 2,400,000 Ibs., and 
fresh pork gained about 3,000,000. Ex- 
ports of neutral lard gained 4,400,000 








Short Form Hog Test 


Do you know each day 
how your hogs “cut out’? 

Do you know how to figure 
all operating charges and ex- 
penses so as to get at your 
cutting profit or loss per day 
per cwt.? 

THE NATIONAL  PROVI- 
SIONER’S revised Short Form 
Hog Test enables you to 
keep track of this each day. 

If you want a supply of 
these test forms for daily 
figuring fill out the following 
and mail it at once: 


The National Provisioner, 
Old Colony Bldg., Chicago. 
Please send me ...... 

the Short Form Hog Test 


copies of 
for 
figuring. 


daily 


Seem eee meee merase reese eserese 


ee 


MUM 4 iéale atte depose aissicn aeasiaas 


Single copies, 2c; 25 or more, ic 
each; quantities, at cost. 























lbs., but there was a decrease in lard 
compounds of 4,400,000 lbs. 

The figures on the exports have not 
yet begun to reflect the condition on 
the other side, but the tenor of all the 
information appears to be that the high 
price of feedstuffs has made for an un- 
usual marketing by countries on the 
other side, and that this will be re- 
flected in a more moderate home supply 
as the year advances, necessitating the 
buying of increased supplies of meats 
and fats from other countries. 

PORK—The market was steady with 
a moderate demand in the east.. At 
New York, mess was quoted at $33.50; 
family, $34.50; fat backs, $27.00@ 
30.00. At Chicago, mess was $33.00. 

LARD—Domestic trade continues 
fairly good, but export interest was of 
moderate proportions. At New York, 
prime western was quoted at $12.80@ 
12.90; middle western, $12.65@12.75; 
city, 12%c; South America, 14%c; 
Brazil kegs, 15%c; compound, car lots, 
11% @12c; smaller lots, 12@12%c. At 
Chicago, regular lard in round lots was 
quoted at July price; loose lard, 50c 
under July; leaf lard, 80c under July. 

BEEF—Demand was fair and the 
market firm in the east, with mess 
New York quoted at $24.00; packet, 
$25.00; family, $27.00@28.00; extra 
India mess, $40.00@42.00; No. 1 
canned corned beef, $3.10; No. 2, 6 lbs. 
South America, $16.75; pickled tongues; 
$75.00@80.00 per barrel. 








See page 44 for later markets. 








GERMAN PORK MARKETS. 
Further seasoned reductions in Ger- 
man pork supplies are reported by 
cable to the U. S. Department of Com- 
merce. June hog marketings and 
slaughter figures declined but were at 
a level well above that of June, 1927. 
Hog receipts at 14 German markets 
reached 318,000 head last month 


- against 360,000 head in May and 283,- 


000 head a year ago. The slaughter 
at 36 centers, totalling 386,000 head 
was 81,000 under the May figure, but 
128,000 above that of a year ago. 

Bacon and lard imports for June 
were larger than in the preceding 
month. Bacon imports at 606,000 Ibs. 
were nearly double the May figure, but 
were about 168,000 lbs. under those of 
June, 1927. 

Lard imports reached 14,550,000 lbs., 
slightly more than in May, but nearly 
5,000,000 Ibs, under that of June, 1927. 

The increase in the price of German 
hogs registered during the past four 
weeks has been encouraging to Ger- 
man farmers and if the higher prices 
continue they may have considerable 
influence on breeding intentions. 

———e—__ 


JULY HOG SUPPLIES. 

The July hog run at the 11 principal 
markets of the country, totalling 1,- 
946,000 head, was the smallest for that 
month since 1916, and the smallest for 
any month since September, 1927. The 
run of the same month a year ago at 
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\. 


these markets totalled 2,074,000, two 
years ago, 2,021,000 and in July, 1925, 
1,993,000. 

For the first 7 months of the year, 
the hog runs at these 11 markets to- 
talled 18,997,000 head, compared with 
16,489,000 in July, 1927, 15,905,000 in 
July, 1926, and 18,913,000 in the same 
month of 1925. The year’s supplies are 
still approximately 3,500,000 larger 
than for the same period last year. 

At Chicago the July receipts at 563,- 
583 were 30,967 smaller than in July, 
1927. At Omaha the receipts were 
practically the same as those of last 
July, totalling 249,600. At Kansas City 
the receipts showed an increase of ap- 
proximately 32,000 head over last July 
and totalled 148,972. Sioux City re- 
ceipts were slightly less, amounting to 
220,121, compared with 222,346 last 
July. 

The average weight of hogs at Chi- 
cago at 239 Ibs. was the heaviest for 
any month so far this year but was 
approximately 7 Ibs. lighter than last 
July’s average. At St. Louis the aver- 
age weight was 224 lbs. which was 11 
Ibs. lighter than last year at that mar- 
ket. Kansas City hogs at an average 
weight of 224 lbs., were 5 Ibs. heavier 
than last July; and the average weight 
at Omaha at 262 Ibs. was 16 lbs. lighter 
than in July, 1927 and 13 lbs. lighter 
than in July, 1926. 

—o— 
TO STABILIZE HOG MARKETING. 

Acting on the recommendations of 
the Corn Belt Hog Cycle Marketing 
Conference which met at Ames, Iowa, 
in June, a committee designated at the 
conference met in Chicago in July to 
develop a method of procedure for win- 
ning the support of the principal com- 
mercial hog producing States in a pro- 
gram designed to minimize factors in 
the hog cycle and consequent extreme 
fluctuations in prices. 

The committee consists of R. M. 
Gunn, Iowa Farm Bureau Federation, 
chairman; Henry A. ‘Wallace, editor of 
Wallace’s Farmer, secretary; Frank 
G. King, Purdue University; Oscar G. 
Mayer, Institute of American Meat 
Packers; and Nils A. Olsen, chief of 
the Bureau of Agricultural Economics. 
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are accurate and dependable. 
every process in the packing industry. Write 
us about any temperature problem troubling you 
and we will send bulletin describing the type of regulator 
that will give you the best results. 

37 Years of Specialization in Temperature Control 
2725 Greenview Ave., Chicago. Also 35 other cities. (Ro 3394: 
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Powers Thermostatic Regulators 
There is one for 
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CHICAGO PROVISION STOCKS. 

Stocks of provisions in Chicago at 
the close of business on July 31, 1928, 
with comparisons, are reported by the 
Chicago Board of Trade as follows: 


July 31, June 30, July 31, 
1928. 1928. 1927. 
Mess pork, new, 
made since 
at. i, "SH, 
Bat, du eskenns 437 673 412 
Other kinds of 
brid. pork, bris. 21,231 24,055 21,086 
I’. S. lard, made 
since Oct. 1, 
°27, Ibs. ....103,594,757 106,699,696 74,360,815 
P. S. lard, made 
Oct. 1, °26, to 
Oct. 1,’27, Ibs. 2,767,100 3,543,000 3,612,227 
Other kinds of 
lard, Ibs. .... 10,869,547 9,963,203 18,243,137 
8S. R. sides, made 
since Oct. 1 
"27, lbs. .... 1,835,224 1,979,266 3,639,818 
8. R. sides, made 
previous to 
oo i, SR, 
SS sphaceans 7,000 ee 
D. S. cl. bellies, 
made since 
Oct. 1, °27, 
i neahonanes 23,292,174 26,963,693 28,036,653 
D. 8. rib bellies, 
made since 
Oct. 1,’27, Ibs. 4,046,921 3,408,808 4,453,369 
Ex. sh. cl. sides, 
made since 
Oct. 1,’27, Ibs. 177,333 215,363 272,524 
D. S. short fat 
backs, Ibs. .. 5,774,701 7,443,456 4,573,358 
D.S. shidrs., Ibs. 493.050 610,467 24,906 
S. P. hams, lbs. 29,306,826 36,827,044 35,848,261 
S. P. skinned 
hams, Ibs. .. 18,113,941 19,585,153 25,176,854 
8. P. bellies, Ibs. 31,583,240 27,762,048 19,002,866 
8S. P. Californias 
or picinics 
> - Boston 
shldrs., Ibs. .. 10,048,994 8,861,707 11,053,546 
S. P. shidrs, lbs. 61,529 94,276 50,683 
Other cuts of 
meats, Ibs. .. 10,498,345 8,810,365 7,428,786 


Sonseecee 135,239,478 142,568,646 139,561,624 
oo 


CANADIAN MEAT STOCKS. 
Cold storage holdings of meat in 
Canada on July 1, 1928, with compari- 
sons, are reported by the Dominion 


Live Stock Branch as follows: 
July1, Junel, July 1, 5-Year Av. 


1928. 1928. 1927. July 1. 
Ibs. Ibs. Ibs. Ibs. 
Beef ... 8,097,426 8,792,517 9,359,685 8,514,968 
Veal ... 1,098,045 1,009,749 1,158,127 ........ 
Pork ...49,919,967 52,135,074 42,331,783 43,354,244 
Mutton and 
lamb . 750,939 1,126,869 935,704 860,951 


LARD AND GREASE EXPORTS. 

Exports of lard from New York, July 
1, 1928, to July 31, 1928, 24,055,631 Ibs.; 
tallow, 160,800 Ibs.; grease, 1,374,400 
Ibs.; stearine, 188,000 Ibs. 
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PORK PRODUCTS EXPORTS, 


Exports of pork products from the 
principal ports of the United States 
during the week ended July 28: 


HAMS AND SHOULDERS, INCLUDING 





WILTSHIRES 
Week ended. “ 
Jan. 1, '28, 
to 
July 28, July 30, July 21, July 28 
1928. 1927. 1928. 1928, ' 
M lbs. M lbs. M lbs. M Ibs, 
1 eT reer 2,209 1,375 1,878 78,559 
To Belgium ...... 8 875 


United Kingdom. 2,182 1,292 1,729 66.9% 


Other Europe .. .. eee cose =1,100 
eee 10 82 35 4.609 
Other countries. . 9 51 114 6,442 
BACON, INCLUDING CUMBERLAND, 
Ss ee eT 3,386 2,398 2,796 80,495 
To Germany ...... 428 sees 776 7,407 
United Kingdom. 1,975 2,250 1,783 3406 
Other Europe .. 869 84 202 24,896 
ae So 33 eee 30 9,505 
Other countries. . 81 64 5 4,501 
LARD. 
SE ska ake 11,067 7,296 11,375 441,375 
To Germany ...... 4,447 1,461 3,407 104,47 
Netherlands .... 299 858 885 23,728 
United Kingdom. 4,095 3,620 4,452 151,130 
Other Europe .. 3811 104 316 684 
Oe eee 1,631 760 1,422 46.99 
Other countries.. 284 493 893 70,185 
PICKLED PORK. 

ST rer Pree re 284 450 508 17,525 
To United Kingdom 47 144 112 3,42 
Other Europe .. 16 2 cose 1B 
Sa 176 231 260 3,943 
Other countries... 45 73 131 9,126 

TOTAL EXPORTS BY PORTS. 

Week ended July 28, 1928. 
an Pi 

shoulders, Bacon, Lard, 
. M Ibs. M Ibs. M lbs, 
| ae Agape 2,208 3,386 11,067 284 
Per rrer as scone 6 1 
ae 1,339 922 1,778 9 
Port Huron ........ 851 412 1,062 143 
Se WUOEE ocawvecces 8 81 1338 > 4g 
New Orleans ...... A 111 674 4 
dee oe SSS 2,010 5,177 16 

Philadelphia ........ ose 33 

DESTINATION OF EXPORTS. 

Hams and 
shoulders, Bacon, 
Exported to: M Ibs. M Ibs. 
TOD. ooo his 56.00.50 weeny 2,182 1,975 
| Opt Rs perry, |” 875 1,431 
PPA Ree re 443 120 
ee SEPT ere er ror fe 29 6 
EY bo. cs0 cess cnsivdscseespeeune 334 2 
Other United Kingdom............. 501 416 
Lard, 
Exported to: M ibs. 
Germany (total) ......cesccccdctceccsenunm 4,447 
POPP eee 8,778 
et PPT eer rerriT 669 
a 


MEAT IMPORTS AT NEW YORK. 
Imports of meats and meat products 

received at the port of New York for 

the week ended July 28, 1928: 

Point of 





origin. Commodity. Amount. 
Canada—Vealers ........cccsccccccccce 1,226 
Canada—Smoked pork ...........+s00- 360 Ibs. 
Canada—Calves liver .........eeeeee: 60 Ibs. 
Germany—Sausage ...........eeeeeeeee 23,944 Ibs. 
Germany—Smoked hams ............++ 1,324 Ibs. 
France—Oooked hams ........eeeeeeee 297 Ibs. 
Ttaly—GAUSage ....cccccsccccccccscces 1,928 Ibs. 
RRIF PIO os oc cccccnsvcceccsnon spun 80 Ibs. 
Italy—Hams .......... 67 Ibs. 
Holland—Hams 817 Ibs. 
Holland—Sausage 817 lbs. 
New Zealand—Quarters of beef........ 13,216 
New Zealand—Mutton carcasses ....-- 1,000 
New Zealand—Boneless veal .........- 10,650 Ibs. 
New Zealand—Boullion cubes ........- 161 Ibs. 
New Zealand—Boneless beef ......... 600,000 Ibs. 
















40 North Market St. 


Consolidated Rendering Co. 


Manufacturers of Tallow, Grease, Oleo Oil 
Stearine, Beef Cracklings, Ground Scrap, Fertilizers 


Dealers in Hides, Skins, Pelts, Wool and Furs 
Boston, Mass. 


40 Rector St. 














GEO. H. JACKLE 


Tankage, Blood, Bones, Cracklings, Bonemeal, 
Hoof and Horn Meal 


Broker 


New York City 
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Tallow and Grease Markets 


TALLOW—There was little or noth- 
ing new in the tallow situation in the 
east the past week. Business appeared 
to be quiet generally, and the market 
in a position of awaiting developments. 
The undertone was steady as offerings 
were not large or pressing, but consum- 
ers were holding off owing to the easier 
tone in some of the competing articles. 
As a result the market was a dull and 
uninteresting affair. 

At New York, special, loose, was 
quoted at 8c; extra, 8%4c; edible 94%@ 
9%c. At Chicago, trading continues 
dull also, but there were moderate in- 
quiries for prime packer, with buyers 
and sellers apart on the latter. At 
Chicago, edible was quoted at 9c; fancy, 
8%@8%c; prime packer, 8%@8%c; 
No. 1, 8c; No. 2, 7@7%¥%c. 

There was no auction at London this 
week, and there will be no auction there 
next week. At Liverpool, Australian 
tallow was unchanged to 3d higher for 
the week, with fine quoted at 48s 6d 
and good mixed at 41s. 

STEARINE—The market ruled rath- 
er quiet, but was steady with some sales 
of oleo at New York at 10%c. The 
market is quoted at that level. At Chi- 
cago, trade was moderate, but the situa- 
tion steady, with oleo quoted at 104@ 

10%c. 

OLEO OIL—While the market ex- 
perienced a limited demand, a steady 
undertone was reported in all direc- 
iions, with extra at New York quoted 
at 183@134%4c; medium, 115s @12c; lower 
grades, 1014 @11c, according to quality. 
At Chicago, demand was moderate and 
the market steady, with extra quoted at 
12%c. 








See page 44 for later markets. 








LARD OIL—A fair demand and a 
steady market was the feature in the 
east the past week, with edible New 
York quoted at 16%4c; extra winter, 
18c; extra, 121%4c; extra No. 1, 12%c; 
No. 1, 1144c; No. 2, 11%e. 

NEATSFOOT OIL—A better demand 
was reported particularly for nearby 
oil. The market was very steady, with 
pure, New York, quoted at 15%4c; ex- 
tra, 124%c; No. 1, 11% ¢; cold test, 18%c. 

GREASES—A moderate demand was 
the feature of the week, with buying 
power generally slow. Some business 
In superior house grease passed at 
New York, however, at slightly better 
than 7%c, with sellers holding for 7%4c. 
Demand in other directions appeared to 
be routine with consumers moving slow- 
ly and awaiting developments. 


At New York, choice yellow was 
quoted at 7%4c; A white, 8@8%c; B 
white, 7% @8c; choice white, 944c. At 
Chicago, a good demand for choice 
white grease was reported from all con- 
suming points and the market was 
steady, with buyers and sellers apart. 
Trade continued moderately active on 
medium and low grade stocks. At Chi- 
cago, brown was quoted at 7@7%4c¢; yel- 
low, 7% @7%c; B white, 7%c; A white, 
8e; choice white, 8%c. 


WEEKLY REVIEW 
» 
By-Products Markets 


Chicago, Aug. 2, 1928. 
Blood. 
The blood market is quiet, with no 
buying interest at the moment. 
Unit Ammonia. 
Ground and Unground, ......ccccccccees $4.75@4.80 
Digester Hog Tankage Materials. 


This market is slow, but supplies are 
not burdensome and little price weak- 


ness is looked for. 
Unit Ammonia. 


Ground, 1144@12% ammonia...... $4.75 &10 
Unground, 11% to 12% ammonia.. 4.50 & 10 
Ground, 6 to 8% ammonia........ 4.65 & 10 


Unground, 6 to 8% ammonia.... 4.25@4.50 
Liquid stick, 7 to 11% ammonia.. 4.00 
Fertilizer Materials. 

There has been little trading of im- 
portance in this market. Low grade 
unground bone tankage has been in 
some demand. 

Unit Ammonia. 


High grd., ground, 10% am..... $4.25@4.50 & 10 
Lower grd., gr. and ungr., 6-9% 
a) 


De shocecnccadousrviscsgueces @4.25 
; ST eee @4.25 
Bone tankage, low grd., per ton @25.00 
Bone Meals. 
Per Ton 
Raw bone meal ....cccccccccccccces $40.00@50.00 
BCOAM, SFOUNE 0.000 cccvccsccccscccecs 28.50 
SO. TE» 6 is dsdcrceccessces 26.00@28.00 
Cracklings. 


Buyers’ views considerably weaker 
than sellers’, The market is unsettled, 
with sellers holding firm. 


- a Per Ton 
Hard pressed and exp. unground, per 
WE II. 60's. 10-6:0:0:0'4,0-0'6.46:0.9:0 506.08 -00@ 1.05 
Soft prsd. pork, ac. grease & quality.75.00@80.00 
Soft prsd. beef, ac. grease & quality.45.00@50.00 


Gelatine and Glue Stocks. 
Trading in all glue stocks quiet. 


Per Ton 
i fe ae rer errr ers $ 40.00 
FURGe UERMMIMGS once ccc ciccscccccece @31.50 
Rejected manufacturing bones....... 52.50@55.00 
MS Sean nnu G4 cebe es bade sews ax 45.00@46.00 
Cattle jaws, skulls and knuckles..... @43.00 
Sinews, pizzles and hide trimmings... @31.50 
Pig skin scraps and trim., per lb.... @ 4.00 


Horns, Bones and Hoofs. 

This market shows little activity. 
Cattle hoofs can be sold over the bal- 
ance of the year at $45 per ton deliv- 
ered Chicago. 





Per Ton 
Horns, according to grade $50.00@100.00 
TROUNE GER WORED cc cccccccccccceces 50.00@ 60.00 
oe eee .. 52.50@ 55.00 
Rr ere rer eee @ 45.00 
DS 6 obi 6 RCeig oc sede weds oes @ 28.00 


(Note—Foregoing prices are for mixed carloads 
of unassorted materials, indicated above.) 


Animal Hair. 


Very little winter hair on the market, 
but some trading in summer coil dried. 


CT SN TR Ss 5 0 05 sin'o 0's ve-v5.0.0% 2 @ 3c 
Processed grey, per Ib............00+ 3 @ 5c 
Cattle switches, each* ..............6% 4 @ 5%ce 





*According to count. 


EASTERN FERTILIZER MARKET. 

(Special Report to The National Provisioner.) 

New York, Aug. 2, 1928. 

Ground fertilizer tankange is offered 
at $4.65 and 10c and feeding tankage at 
about $4.75 and 10c f.o.b. local points. 
Demand is very limited, in fact this ap- 
plies to most fertilizer and feeding ma- 
terial just at present. 

Dried Blood, is quoted at $5.00 f.o.b. 
New York. South American is quoted 
at the same price c.if. U. S. ports, but 
no doubt business can be done at a 
little lower figure. 

Cracklings, 50 to 55 per cent hard 
pressed beef, have been selling and are 
offered at $1.12% per unit New York. 
Trading in this material is rather light 
just now. 

Nitrate of soda is a little lower in 
price. Not much trading is being done, 
especially for future delivery. 

meer erst 


BOSTON MEAT SUPPLIES. 
Receipts of western dressed meats 
and slaughters under federal and city 
inspection for the week ended July 28, 
1928, with comparisons, are officially 
reported as follows: 


Week Cor. 
ended Prev. week, 
Western dressed meats: July 28. week. 1927. 
Steers, carcasses ...... 2,319 2,428 2,392 
Cows, carcasses ...... 1,164 1,244 2,684 
Bulls, carcasses ...... 23 55 56 
Veals, carcasses ...... 1,383 1,468 1,362 
Lambs, carcasses ...... 12,797 11,797 9,490 
Mutton, carcasses ..... 665 294 
a er 252,642 294,312 274,200 
1,059 1,182 
1,468 1,277 
10,772 12,002 

5,300 


'» ’ 





PHILADELPHIA MEAT SUPPLIES. 
Receipts of western dressed meats 
and local slaughters under city and 
federal inspection at Philadelphia, Pa., 
for the week ended July 28, 1928, with 
comparisons, were as follows: 


Week Cor. 
ended Prev. week, 
Western dressed meats: July 28. week. 1927. 
Steers, carcasses ...... 1,991 2,056 2,393 
Cows, carcasses ...... 1,038 1,055 731 
Bulls, carcasses ...... 284 216 297 
Veals, carcasses ...... 2,238 2,407 1,829 
Lambs, carcasses ..... 9,353 9,718 8.371 
Mutton, carcasses .... 930 1,083 1,386 
WOE, WOES Sch vadedcees 326,435 387,102 262,876 
Local slaughters: 
CRD ce careis tareegace 1,137 1,078 1,656 
CE oicawen<tenmnagnes 1,954 2,373 2,419 
ME 6 a¢. odes Crekstearos 12,799 14,767 13,883 
Pa tNS ince le ba eees 4,355 5,281 5,114 
fo 


DANISH BACON EXPORTS. 
Bacon exports from Denmark for the 
week ending July 28, 1928, were 4,693 
metric tons, according to cable advices 
to the U. S. Department of Commerce, 
all of which went to England. 














THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 


Buyers of Beef and Pork Cracklings 
Both Soft and Hard Pressed 
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Catton Oil Trade Code 


(Continued from page 26.) 
venting an adequate return on the 
money and effort expended. 

After broad and open discussion of 
these conditions and of means of over- 
coming them, resolutions were adopted 
—with the aproval of the Federal 
Trade Commission—which will enable 
operation on a basis of constructive 
competition, and will aid in doing away 
with the old secret and destructive 
practices which had grown up in the 
industry. 

The conference at which these reso- 
lutions were adopted was held in 
Memphis, Tenn., July 24, 1928. It was 
presided over by Judge Edgar A. Mc- 
Culloch, a commissioner of the Federal 
Trade Commission. 

Following is the official statement 
concerning this conference, and the 
resolutions adopted as a business code 
for the cotton oil industry. 


The Official Statement. 


The cotton oil mill division of the 
Interstate Cottonseed Crushers’ Asso- 
ciation believes that the oil mills, as 
the agency which buys the cotton seed 
and manufactures it into products of 
great value to mankind, fill a necessary 
and proper function in relation to a 
basic agricultural product, and are 
entitled to a fair return for such 
services. 

They owe a duty alike to the farmer 
who produces the seed and to the con- 
suming public which buys the products 
thereof. 

That duty includes the obligation to 
pay a fair price for the raw material, 
to deal fairly with labor, to manufac- 
ture efficiently, to eliminate waste, to 
sell the products at a fair price, to 
develop new uses, to approve and en- 
courage sound and fair trade practices 
and to condemn and prevent bad and 
unfair practices. 

In order to perform that duty, it is 
advisable to encourage proper and eth- 
ical principles in the industry, to the 
end that competition may be open and 
constructive, and not secret and de- 
structive. 

Principles of Good Business. 


With these purposes in mind the mills 
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therefore declare that it is good prac- 
tice in the operation of crushing cotton 
seed to abide by the following prin- 
ciples: 

1. Whereas, there has been discrimi- 
nation in the prices paid for cotton seed 
and in the prices charged for the prod- 
ucts thereof, and 

Whereas, the Congress of the United 
States in passing the Clayton Act and 
many states by enacting statutes have 
condemned price discrimination, and 

Whereas, in order that the market 
value of cotton seed and its products 
may be known at all times by all who 
are interested, to the end that discrimi- 
nation in prices may be prevented. 

Unfair Price Competition. 

Resolved, that it is hereby declared 
unfair competition either directly or 
indirectly to discriminate in the price 
paid to different sellers of cotton seed, 
or the price charged for the products 
thereof, when the effect of such dis- 
crimination may be to _ substantially 
lessen competition or tend to create a 
monopoly: 

Provided, that nothing herein con- 
tained shall prevent discrimination in 
the price paid to different producers of 
such commodities on account of differ- 
ences in the grade, quality, or quantity 
of the commodity purchased, or that 
makes only due allowance for difference 
in the cost of purchasing or transpor- 
tation, or discrimination in price in the 
same or different communities made in 
good faith to meet competition. 

Resolved, further, that each mill shall 
by all available means publish imme- 
diately to the selling public the price 
paid for cotton seed and to the buying 
public the prices received for the prod- 
ucts thereof, and the reporting of any 
false or fictitious prices, or the failure 
to report the exact price paid for cotton 
seed or price received for the products 
thereof is hereby declared an unfair 
method of competition. 

Prices Fixed by Individual Units. 

2. The price paid for cotton seed or 
charged for the products thereof is a 
matter of individual judgment to be 
determined by each unit concerned. No 
unit is or should be under obligation to 
charge or maintain its prices to meet 
the wishes or views of any other unit 
or group of units. 

3. All contracts for the purchase of 
cotton seed should be for a specified 
tonnage at a specified price, and for 
the sale of products for a specified 
quantity at a specified price, entered 
into in good faith between buyer and 
seller and subject to no cancellation 
save for legal cause. The violation of 
the provisions of this rule is hereby de- 
clared to be an unfair method of com- 
petition. 

Other Unfair Methods Barred. 

4. Any contract post-dated or pre- 
dated, or entered into without authori- 
zation and definite commitment at the 
time it is made by both parties thereto, 
is an unfair method of competition. 

5. It is unfair competition and 
against public policy to buy and settle 
for cotton seed except on a basis of 
quality, cleanliness and moisture con- 
tent. Sound, clean, dry seed are worth 
more than damaged or trashy seed or 
seed containing an excess of moisture. 

Rebates Are Barred. 

6. The payment or allowance to sell- 

ers of seed or buyers of the products 
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thereof of commissions, bonuses, re. 
bates or subsidies of any kind, cong. 
dential prices or the use of any device 
which does not include in the price paiq 
or bid the entire consideration, jg 
hereby declared an unfair method of 
competition in the form of commercia] 
bribery. 

This section also applies to contracts 
for the exchange of manufactureg 
products for cotton seed, and no eya. 
sions or subterfuges can be practiced 
or included under such guise. 

7. It is unfair competition to store 
or receive cottonseed on call for the 
account of others, or to contract for or 
buy cottonseed for future shipment 
where such shipment is beyond fifteen 
(15) days from date of purchase, 

8. It is unfair competition to buy 
cottonseed in carload quantities except 
on weights and quality at mill desting. 
tion. 

9. Brokerage, if any, should be paid 
by the seller. . 

10. It is hereby declared to be an 
unfair method of competition to sel] 
products which are not plainly and ae- 
curately described or branded and jp 
full compliance with legal and trade 
definitions and requirements. 

Abuse Through Excessive Commissions, 


11. Whereas, excessive commissions 
have been paid to seed agents for the 
purchase of seed, which has resulted in 
such commissions being paid directly 
or indirectly to sellers of seed, the 
effect being the publication of fictitious 
prices for seed and the inability of the 
public to know at all times the actual 
market for cotton seed. Therefore, 
be it 

Resolved, that where the practice of 
buying seed through commission agents 
is in existence, the payment of any 
amount in excess of $3.00 per ton on 
wagon seed and gin seed, such payment 
to include storage, handling, loading, 
loss in weight and all other charges of 
every kind, and the payment of any 
commission in excess of fifty cents per 
ton for buying carload seed is against 
public policy and hereby declared to be 
an unfair method of competition. 

Would Make Names Public. 


Resolved further, that the payment of 
such commission to other than bona 
fide seed buyers who render a service, 
and or in such manner that any part 
of it goes to the seller directly or indi- 
rectly through the medium of partners, 
influential friends, kinspeople or under 
any other guise whatsoever is hereby 
declared to be against public policy and 
an unfair method of competition. 

Resolved further, that the names of 
such 50c buyers be made available to 
the public. 

Uniferm Contract and Sales Form. 


12. Resolved, that in order to con- 
form to the principles of these rules 4 
Uniform Purchase Contract and Ac- 
count Sales form should be used in all 
transactions. 

12. Resolved, that in order to con- 
faith of all these resolutions being to 
the best interest alike of the buyers and 
of the sellers of cottonseed and of the 
products of the mills, be it, therefore, 

Resolved, that the clandestine viola- 
tion of any of_said resolutions—those 
accepted by the Federal Trade Com- 
mission merely as expressions of 
industry, as well as those approved by 
said Commission—shall be deem 
be unfair methods of competition. 
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Vegetable Oil Markets 


Market Active—New Season’s Lows— 
Liquidation Feature—Weather South 
Favorable—Cotton Estimates Large 
—Cash Trade Slow—Lard Very 
Steady—Sentiment More Mixed. 

A good volume of trade but a weak 
market featured cotton oil on the New 
York Produce Exchange the past week. 
Commission house liquidation in Sep- 
tember and October was heavy and per- 
sistent, and the market ran into stop 
loss orders at various times which car- 
ried the list to new season’s lows. Pro- 
fessional pressure, brought about by the 
weakness in cotton and larger cotton 
crop estimates, had considerable in- 
fluence on the market, but the outstand- 
ing feature was the limited volume of 
support notwithstanding the sharp de- 
cline of late. 

Commission house buying on resting 
orders appeared to have been mostly 
of a profit taking character, although 
refiners’ brokers continued to absorb 
September and October on a scale down. 
It.was quite noticeable that the latter 
buying power dried up on the rallies. 
Houses with southern, western and local 
connections were constantly on the sell- 
ing side in a scattered way with the 
bik of the activity in the nearby 
months, 

There was some liquidation in the 
new crop and some selling of the late 
positions, because of the favorable new 
crop outlook, but scattered scale down 
speculative absorption served to make 
for relative steadiness at times, in the 
distant deliveries. 

As a whole, there was little or noth- 
ing in the news of a helpful character 
to the market. The position of lard 
was very steady, and the fact that the 
lard market has gone to a premium of 
3%@3%c a pound over the same po- 
sitions in oil was encouraging for 
future consumption of oil and com- 
pound, but was cutting little or no 


WEEKLY REVIEW 


figure at the moment. However, there 
appeared to be some professional buy- 
ing of oil against sales of lard futures 
in the west. 

Cash Oil Weak. 


One of the crop experts placed the 
cotton possibilities at 15,110,000 bales, 
and the feeling was current that the 
private estimates the next few days as 
well as the coming Government report 
would indicate a figure somewhere 
around the 15,000,000 bale mark. The 
weather, of course, during the present 
month is always a vital factor on the 
ultimate cotton production and conse- 
quently weather conditions continue to 
have considerable effect. During the 
past week the weather has been all that 
could be desired. 

Cash oil trade has ruled rather mod- 
erate as has compound business. The 
weakness in the market has tended to 
make for hand-to-mouth buying on the 
part of consumers, but the latter’s 
stocks are again believed to be of small 
proportions and at a point where re- 
plenishment shortly will prove neces- 
sary. Estimates on July consumption 
range from 240,000 to 250,000 bbls., 
compared with 219,000 bbls. the previous 
month and 287,000 bbls. last year. 








SOUTHERN MARKETS. 


New Orleans. 

(Special Wire to The National Provisioner.) 

New Orleans, La., July 26, 1928.— 
Owing to further improvement in the 
growing crop and a temporary lull in 
demand, both future and spot, refined 
scored good declines this week. Fresh 
interest is) now shown in nearby re- 
fined and later positions, as the price 
is cheap compared to hogs, lard and 
fats generally. Crude, 7%c Texas, any 
position. Old crop crude is exhausted; 
new crop offerings very light. Unfavor- 
able weather or an advance in lard would 
bring about quick reaction upward in 
cotton oil, especially a little later, as 
the crop is two or three weeks behind. 
On the other hand, some claim the cot- 
ton situation similar to that of 1926. 
If this is so and the crop increases, oil 
may work 4c lower. 


The crude situation remained very 
quiet and the markets more or less 
nominal. With futures selling on a 
basis of 7%4c crude oil, the south was 
not willing to contract ahead and con- 
sequently the position of the market 
was nominal. The belief prevailed that 
the mills would be inclined to await 
a movement of seed, or at least await 
a better idea as to what the early 
movement of seed will bring in the way 
of prices. The fact that the cotton 
crop generally is regarded as a little 
late is having some influence, but some 
point out that favorable weather dur- 
ing August could easily make up for 
any lateness that has been experienced 
to the present time. 

The persistent decline in the market 
has brought about a more mixed senti- 
ment around the ring. Traders, how- 
ever, see nothing to take hold of at the 
present time, but they are advising 
against short sales at the current levels. 
In some quarters, professionals are ad- 
vising scale down purchases from these 
levels, feeling that one can strike a 
good average while others are advising 
the purchase of oil futures against the 
sale of lard. 

Liquidation Extensive. 


A great deal less has been heard of 
the carryover and it is evident that the 
market has, to a great extent, dis- 
counted somewhat both the carryover 
and the good new crop prospects. 

The liquidation of late has been ex- 
tensive and has corrected the technical 
position of the market somewhat, al- 
though shrewd observers still contend 
that there is a large open interest in 
September. However, improvement in 
cash trade or a return of unfavorable 
weather in the south might bring about 
a sharp recovery. 

The lard stocks at Chicago decreased 
slightly the last half of July and at 
present total 117,231,404 lbs. compared 
with 119,087,694 Ibs. the middle of 
July, 120,205,898 lbs. a month ago, and 
96,216,179 Ibs. on August 1 last year. 
The private corn crop estimates aver- 
aged 3,400,000,000 bu., compared with 
the Government’s last month estimate 
of 2,736,000,000 bu. and the final last 
year of 2,774,000,000 bu. 

COTTONSEED OIL—Market trans- 
actions: 
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ASPEGREN @& CO., Inc. 


PRODUCE EXCHANGE BLDG. 
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COTTON SEED OIL 


ORDERS SOLICITED 


TO BUY OR SELL PRIME SUMMER YELLOW COTTON SEED OIL ON 
THE NEW YORK PRODUCE EXCHANGE FOR SPOT OR FUTURE DELIVERY 
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Friday, July 


The New Orleans 


Effective August 1, 1928, the charge for 
receiving, storing, sampling, weighing, 
fire insurance and certificating refined 
cotton seed oil for each contract of 
30,000 pounds up to and including TEN 
contracts, will be $18.00. For each 
additional contract, $15.00. 


ON OOP 

Storage on each contract of 30,000 pounds Aug. .... 2400 947 
oe See a ee ee Sint. -:-: Gane 600 

m, co 

oe quubies one Bh p» Mhaer~ wll 50 PS 9300 965 
cents per day. ae 700 965 

_ Se 700 978 

ns are five bonded and licensed storage — 500 981 
The New Orleans contract is the only future a = ; : : ; : f ‘ : iy ; 


contract in the world protected by an in- 
demnity bond guaranteeing weight, grade 


and quality at time of delivery. 000 bbls. P. Crude S. 




















—Rang 
Sales. High. Low. Bid. Asked. 
93 


Total Sales, including switches, 
400 bbls. P. Crude S. E. Nominal. 
Saturday July 28, 1928. 


Range— —Closing— 
Sales. High. Low. Bid. Asked. 
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27, 1928. 


e— —Closing— 


a ae Rue aes ‘ee oe ~ a 975 

uly 54 9385 a 960 

Refined Cotton Seed || Auz. |. °: 1500 960 958 9584... 

3 Sept 4500 963 958 959 a 960 

Oil Market kn cas 5600 985 962 965a.... 

Nov. .... 800 975 970 963 a 970 

offers —. a aay oe inte, ee i500 976 970 972 a 973 
carrying a . 

i a es” ga A HS 


ee Tees 
943 948 a 945 
957 958 a 957 
955 963 a 962 
965 963 a 965 
O70 976-e@..... 
971 981 a 980 
soos «SB @ ODO 
-se- 982 a 995 
ing switches, 20,- 
E. Nominal. 


Monday, July 30, 1928. 


—Range— —Closing— 

New Orleans Cotton Exchange Spot Sales. High panty 540 Aaued. 
d 4 mmittee Te Sere eT BD woos 
Toate Cette Oe Aug. .... 4600 963 954 947 a 955 
Sept 1200 958 955 955 a.... 

ae 100 962 962 957 a 958 

Nov. .... 1900 970 958 955 a 960 

See 2500 973 963 963 a 966 

NRE IRE 100 970 970 967 a 970 

ee 100 980 980 970 a 978 

BE Wis wees Seen see 975 a 985 


The Procter & Gamble Co. 


Refiners of all Grades of 


900 bbls. P. Crude S. 


Total Sales, including switches, 


12,- 
E. Nominal. 


Tuesday, July 31, 1928. 


—Range— —Closing— 


COTTONSEED Sales. High. Low. Bid. Asked. 

MMO hac anna She oon 940 a 970 

OIL —_«* inlapi yen in ed Reaaae 935 a 955 

Sept. ....10600 955 929 939 a 938 

; Wc. ae 4300 948 988 938 a 939 

PURITAN, Winter Pressed Salad Oil Nov. .... 700 942 933 985 a 945 

BOREAS, Prime Winter Yellow ee. <..:. 3200 954 935 947a.... 

VENUS, Prime Summer White WR is «ae 4400 956 949 949 a 953 

STERLING, Prime Summer Yellow =" """"" “356 “963968 seo 8 9°0 

WHITE CLOVER Cooking Oil Total Sales, including switches, 23,- 
MARIGOLD Cooking Oil 500 bbls. P. Crude S. E. Nominal. 
JERSEY Butter Oil Wednesday, Aug. 1, 1928. 

MOONSTAR Cocoanut Oil ro aeenee— mains 

CG ales. igh, Low. ld, sked. 

P&G SPECIAL (hardened) Cocoanut Oil gp 935 a 975 

SI gs ART ial aie 930 a 945 

General Offices: Sept 13600 935 924 925 a.... 

r ens «i. cd 10000 933 925 926 a 925 

CINCINNATI » OHIO Nov. .... 300 981 930 928a 931 

Cable Address: “Procter” Dec 4300 940 983 933 a.... 

BR as au 2300 947 989 940a.... 

ne fA eee Ace ae et 942 a 955 

Rk a en areal 950 a 965 


——_< ne 








500 bbls. P. Crude S. 

Thursday Au 

The Edward Flash Co. |) spot ........-"":.- 

. eee ee er 

29 Broadway ree 936 

NEW YORK CITY = REEe er 4 
Se 

Brokers Exclusively |} De. $8 

ALL VEGETABLE OILS || ¥. -:-::---: °°: 


Total Sales, including switches, 30,- 


E. Nominal. 
g. 2, 1928. 


e— —Closing— 


—Rang 
Sales. High. Low. Bid. Asked. 


--.. 930 a 1000 
---- 9380 a 950 
923 927a.... 
927 935 a 

940 940 a.... 
940 943 a 948 
946 951a.... 
.--- 950 a 970 
---- 965 a 960 








In Barrels or Tanks 


See page 44 for 


later markets. 





COTTON OIL FUTURES 





On the New York Produce Exchange 




















COCOANUT OIL—With consumers 
holding off, the market averaged some- 
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what easier, particularly on the Coast, 
Undoubtedly it was influenced some. 
what by weakness in cotton oil. Ay 
cocoanut oil mills in the Philippines are 
understood to be operating. At New 
York, tanks were quoted at 8%c, while 
Pacific Coast tanks were quoted at 7% 
@7%c. 

PALM OIL—Trade was of fair pro. 
portions, but offerings not large. The 
market generally is in a firm position, 
At New York, spot Nigre was quoted 
7%@7%c; shipment, 74% @7%c; spot 
Lagos, 8%c; shipment, 7%c. 

PALM KERNEL OIL—Demand was 
fair and the market steady. Offerings 
were limited and well held. New York, 
drums were quoted at 9%c; packages, 
9%c; tanks, 8'4c. 

OLIVE OIL FOOTS—Offerings were 
limited, particularly for nearby sup- 
plies, but consumers were marking time 
and business on the whole appeared 
limited. At New York, spot foots were 
quoted at 10@10%c. : 

SOYA BEAN OIL—Demand has been 
limited due to weakness in cotton oj, 
but sellers maintained values and were 
quoting New York soya tanks at 10%¢; 
barrels, 12%4@12%c; Pacific coast 
tanks, 9%c nominal. 

CORN OIL—The market was quieter 
and barely steady, being influenced by 
the downward trend in cotton oil. Com 
oil was quoted at 842@8%c f.o.b. mills, 

SESAME OIL—Market nominal. 

PEANUT OIL—Market nominal. 

COTTONSEED OIL—Trade in spot 
oil was limited, and spot supplies ma- 
terially held above the August delivery. 
The crude markets were purely nomi- 
nal with little or nothing reported do- 
ing. 

——_—__ 

EUROPEAN LARD MARKETS. 

The June lard market on the Con- 
tinent was none too satisfactory, ac- 
cording to cable advices to the Depart- 
ment of Commerce. 

In Germany the trade is of the 
opinion that the American lard mar- 
ket can be characterized as a declin- 
ing one at present, attributable in 
large measure to the production of do- 
mestic fats resulting from the heavy 
German slaughter of hogs. The local 
trade was of the opinion that early im- 
provement in the market could hardly 
be expected. E 

In Austria the demand continued 
brisk with prices around $29.25 for re- 
fined and $29.10 for steam lard per 100 
kilos c.if. Hamburg. With continued 
narrowing of the spread between 
prices for refined and steam lard, sales 
of the former are on the increase. No 
lard is coming into Austria from Hur- 
gary or Jugoslavia, and local lard con- 
tinues scarce with prices as high 4 
competition from American lard wil 
permit. 

Small quantities of American lard 
are being sold in Jugoslavia, and Hur- 
gary has just about a sufficient supply 
to meet the demand. The hog crop 2 
both of these countries is reported 
being appreciably lower than last year. 

a Xs 


HULL OIL MARKET. 
Hull, England, Aug. 2, 1928—(By 
Cable.)—Refined cottonseed oil, 368; 
crude cottonseed oil 31s 3d. = 
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| The New Anderson 
R. B. Crackling Expeller 





Read These 
Advantages 


(1) Pressure 6 tons per 
square inch. 


(2) Constant rate, forced 
feed. 


(3) Ammeter registers 
power. 


(4) One-fourth easier acces- 
sibility. 

(5) Special G. E. High 
Torque Motor. 


(G6) Timken roller bearings 
running in oil. 


(7) Push button control. 


(8) Three times as strong 
yet weighs the same. 


(9) Choke arrangement re- 
places old cone point. 

















Ri 


A Powerful Magnet Removes All Metal from Coadilinns 


‘os no danger of nails, small pieces of iron, 
etc., putting the new expeller out of commission. 
A powerful magnet, installed immediately beneath the 
feed picks out all metal that careless workmen have 
allowed to become mixed with the material and 
prevents it from getting into the forced feed. 


Hard bones and other non-metallic sub- 
stances can no longer cause breakage. Special 
hard steels made to our special formula and heat 
treated in our electrically heated furnaces until 
stronger than the machine itself take care of all 
hard non-metallic materials. 





All the way through this new Expeller, owners find 
that new improvements have reduced troubles and de- 
lays to a minimum at the same time increasing effi- 
ciency, simplicity and speed. Let us tell you more about 
the new Expeller. 


THE V. D. ANDERSON COMPANY 


1946 West 96th Street Cleveland, Ohio 
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FRIDAY’S CLOSINGS 


Provisions. 

Hog products were weaker the latter 
part of the week on commission house 
liquidation in lard, presumably against 
cotton oil purchases. Hogs steady, but 
cash trade only moderate. Western 
hog run only fair. 

Cottonseed Oil. 

Cotton oil steadied and is in a better 
technical position due to buying cover- 
ing on rallies in cotton and less liquida- 
tion in nearbys. Buying power flattened 
on bulges. Sentiment is mixed. Crude, 
nominal; cash oil trade, slow. Trade 
is looking for government report to be 
around 15,000,000 bales. 

Quotations on cottonseed oil at New 
York, Friday noon were: Aug., $9.35@ 
9.50; Sept., $9.34@9.37; Oct., $9.42@ 
9.45; Nov., $9.40@9.50; Dec., $9.54@ 
9.56; Jan., $9.62@9.65; Feb., $9.62@ 
9.75; March, $9.72@9.74. 

Tallow. 

Tallow, extra, 8%c. 

Stearine. 

Oleo stearine, 10%c. 

eX 

FRIDAY’S GENERAL MARKETS. 

New York, Aug. 3, 1928.—Spot lard 
at New York: prime western, $12.65@ 
12.75; middle western, $12.50@12.60; 
city, 12.25@12%c; refined Continent, 
13%%c; South American, $14.25; Brazil 
kegs, $15.25; compound, $11.75. 

Be 


BRITISH PROVISION CABLE 


(Special Cable to The National Provisioner.) 
Liverpool, August 3, 1928. 

Fair inquiries for hams and picnics 
but rather poor demand for square 
shoulders and pure lard. General pro- 
vision market quiet, but firm. 

Today’s prices are as follows: Liver- 
pool shoulders, squares, none; hams, 
American cut, 118s; hams, long cut, 
114s; Cumberland cut, 90s; short backs, 
90s; picnics, none; bellies, clear, 89s; 
Canadian, 96s; spot lard, 63s; Wilshire, 
none. 

—— fe 


LIVERPOOL PROVISION STOCKS. 

Stocks of provisions on hand at Liv- 
erpool on July 1, 1928, with compari- 
sons, as estimated by the Liverpoo! 
Provision Trade Association, were as 
follows: 








Aug.1, July1, Julyl, 

1928. 1928. 1927. 
Bacen, IBS. .ccscces 8,491,718 3,412,416 4,038,608 
Se, GO. eseesens 455,392 1,506,400 2,587,584 
Shoulders, Ibs. .... 13,328 40,096 122,640 
Lard, tierces ...... 541 567 679 
Lard, refined, tons.. 4,792 3,917 3,229 

Proposals 





U. S. DEPARTMENT OF AGRI- 
CULTURE, Washington, D. C. Sealed 
proposals will be received until 2 o’clock 
p.m., Friday, August 24, 1928, and 


then publicly opened, for furnishing 
and installing packing house machinery 
and equipment at U. S. Experiment 
Farm, Beltsville, Maryland. Form of 
proposal and specifications may be se- 
cured from Director, Purchase, Sales 
and Traffic. 
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The Week’s Closing Markets 


Meat and Lard Stocks 


A decline in total stocks of meats at 
seven principal markets of the country 
was registered during July, and in most 
cases the stocks are considerably lower 
than those of a year ago. Sweet pickle 
bellies and dry salt fat backs are in 
heavier supply than last year, but both 
items showed considerable decline dur- 
ing the month just ended. 

Sweet pickle meats declined 26,000,- 
000 Ibs. during the month, the principal 
reduction being in hams, both regular 
and skinned. Bellies and picnics de- 
clined only about 1,000,000 lbs. each. 

Lard stocks declined about 3,500,000 
lbs. during July but stand 30,000,000 
over stocks of the same time a year 
ago. 

All n.eats appear to be in a strong 
position, but the lard market is less 
satisiactory. However, it is entirely 
possible that lard production may be 
considerably curtailcu before the effect 
of the corn crop now in the making is 
Telt. if tais is true, current stocks will 
be drawn on heavily to meet both do- 
mestic and foreign demand. 

Stocks of meat and lard at Chicago, 
Kansas City, Omaha, St. Louis, East 
St. Louis, St. Joseph and Milwaukee, on 
July 31, 1928, witn comparisons, as es- 
pecially compued by LHE NATIONAL 
PROVISIONER, are reported as follows: 


July 31, June 30, July 31, 
"28 Lbs. 28. Ibs. °27. lbs. 
Total S.P.meats 200,280,826 226,505,072 209,628,509 
Total D.S. meats 81,490,418 88,605,328 86,708,961 
Total all meats.304,958,098 338,731,646 320,352,440 
P. S. lard .....132,/01,187 186,988,202 100,676,740 
Other lard ..... 26,414,489 25,790,955 28,545,886 
Total lard ...... 109,160,576 162,719,157 129,525,626 
S. P. regular 
WG. sacanesas 69,901,337 85,680,786 71,890,674 
S. P. skinned 
ee 42,876,737 51,351,499 64,538,205 
S. P. bellies .. 67,550,088 68,390,295 4/,925,542 
S. P. picnics ... 19,518,217 20,632,131 24,855,659 
D. S. bellies .. 62,956,774 65,050,710 70,944,654 
D. S. fat backs 13,671,579 18,137,394 9,009,641 
4 


CASING MARKETS IN EUROPE. 


The German casings market re- 
mained about the same in June as in 
May, with a good demand for beef 
rounds, which were higher in price due 
to a scarcity of stocks. Dried beef and 
sheep casings are reported in good de- 
mand, with supplies of the latter slow 
in coming in. 

In France some sales were regis- 
tered but in most cases these were 
small. Most of the buyers are holding 
out in the hope of lower prices, say re- 
ports to the U. S. Department of 
Commerce. 

The volume of sales of salt beef 
rounds and middles in Czecho-Slovakia 
improved to some extent over those of 
May. Prices, however, remained un- 
changed. Development of the demand 
for dry beef casings was checked by 
the sellers’ unwillingness to reduce 
prices. Sales of the American prod- 
uct were hampered by high prices and 
insufficient supply. The market for 
sheep and hog casings was firm, with 
a satisfactory turnover. 


August 4, 192 
TRADE GLEANINGS 


Armour and Company are aski 
bids for the erection of a branch houg 
building with cold storage facilities jy 
Florence, Ala. 

The Wilmington Provision Co., Wy. 
mington, Del., is making improvements 
in its plant, including the enlargement 
of its curing cellar. 

The plant of the Inland Meat 
near Wenatchee, Wash., was al 
totally destroyed by fire recently, The 
loss was about $25,000. 


Slight damage was caused by 
recently to the plant of the Defiane 
Sausage Works, Defiance, O. The fire 
was confined to the smoke house wher 
it originated. 


The C. Lehmann Packing Co., Ney 
York City, has been incorporated with 
a capital of 1,000 shares of common 
stock. Cotton & Franklin, 37 Waj 
St., are the correspondents. 

Thos. J. Glynn, president and gen. 
eral manager of the Welsh Packing Co, 
Springfield, Mo., recently passed away, 
Mr. Glynn was an active packinghouse 
executive, with a close grasp of trade 
conditions. His place at the head of 
the company is assumed by his gon, 
Thos. H. Glynn, who has spent 
years in close association with his 
father in the business. 

Stockholders of Adolf Gobel, Ine, 
New York City, have been notified of a 
special meeting to be held August 2 
to vote on a proposal to increase the 
capital stock from 100,000 to 600,00 
no par shares and to provide for a 
stock split-up. Shareholders will also 
be asked to take action on the exchange 
of new split-up shares for outstanding 
minority stock in companies in which 
Adolf Gobel, Inc., previously acquired 
a majority interest. 


pee eer eee 
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CANADIAN LIVESTOCK PRICES. 

Summary of top prices for livestock 
at leading Canadian centers for the 
week ended July 26, 1928, with com 
parisons: 


BUTCHER STEERS. 
1,000-1,200 Ibs. 








Week Same 

ended Prev. week, 

July 26. week. 19%. 
NED. ie ss anabesece $ 8.6 
TS Ee Sore 8.65 
Lo EE ore 8.0 
Ee a ae 6.75 
EAA ey ae 7.0 
Sy ee oe TE 3. 6.0 
Moone Jaw <ogscsecsccs 9. : 70 
POON Save ceveaccces te obee 
TONED Ss shit, ca ac aaaenas $14.00 
Montreal ....... 10.50 
Winnipeg ...... 9.00 
Je rrr 8.50 
Ores 8.00 
eS ee 6.75 
Boobs DOW. 6.666. <5 50 8.00 
NNN ck o.cucsvconsaee < see 

SELECT BACON HOGS. 

QUAN os5cs sons sae $18.50 $13.25 $i. 
Sea reer 13.00 12.00 10% 
WIE Ge iswhoon'soue 12.50 12.00 10.0 
IG iia cewcrstewe 12.00 11.85 10.0 
WARIO. 6 iis 550s cst oes 11.85 11.60 105 
ee are 12.25 12.10 9.50 
ee eS ae 12.40 11.90 9.0 
RTE “v0 ce.009 vadan 11.85 coos 
NN os tic cine ecne F $16.50 
Montreal : 1490 
Winnipeg 3. 13.80 
ORNIGEY cesccved y 13.0 
Edmonton ‘ 13.50 
Pr. Albert ij. 2.06005 505. 11.00 11.0 
Moose Jaw ............ 14.00 13.9 
WREROOON cect cwcces oes eos 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Market active and 
irregularly lower. Late last week about 
50,000 July hides were moved at Ic 
down from previous sales, and a further 
decline of 42¢ was established on some 
descriptions in the early trading this 
week, covering around 90,000 hides. 
However, some packers declined to do 
pusiness on certain descriptions at this 
latter decline, and at the end of this 
week %c of the decline was recovered 
on heavy native steers, on small trad- 
ing. Previous to this recovery on heavy 
cows, market was generally called 
barely steady on light native and 
pranded cows, and more were available 
at last trading prices. : 

Spready native steers, nominally 
around 25c, with last actual trading at 
%%c at New York. Heavy native 
steers moved this week at 23c and also 
93%c; 23c now bid for more; a couple 
of cars moved early at 23%c and this 
was paid at close of last week. Ex- 
treme native steers sold at 23c. 

Buti branded steers sold at 23c, which 
was also paid at the close of last week. 
Colorados moved at 22%c late last 
week and this week. Heavy Texas 
steers sold early at 28c, which was also 
paid late last week. Light Texas steers 
were sold at 22c, but one packer de- 
clined this figure, asking 22%4c. Ex- 
treme light Texas steers quoted with 
branded cows at 22%c. 

Heavy native cows moved early in the 
week at 23c, a full 1%4c decline. Late 
this week, two packers moved a car 
each at 23%4c, a recovery of %c. Light 
native cows were sold freely at 23c, 
or 1%c down from last trading. Brand- 
ed cows moved last at 22%4c and were 
called barely steady; earlier trading 
was at 23c, and this was also paid late 
last week. 

Native bulls talked from 17%c to 
184c, without any great interest. Na- 
tive bulls nominally around 16%@17c. 

There was a fair trade in the South 
American market, at around steady 
prices; some 60,000 to 70,000 hides re- 
ported moved, at 231%4c, New York, for 


steers. ; 

SMALL PACKER HIDES—Prices 
were established in the small packer 
hide market during the early part of 
week, when one local killer moved 8,900 
August hides, and another about 2,200 
Augusts, all at 22%4c for all-weight 
native steers and cows and 22%c for 
branded. Another local small packer 
moved July and August productions, 
totalling possibly 12,000 hides, at 23c 
for all-weight natives and 22c for 
branded. This was %c up on the na- 
tives and 4c lower on the branded. 
HIDE TRIMMINGS — Hide trim- 
mings have assumed considerably more 
mportance, from the packers’ view- 
point, since the initiation on July 1 of 
the new trade practice of selling all 
packer hides on trimmed: basis—that is, 
with ears, snouts and lower lips 
trimmed, as previously mentioned in 
THE NATIONAL PROVISIONER. 
One big packer moved five cars of 
hide trimmings this week at $33.00 per 
ton, in bulk, Chicago. One sale of small 
packer hide trimmings reported at 
$27.50, Chicago. 

COUNTRY HIDES — The country 
de market had already eased off late 


last week, in advance of the decline in 
the packer market, and prices this week 
show little change, with market slow 
and offerings fairly liberal. Good all- 
weights are priced around 19@19%c, 
selected, delivered. Heavy cows and 
steers priced around 174% @18c, selected. 
Good 45/60 lb. buff weights offered at 
20c, selected, with little interest on part 
of buyers. Sales of good extremes re- 
ported early at 2244c and more offered; 
generally quoted 22@22%4c. Bulls, slow 
and around 15c top, nominally. All- 
weight branded, around 17@17c, Chi- 
cago freight. 

CALFSKINS—There was a_ good 
movement of packer calf during the 
week. One packer moved 30,000 June- 
July calf at 30c for northerns and 29c 
for southerns, and further trading by 
other packers reported on same basis. 
Late last week another packer moved 
about 40,000 July calf at 30c for north- 
erns and 29c for southerns, with an 
earlier sale of 5,000, previously re- 
ported, on this basis. 

First salted Chicago city calf last 
moved at 28c and more are available 
on this basis. Rumors of trading at 
274c early not confirmed. Outside city 
calf offered at 27c. Mixed cities and 
countries range around 25@25%4c. 

KIPSKINS—Packer kipskins moved 
during the week at 27c for natives, 26c 
for over-weights and 25c for branded. 
Later one packer moved native kips 
alone at 27%4c. ‘ 

First salted Chicago city kips sold 
late last week at 26c and are generally 
quoted this basis. Outside cities quoted 
around 25@26c. Mixed cities and coun- 
tries range around 24c. 

Packer regular slunks sold at $1.60 
and $1.65, and one packer reports $1.70 
last paid. Hairless last moved at 60c. 

HORSEHIDES — Horsehides about 
unchanged. Choice renderers generally 
considered around $8.00 top; some 
movement of mixed lots at outside 
points reported at $6.75, delivered. 

SHEEPSKINS—Dry pelts quoted at 
26@28c per lb., according to section. 
One packer moved a car of big packer 
shearlings at $1.45 for straight run, 
also two cars earlier at same figure. 
One lot of special shearlings, with 
longer wool, moved at $1.85 but con- 
siderably better than usual run. Pickled 
skins steady. .One big packer moved 
two cars blind ribby lambs at $11.00, 
and quoted about $10.50@10.75 flat for 
straight run. Considerably higher 
prices talked in the East for pickled 
lamb skins. 

PIGSKINS—No. 1 pigskin strips last 
sold at 10c but quoted up to 10%c nom. 
Gelatine stocks nominally around 4c. 

New York. 

PACKER HIDES—Packer hide mar- 
ket is weaker, in sympathy with the 
western market. Last week, June 
spready native steers sold at 26%c and 
some July native steers reported moved 
at 241%4c. July branded hides are still 
held, at this writing, and there has been 
some accumulation of bulls. Market 
quoted nominally on basis of Chicago 
prices. Mid-week, one é¢ar of light av- 
erage July bulls sold at 16%c, under- 
stood to have been small packer take- 


off. 
COUNTRY HIDES—Country hide 
market also easier and trading light. 
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Good extremes quoted 22@22%c, in a 
nominal way, with fair demand re- 
ported at the lower figure. Buff weights 
offered at 20c with buyers’ ideas lower. 

CALFSKINS—Calfskin, market re- 
ported in a deadlocked condition; tan- 
ners are bidding lower but offerings 
are light and the light receipts have 
caused the belief in some quarters that 
lower prices will not prevail in the next 
trading. Last trading in 12/17 lb. veal 
kips was a $4.45. 

ie 
CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
week ending July 28, 1928, 2,880,000 
lbs.; previous week, 3,001,000 lbs.; same 
week, 1927, 3,834,000 lbs.; from Janu- 
ary 1 to July 28, 126,717,000 lbs.; same 
period, 1927, 135,200,000 Ibs. 

Shipments of hides from Chicago for 
the week ending July 28, 1928, 3,850,- 
000 lbs.; previous week, 4,314,000 Ibs.; 
same week, 1927, 5,000,000 lbs.; from 
January 1 to July 28, 133,119,000 lbs.; 
same period, 1927, 154,193,000 Ibs. 

Re 


TANNERY’ HIDE STOCKS. 


Stocks of raw hides and skins held 
by tanners on June 30, 1928: 


928. 1928. 

CIE RCO one sccincine ne Sixes 1,376,931 1,600,747 
oo. REPRE LIE SEE be Oe 90,127 569,242 
MECC sn on « ic cbated os cehaiens 692,152 780,232 
Baas sia bas sagt ewtewdc 20,501 24,409 
MNO: vecacecccdecague 174,151 226,864 
BT cp hctidescedansduoneaukee 1,947,320 1,653,907 
bE eee ee ee ee Pa 224,536 239,645 
Sheep and lamb............... 5,517,758 4,965,374 
es UE” errr es 7,898,788 7,174,747 
GHEE > wi ndcckeduvesccsucsey 446,147 591,501 


CHICAGO HIDE QUOTATIONS. 


Quotations on hides at Chicago for 
the week ended Aug. 3, 1928, with com- 
parisons, are reported as follows: 


PACKER HIDES. 


Week ended Prev. Cor. week, 

Aug. 3, ’28. week. 1927. 
Spr. nat. strs.25 @25%n @26% 22%@23n 
Hvy. nat. strs.23 @23% @24%4 @21% 
Hvy. Tex.. strs. @23 @24 @19% 
Heavy butt 

brnd’d strs.. @23 @24 @19% 
Hvy. Col. strs. @22% @23% @19 
Ex-light Tex. 

i ERE EL 2 @22% @24 @19 
Brnd’d cows . @22 @24 @19 
Hvy. nat. cows @23%4 @24%, 21@21%ax 
Lt. nat. cows. @23 @244 @22 
Nat. bulls ...174%@18%n @18% @16%ax 
Brnd’d bulls. .164%@17n @l7 @15in 
Calfskins .... @30 30 @31 2414 @25n 
Kips, nat. ...27 @27% @29 24 @2in 
Kips, ov-wt. . @26 @28 24 @2in 
Kips, brnd’d.. @25 @27 @22n 
Slunks, reg. ..1.60@1.70 @1.65 @1.30 
Slunks, hris... @60 @70 260n 

Light native, butt branded and Colorado steers 
le per lb. less than heavies. 

CITY AND SMALL PACKERS. 
Nat. all-wts..22% @23 @25 @22ax 
Branded ..... 22 22 @24 @20ax 
Nat. bulls ...174%@18n @18 16 @16%n 
Brnd’d bulls. .164,@17n @17 144% @1in 
Calfskins @28ax 28 @28% 231%4,@24ax 
BR: ve ceccecs @26 26% @27 2344 @24ax 
Slunks, reg... @1.50n @1.50 1.15@1.20n 
Slunks, hris.. @50n @50 50 @5in 
COUNTRY HIDES. 
Hyvy. strs. ....174@18 @19% 16 @16% 
Hvy. cows ...1744@18 17 @17% 16 @16% 
ea @20ax 20 @20% 18%@19 
Extremes ....22 @22% 22%4@23 21 @22 
TE ccactvcs @1in 15 13 @13% 
Calfskins .... @24n 24 @24% 19% @20n 
Kips ........23 @23%4n 23 @23% 19%4@20n 
= | ae 1.50@1.60 1.50@1.65 @1.15 
Deacons ..... 1.50@1.60 1.50@1.65 @1.15 
Slunks, reg....75 @90 65 @90 60 @75 
Slunks, hris...25 @30 25 @30 15 @25 
Horsehides ...6.75@8.00 7.50@8.00 5.75@7.00 
Hogskins ....90 @95 90 @95 65 @70 
SHEDPSKINS. 
i ROUND x opens ei eceagans sg 0ecvesced 
LR Se ee eee 
Pkr. shearlgs.. @1.45 @1.15 


Dry 











CHICAGO 


(Reported by U. 8S. Bureau of Agricultural 
Economics. ) - 


Chicago, Ill., Aug. 2, 1928. 

CATTLE—Compared with high time 
a week ago, yearlings and light steers, 
50c@$1.25 lower; better grades, mostly 
50@75c off, that decline coming dur- 
ing week under review; grassy and 
short fed light heifers and mixed year- 
lings, $1.25@2.00 under recent high 
time; price spreads all killing classes 
sharply widened; weighty steers, firm 
to shade higher, leading the demand all 
week; grass cows, weak to 25c lower; 
grass butcher heifers, 25@50c lower; 
bulls, 15@25c higher; vealers, $1.50@ 
2.00 higher. The extreme top on prime 
yearlings was $16.80; not many above 
$16.25; yearling heifers, $16.15; best 
weighty steers, $16.35; most fed year- 
lings, $14.75@16.00; weighty steers, 
$14.50@16.00; grass and short fed 
steers, $12.00@14.00 to killers; grass 
cows, $7.75@9.50; low cutters, $6.00@ 
6.50. Weighty sausage bulls reached 
$9.50 today, mostly $9.00@9.25, with 
weighty kinds extremely scarce. Veal- 
ers scaling 110 Ibs. upward closed at 
$16.50@17.00 mostly. A few selected 
lots sold at $17.50. 

HOGS—Hog prices declined 10@20c 
on Monday’s heavy run but advanced 
25@40c at mid-week, establishing a top 
of $11.60, within 10c of the season’s 
high time, then declined 15 to 25c 
Thursday. In comparison with a week 
ago, better grade hogs are 10@15c low- 
er; light lights and packing sows, 15@ 
25c lower; pigs, mostly steady. Today’s 
top, $11.50; week ago, $11.65; bulk good 
and choice, 170 to 240 lb. averages, 
$11.15@11.45; 250 to 320 lb. weights, 
$10.75@11.20; 140 to 160 lb. averages, 
$10.50@11.25; pigs, mostly $9.25@ 
10.25; bulk packing sows, $9.70@10.10; 
smooth sows on the butcher order, up 
to $10.25. 
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Live Stock Markets 


SHEEP—Fat lamb fluctuated but 
closed in a general way not much 
changed. There was a tendency to 
widen spreads by discrimination against 
lower grades and strong closing prices 
on top kinds. Quality also was more 
valuable. Top range lambs, $15.40; 
outstanding natives, $15.25; bulk 
natives, $14.50@15.00; westerns, $14.75 
@15.25; yearlings, a little off; top, 
$12.75; bulk natives, $6.50@7.00. 

i 


KANSAS CITY 
(Reported by U.S. Bureau of Agricultural 


Kansas City, Mo., Aug. 2, 1928. 


CATTLE—Light weight fed steers 
and yearlings met the best demand and 
closed at steady to 25c lower rates, 
while medium weight and heavy offer- 
ings sold unevenly and 25@75c under 
a week ago. Fed grassers are 25@50c 
off, but straight grass steers held at 
steady to strong levels. She stock and 
bulls are fully steady for the week, and 
veal calves are around $1.00 higher, 
with the late top at $14.50. The week’s 
top reached $16.35 on choice yearlings 
although a short load made $16.40. 
Medium weight fed steers sold up to 
$16.10 and best heavies stopped at 
$15.00. 

HOGS—A weak to lower undertone 
featured the hog trade, and final prices 
are mostly 10@20c lower than a 
week ago, with offerings scaling from 
250-lbs. up showing the most loss. De- 
mand seems to be shifting to the lighter 
weights, and on late days a few loads, 
weight under 200-lbs., reached the top. 
Choice 190-240 lb. weights brought 
$11.05 for the closing top. Packing 
grades are around 10c lower. 

SHEEP—An advance of 10@25c was 
registered in fat lamb prices during 
the week, while mature classes held fully 
steady. Desirable range lambs scored 
$15.00 for the top, while most of the 
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Westerns sold from $14.50@14.85, Best 

natives went at $14.60, with others gt 

$14.00@14.50. Fat ewes sold largely 

from $5.50@6.50, with the top at $6.75, 
a 


OMAHA 


(Reported by U. S. Bureau of A; ul 
i Economics. ) orlcultang 


Omaha, Neb., Aug. 2, 1928. 

CATTLE—Consumers aversion for 
weighty cuts of beef and general de. 
pression in the dressed beef trade was 
reflected in the market for fat cattle, 
Values for fed steers and yearlings are 
25@50c lower, with weighty steers of 
medium grade off as much as 50@Tic, 
A mixed situation is noticeable on kill. 
ing she stock due to limited receipts, 
Fed heifers are weak in sympathy with 
the decline on yearlings, while better 
grades of cows, as well as cutters, are 
strong to 25c higher. Bulls held firm; 
veals, steady. Top for the period on 
yearlings was $16.65, with closing bulk 
on fed steers and yearlings $13.50@ 
16.00. 

HOGS — Uneven distribution of 
supplies throughout the — seven-day 
period resulted in sharp price fluctua. 
tions. The trend toward the end of the 
period was sharply lower. This not only 
wiped out the advances scored early in 
the period but comparisons Thursday 
with Thursday uncover a net loss of 10 
@25c: 

SHEEP—A two-way market devel- 
oped in the fat lamb trade. Liberal 
receipts Monday resulted in a price re- 
duction, but the market responded to 
moderate receipts on following days and 
closing prices are 40@50c higher than 
a week ago. Fat sheep are strong to 


15c higher. 
fe 
ST. LOUIS 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


East St. Louis, Ill., Aug. 2, 1928, 

CATTLE — Compared with last 
Thursday strictly fat yearling steers 
sold steady; other fat light weights, 
25c lower; ali other native steers, 50@ 
75c lower; western steers, medium cows 
and heifers and all cutters, 25c lower; 
fat mixed yearlings and heifers, good to 
choice cows and medium bulls, steady; 
vealers, $2.00@2.25 higher. Tops for 
week: 976 lb. yearlings, $16.50; 1,149 
lb. matured steers, $16.00; 750 Ib. mixed 
yearlings, $15.75. 

HOGS—During the week packers op- 
erated sparingly, usually on late rounds. 
Outside orders were liberal. Com 
with week ago, prices generally are 
15@25c lower; weighty _ butchers, 
around a dime lower; packing sows, 
steady; top today, $11.50. 

SHEEP—Compared with one week 
ago, all classes steady, with only slight 
fluctuations on fat lambs late last week. 

<nalieoae 


ST. JOSEPH 
(Reported by tS on of Agricultural 


St. Joseph, Mo., Aug. 2, 1928. 
CATTLE—The week’s trade was 
highly irregular and especially ™ 
steers. Strictly finished light steers 
and yearlings sold strong to 10@lie 
higher, with. plainer kinds slow and Ul 
changed. Weighty fat steers sold 
25c and more lower. The market for 
grassers fluctuated considerably, 
finished with some added stre 
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Butcher she stock advanced 25c and 
more, while vealers strengthened 50c. 
Bulls declined 25c. Yearlings reached 
$16.00 and matured steers $15.60 in 
load lots. 

HOGS—Unevenness marked the hog 
trade, with today’s level mostly 15c 
jower than a week ago. Choice 200-230 
Jb. averages topped at $11.00. 

SHEEP—A 25c advance featured fat 
jambs. Sheep held steady. Best range 
Idaho lambs sold late at $14.80, with 
strictly choice offerings eligible to 
$15.00; natives stopped at $14.25, 

fe 


ST. PAUL 


ios f Itural 
A ge "diate bate of “Roseuitats.) 
South St. Paul, Minn., Aug. 2, 1928. 
CATTLE—Starvation runs on most 
days this week offset the bearish out- 
side news and held the market to a 
mostly steady basis. Top yearlings 
scored $15.65; heavies, $15.50; inbe- 
tween and shortfed offerings, $13.00@ 
14.00; grassy kinds, to $11.00. Fat 
cows bulked at $7.00@8.75; heifers, to 
$11.00; cutters, $5.75@6.75; bulls, $8.00 
@8.50; vealers, $14.50 today. 
HOGS—The hog market has also car- 
ried light runs. Under a broad ship- 


THE NATIONAL PROVISIONER 


were steady for the period, these going 
at $4.00@6.00, according to weight. 
Seen: San 


SIOUX CITY 


(Special Letter to The National Provisioner.) 


have showed a shar 
pared with last week, indicating that 
tinished feed lot cattle are scarce and 
there is but smail movement from the 
range. 
clining basis. 
are quoted 25c lower, and other classes 
50@75c lower, with the exception of 
finished cows which are steady. Prime 
yearlings sold up to $16.50, with the 
bulk of the better classes of yearlings 
at $16.00@16.25; good to choice year- 
lings, $15.00@16.00; fair kinds, down 
to $13.50; prime heifers, $15.50, with 
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RECEIPTS AT CHIEF CENTERS. 


Combined receipts of cattle, hogs and 
sheep at principal markets for week 
ended July 28, and comparative periods: 
At 20 markets: 










° » Cattle. _ Hogs. Sheep. 
Sioux City, Ia., Aug. 1, 1928. Week ended July 28..204,000 443,000 272,000 
E ; Wetk G80 <5. 055. c0ccee 207,000 510,000 268,000 
CATTL Receipts oe agp week ME Oe rncakacs teu 221,000 539,000 253,000 
ailing ol com- WP: coe irae cnkcnee tue 260,000 507,000 260,000 
Ree air Fe 282,000 500,000 267,000 
WE sea Sie cuncnes 242,000 575,000 239,000 
At 11 markets: 
Hogs 
The market has been on a de- Wise ceed Fale BO oie 5 isn pois cccinceas 391,000 
i i SINMOD 5 ori se-6:0e sca du cwenea che came 452,000 
Choice to prime cattle ON oe ive bn cB dass Faneuccecsdetaanesen 480,000 
BE aaa idls..coaoaticcaedh aeenandaweanes 453,000 
WIS Soci bs 2s oeakcesyecacecsanpneetaes 448,000 
MT yori c. cave res ocacecaciccwckanseemn 519,000 
At 7 markets: 
*Cattle. Hogs. Sheep. 
Week ended July 28...144,000 329,000 193,000 
Previous week ........ 155,000 390,000 202,000 
MONE Someadck clk eeuee 174,000 ,000 189,000 
| RGR RS re: 214,000 381,000 212,000 
WEE cit e4is coeceeee as 225,000 380,000 185,000 
ME ru hasacweemar ses 185,000 421,000 187,000 


the bulk selling $13.50@15.00; fat cows, 
$11.00@13.00; bulls, $8.00@10.00; veals, 
$8.00@14.00. 

HOGS — Receipts for three days 
24,000. Market is 25c higher. Best 
butchers $11.10; bulk of finished butch- 
ers, $10.00@11.00; sows and mixed, 
$9.50@10.15. 

ee ee 


NEW YORK LIVE STOCK. 











*Calves at Umaha, St. Louis and St. Joseph 
counted as cattle previons to 1927. 


contains 
JUNE CANADIAN SLAUGHTERS. 


Inspected slaughter of cattle, calves, 
hogs and sheep in Canada during June, 
1928, with comparisons, are reported 
by the Dominion Live Stock Branch as 
follows: 











June. June, Jan.-June, Inc. 

ping demand values were boosted Receipts of live stock at New York 1928. 1927 1928. 1927. 
around 25c over a week ago. Sorted for week ended July 28, 1928, were re- GRIN ---::- $5335 30972 SRB. 7at 288.000 
lights on shipping account today sold ported officially as follows: ora 204,536 214,616 1,411,122 1,346,268 
at $11.15; butchers, $10.50@10.75; pack- Cattle. Calves. Hogs. Sheep. Sheep ------ 25,331 21,058 119,240 122,963 
Me Nighcr than a week” exrligr. °" SE7GN ccc Bb GME REE aa Rawat 
tie higher than a week earlier. yh ey I , , , , What are the chief points to know 

SHEEP — The lamb market was “™"* Om -++: ar  — BS shout in kosher killing of cattle? Ask 
boosted 25c, top natives today making ,,70t#l --..0---+-+- $70) 19987 28,887 53.156 “The Packer’s Encyclopedia,” the “blue 
$14.25; culls, mostly $10.00. Sheep two weeks ago :.:: 7,898 9,279 18,576 63,848 book” of the meat packing industry. 

Order Buyers of Live Stock Strictly Hog Order Buyers on 


Potts — Watkins — Walker 


National Stock Yards, Ill. 


Reference: National Steck Yards National Bank 








Commission Only 


GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Unien Stock Yards, Chicago 


asain araenamennsc 














J. W. MURPHY CO. 
Order Buyers 


HOGS ONLY 


Utility and Cross Cyphers 
Reference any Omaha Bank 
Union Stock Yards Omaha, Nebr. 
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| E. K. Corrigan 


aaa = eaiedihiainia mews 








Exclusive Hog Order Buyer 
Operating on Three Markets 
So. Omaha Kansas City So. St. Joseph 
E. K. Corrigan Carl Soeder R. G. Symon 
































| BANGS & TERRY 


Buyers of Livestock 
Hogs, Killing and Feeding Pigs 


Union Stock Yards, South St. Paul, Minn. 
3 Stock Yards National Bank, Any Bank in Twin Cities. 
Write or wire us 





—— 

















The Cemmission is the Same—Why not Get the Best? | 
Three A-1 Hog Buyers to Serve You 


Write—’ Phone—Wire 
Murphy Bros. & Company 
Exclusively Hog Order Buyers 
Telephone Yards 0184 Union Stock Yards, CHICAGO 




















Do you buy your Livestock 
through Recognized Pur- 
chasing Agents ? 











——————-— 
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Order Buyers of Live Stock 
Mc Murray—Johnston—Walker, Inc. 


Indianapolis 
Indiana 


Ft. Wayne 
Indiana 
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RECEIPTS AT CENTERS 
SATURDAY, JULY28, 1928. 
Cattlee Hogs. Sheep. 


















ci kb ded Ke tnces 400 5,000 2,000 
SD GT scccessecess 400 600 255 
DA? nede5nandyeun seus 100 5,000 500 
ST END See ctccesccssee 400 3,000 250 
i i 1. bass cuneewes 150 2,500 1,000 
SE 5 6d0s 05600 shes 200 5,000 300 
De WL epowec ceriecepces 100 TOD execs. 
Oklahoma City .......... 200 BOD weedss 
Sk! eee 300 ; ae 
I SS ve keine wbomeb 100 weave. 
Denver .... is 500 200 1,400 
Louisville . ees 100 400 7 
PE PES kwsnkGhda goss 300 900 209 
Indianapolis ............. 2,900 300 
Pittsburgh 500. 100 
Cincinnati 1,300 100 
en 800 200 
PL: o0ndssss\snien dh © Sep Sebss« 
EN Bees ami arena me 300 600 
DE. “Késaceu'ssasnues« 100 400 




















,000 8,000 
Paka sk kesnees 12,000 13,000 

Seek we bee weeks 11,500 4 
4,000 5,000 
10,000 500 
Kesonpadeswes ag 6,500 7,500 
* eee 
1,000 200 
400 100 
Dr “egasneuntesacess% 2,000 3,500 
Louisville . 1,200 2,100 
Wichita 4 2,600 600 
Indianapolis 4,500 500 
Pittsburgh 3,000 2,500 
Cincinnati 5,000 700 
SED * Sosev wen seceseses 5,000 2,500 
EE 00 2,500 1,500 
DER, acnns> osse9 enn 800 900 2,700 
RED. wccnnenvnncvance 700 1,100 
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TUESDAY, JULY 31, 1928. 





Cattle. 
Seen 8,000 
de ee ee 8,500 
ML s6\beicb wie oles chee 5,500 
TE ian a wegawan sake 6,500 
St. Joseph .. - 1,400 
Sioux City - 1,500 
SS i. Je 
Oklahoma City .......... 1,000 
Wert Werth’ .......6...08. 1,800 
ee. eres 900 
Sos a4 Con wi 4n.oaee 300 
SED. on os0 900 5 weeeet 100 
re 500 
Indianapolis ............ 1,400 
EE 05, Gara ceed 5.010 6 3 
DEE © on cawinew sce 200 
NE sateen a sion okie 100 
EE 6. © ditt nied 2 66 a 200 
SE eens ser 100 
| RE Sy eer 100 


Hogs. Sheep. 


7,000 8, 
7,500 6,500 
11,500 2,500 
6,000 4,000 
7,500 500 
2,500 500 
1,000 ...... 
600 700 
1,000 400 
300 3,000 
1,000 2,100 
1,700 
7,000 1,500 
800 200 
2,300 1,000 
500 500 
700 300 
700 1,800 
400 100 


WEDNESDAY, AUGUST 1, 1928. 


NN ESE PetCo ee 
i ee er 6,700 
EE C5G.c4 wen kus eeu ence 3,000 
en RENE bin sgiw wakes etrenig 3,000 
I dicinacleehG pense 1,800 
a 1,700 
DP: Gab chwakess-sweee 1,800 
Oklahoma City ......... 400 


Fort Worth 
Milwaukee 
EN 3s dk W 4G sin 0 44 S55" 
RD 6 nw ae 5-09 645 < 09-0 
EE Sawkss b s'0's 40:0 00 
Indianapolis ... “+ 

Pittsburgh .. 
Cincinnati ree 
SAS See 
NEEL .vos0ewenderaas 
SI ere) eee 
MOOD ov vwecsccccescecs 









7,000 7,000 
11,000 8,000 
11,000 2,000 

6,500 4, 

8,500 500 

,000 500 

BOD aces ee 
800 300 
600 200 
5 OE 
900 1,400 

1,500 400 

6,500 1,500 

800 200 

2,700 1,500 

1,400 300 

1,300 500 

600 2,700 
400. eee 








ing pigs excluded): 
Med. wt. (200-250 lbs.) med-ch.. 10.50@11.40 
Lt. It. (180-160 Ibs.) com-ch.... 9.50@11.25 


Packing sows, smooth and rowgh. 9.25@10.10 
Sitr. pigs (1380 lbs down), med-ch. 9.25@10.60 


Slaughter Cattle and Calves: 





HEIFERS (850 LBS. DOWN): 
CHOICE 2... cwereveccccccccces 








(all 9.50@12.50 


weights) cull-common 
Yearling wethers (110 lbs. down) 


medium-choice .............2.. 8.75@13.00 
Ewes (120 Ibs. down) med-ch.... 5.50@ 7.40 
Bwes (120-150 lbs.) medium-ch.. 4.25@ 7.25 
Ewes (all weights) cull-common. 1.75@ 5.50 


Hvy. wt. (250-350 Ibs.) med-ch. .$10.40@11.25 $10.75@11.30 $10.15@10.90 


Av. cost and wt., Tue. (pigs excl.) 10.80-252 Ib. 11.40-215 Ib. 10.41-279 Ib. 


15.50@16.25 1 
13.75@15.50 1 


LIVESTOCK PRICES AT LEADING MARKETS. 

Following are livestock prices at five leading Western markets on Thurs- 

day, Aug. 2, 1928, as reported to THE NATIONAL PROVISIONER by leased wire of 
the Bureau of Agricultural Economics, U. S. Department of Agriculture: 


roast- 
Hogs (Soft or oily bogs and roast: tcAGO. E. ST. LOUIS. OMAHA,  KANS, CITY. ST. PAUL. 
$10.10@10.90 $10.15@10.75 
11.10@11.45 10.40@11.00 10.25@11.05 10.35@11.00 
Lt. wt. (160-200 Ibs.) com-ch.... 10.00@11.40 11.00@11.45 9.60@11.00 10.00@11.05 10.25@11.00 


9.75@11.25 8.85@10.50 9.25@10.75 10.00@11.00 
9.25@10.00 8.75@10.00 8.75@ 9.90 9.25@ 9.75 
8.00@10.25 .......... 9.25@10.50 9.75@10.00 


15.75@16.50 15.50@16.25 15.00@16.25 14.50@15.75 
14.00@16.00 14.00@15.50 13.50@15.00 13.25@15.10 


15.50@16.60 16.00@16.50 15.25@16.50 15.10@16.10 
14.00@15.75 14.50@16.00 13.75@15.25 13.60@15.40 


5.25@16.00 14.50@15.75 1 


10.73-241 lb. — 9.98-275 Ib. 


STEERS (1,500 LBS. UP): te 5 3 
GOOd-Ch.  ....eeceeececccerecee 14.00@16.10 —.......... 13.50@15.25 13.25@15.00 —.......-.. 

STEERS (1,300-1,500 LBS.) : 
Choice ......++0+- eccccveeceees 15.75@16.40 15.50@16.00 14.75@15.50 14.50@15.25 14.90@15.85 
oc ecccccces cecccece @eseee 14.00@15.75 13.75@15.50 13.50@14.75 13.25@14.50 13.75@14.90 


15.00@16.00 
13.75@15.00 


15.00@16.15 
14.00@15.00 


LBS. UP): 
= * i ee: 11.50@14.00 11.25@14.25 11.75@13.75 11.15@13.60 11.75@14.00 
IGE. ocx cneccecsessccscces 8.75@11.50 8.50@11.25 8.75@11.75 8.25@11.15 9.00@11.75 
STEERS (FED CALVES AND 
YEARLINGS 750-950 LBS.) : 
GRRNSD cc ccccccccvcccscocecese 15.50@16.50 16.00@16.50 15.25@16.50 15.40@16.35 15.25@16.25 
14.00@15.50 14.75@16.00 13.75@15.25 13.75@15.50 14.00@15.25 


00@16.00 14.50@15.50 


5. 
4.25@15.25 13.50@14.50 13.00@15.00 13.50@14.50 
8. 


Common-med. .........2.ss222. 8-25@13.75 8.50@14.25 9.25@13.50 8.25@13.00 8.50@13.50 
FERS (850 LBS. UP): 

4 — ype lae a 12.75@16.00 12.50@14.25 12.75@15.25 12.25@15.25 12.25@14.25 

pg ie RE Ae sae ae 11.25@15.50 11.25@13.25 11.25@14.25 11.00@14.50 11.00@13.00 
San 8ee sn tne .cebacbe 9.00@13.75 9.00@11.25 9.50@12.75 9.00@12.75 9.00@12.00 


WSs: 
ay > Lepobussassoserwbbnneee 11.75@12.50 11.00@12.00 11.25@12.25 10.50@11.75 10.75@11.75 
FG RO EES 9.00@11.75 9.50@11.00 9.50@11.25 9.00@10.50 8.75@10.75 
Common-med. .........+--e0+++ 7.25@ 9.00 7.75@ 9.50 7.50@ 9.50 7.00@ 9.00 6.90@ 8.75 
Low cutter and cutter......... 5.90@ 7.25 5.25@ 7.75 5.75@ 7.50 5.50@ 7.00 5.50@ 6.90 
BULLS (YEARLINGS EXC.): 
Beef Good-ch. .....ccccccccces 9.40@10.75 8.75@10.50 9.00@10.00 8.75@ 9.75 8.50@ 9.75 
Cutter-med 7.25@ 9.50 6.50@ 8.75 7.25@ 9.00 6.50@ 8.75 6.50@ 8.75 
CALVES (500 
Medi h 9.50@13.00 9.00@12.50 9.50@12.50 8.50@13.00 8.50@11.00 
Cull-common 7.00@ 9.50 6.00@ 9.00 7.00@ 9.50 6.00@ 8.50 6 50@ 8.50 
VEALERS (MILK-FED) 
5.25@17.25 15.00@16.50 11.00@13.50 11.00@14.50 12.00@16.00 
Medium 2.00@15.25 12.50@15.00 10.00@11.00 8.50@11.00 9.00@12.00 
Cull-common 8.00@12.00 6.00@12.50 7.00@10.00 6.00@ 8.50 6.50@ 9.00 


Lambs (84 Ibs. down) good-ch... 13.85@15.50 13.50@14.50 13.75@14.80 13.75@15.10 13.75@14.50 
Lambs (92 Ibs. down) medium... 12.50@13.85 11.50@13.50 12.75@13.75 12.50@13.75 12.50@13.75 


8.50@11.50 9.25@12.75 9.00@12.50 10.00@12.50 


7.50@12.00 8.50@12.50 8.75@12.00 9.00@12.25 
5.00@ 6.50 5.00@ 6.65 4.75@ 6.75 4.50@ 6.00 
4.00@ 6.00 4.25@ 6.25 4.25@ 6.50 4.00@ 6.00 
1.50@ 5.00 1.50@ 5.00 1.00@ 4.75 1.50@ 4.50 
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THURSDAY, AUGUST 2, 1928, 
Cattle. Hogs. Sheep, 



























CD seb chaab aha wae 7,000 25,000 

en ae ae 2,000 5,000 re 
| eee 1, 10,000 9 000 
i EE sa scecthcaeche 1,500 11,500 - 2,500 
Ele ME 6.6.6 vcnenkcewend 1,500 5,000 2,000 
RE AIS 60 sane cr sen 1,500 7,000“ “ggg 
a OSS -. 8,500 3,500 70 
Oklahoma City . as 400 900 

Fort Worth .. .. 8,300 800 "Fg 
ee 600 1,200 400 
ES Eee & 100 1,100 2,900 
ea eor 100 700 700 
| 500 1,800 

Lo, ae, eS 700 6,000 1,40 
ieee 100 500 200 
RIE hs 5-5-5 sve o oe 700 3,600 2,300 
| AMEE art 100 1,000 409 
| eee saree 200 500 200 
SED 5.6.50 Sine dws anes 100 400 500 
a errr: 100 500 10 





Cattle. Hogs. Sheep, 






















_ eee 1,000 11,000 

i ED, a «aie ncaa erae'ee 800 3,500 2,000 
ROI AU 6 os ice ede es 500 6,500 1.79 
Bt: Paul ........ -- 800 2,000 "agg 
Oklahoma City are 700 3,000 

td ae 2,500 1,000 “oO 
er 100 300 100 
eae 200 300-11 
| Se 200 1,100 “1m 
Indianapolis ............. 300 5,500 600 
oo, ee ee 1,300 300 
i eee 500 3,700 500 
| SAPS ee 200 1,300 700 
rr 100 1,000 20 
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SLAUGHTER REPORTS 


Special reports to The National Provisioner 
show the number of livestock slaughtered at the 
following centers for the week ended July 28, 
1928, with comparisons. 

; CATTLE. 
















SRDRNO uo 0 hs 35.44:0006 sana 20,281 21,848 26.495 
| Ore er 15,300 18,156 26,995 
ea 16,296 19,700 15,609 
ae 14,931 11,160 1490 
_S...  -Ssaeeeeeee 6,090 5,958 9,781 
ret 6,482 7,104 87,12 
EE hen w's00.. eset oe 2,200 2,098 11% 
DRS: Fae 8,039 9,574 678 
Philadelphia ............. 1,137 1,078 = 1,68 
Indianapolis ............ 769 1,419 4,189 
Seen 1,108 1,059 = 1,182 






New York & Jersey City. 7,788 8,312 826 
Oklahoma City 5,576 4,004 
Cincinnati 2,778 | sgeue 












































ND oii oink wesc 115,820 127,675 
Ee en 84,600 98,900 114,100 
Kansas City 17,333 18,12 
Omaha ..... 35,608 38,084 
i. SANG oo cose cnce es 51 20,954 25,632 
St. Joseph 14,799 . 18,18 
Sioux City 24,974 . 
wi. eae ae 4,019 10,128 
Fort Worth 4,974 2,686 
Philadelphia 14,767 13,88 
Indianapolis 14,750 19,732 
Eg eee 0, 10,772 12,003 
New York & Jersey City.. 37,160 39,853 40,300 
Oklahoma City .......... 2,602 4,133 3,885 
WEE. Saou cc scesenes 16,315 15,008 ...... 

SE nhis sade cnenscace 273,588 320,835 350,233 

SHEEP. 

SD at euaceeewecwevny 45,059 53,301 58,002 
SS 20,689 20,784 20,952 
EN gras sudoncescccne 36,204 28,331 
5, OE Ee Pee. 15,245 18,946 
St. Joseph é 22,711 15,64 
Sioux City .. x4 759 

Wichita ..... cae 790 

Fort Worth 6,636 3,710 
Philadelphia ............ 4,355 5,281 5,14 
Indianapolis ............. 1,284 1,249 1,867 
Rr et 3,607 5,300 684 






é 3, 
New York & Jersey City.. 51,658 50,191 53,22 
Oklahoma City .......... 197 203 20 








APONEL.  06-0:00:559.6 440 4 1,869 1,883 
Total ssc... ry 202,772 222,587 218,210 
os 





URUGUAY CATTLE SLAUGHTERS. 

Cattle slaughter for May and June 
at Montevideo, Uruguay, is reported as 
follows through the U. S. Department 
of Commerce: 






June, 1928. May, 1928. 










Frigorificos ....).......... 59,956 86,556 

Abattoirs ....... Pts Te 24,617 29,135 

Others .....\....! had aasapee 558 2,219 
ee iit 

WOtal sree Cees 85,181 ~ 117,910 








Armour 
Swift | 
Morris 


East Si 
All oth 


Total 


Swift ¢ 
Amour 
Morris 
Others 


Total 


Gl Bc 


| 8SRSsrasserarsr 
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PACKERS’ PURCHASES 


Purchases of livestock by packers at principal 


centers for the be ral Re Saturday, July 28, 
1928, with com ns, 
National Provisioner ‘a8 follows: 


CHICAGO. 
Cattle. Calves. 
Armour & Co 1,780 
Swift _< 1,695 
orris 0 
wilson & Co. 1,090 
Anglo-Am. Prov. Co. 700 .... 
G. H. Hammond Co. 1,919 
Libby, McNeill & 
=, 200 Mille: & Ha: , 
an Packing Co., 7,20 ites er ar 
4,400 hogs: Independent Packing Co., 1,400 hogs; 
Boyd, Lunham & Co., 1,500 hogs; Western Pack- 
ing & Provision Co., 9. 200 hogs; Roberts & Oake, 
5,100 hogs; Agar Packing Co., 4,400 hogs; others, 
ho; 


Totals: “sat Cattle, 20,281; 
84,600; sheep, 45,059. 


KANSAS CITY. 


Cattle. Calves. Hogs. Sheep. 
400 1,011 3,342 

503 2,357 «55,914 

"855° 433—2,474 

702 6,898 3,826 

593 2,164 = 5,020 

151 = 33,1389 113 


8,204 16,002 20,689 
OMAHA, 
Cattle and 
Calves. Hogs. Sheep. 
Armour & Co. ........... - 5,089 


Cadahy Pkg. Co. 
Dold ro Co. 


calves, 5,010; hogs, 


8,644 
12,338 

4,481 

8,624 
Eagle Pkg. Co. 12 ae eau 
Glassburg, M. rete Poet 
Hoffman Bros. ene seen 
Mayerowich & Vail veee pon 
J. Rife Pkg. Co 
8 


le Pkg. & 
we Sinclair & Co 
Wilson & Co. 
Other buyers 


SPIE TTT eT 17,107 
ST. LOUIS. 
Cattle. Calves. Hogs. Sheep. 

8,580 

3,707 

2,346 

874 

7,844 


18,351 13,801 


ae 
56,100 34,087 


10,177 
ST. JOSEPH. 
Cattle. Calves. Hogs. Sheep. 
741 
285 
292 
133 


1,451 " 17,675 
SIOUX CITY. 
Cattle. Calves. Sheep. 
Armour & Co. ...... 2,106 164 1,036 
Qudahy Pkg. Co. .. 152 653 
Swift & Co. 154 812 
Smith Bros. 56 9 
Local butchers 8 15 
Order buyers 2 


sees 


7,459 496 

OKLAHOMA CITY. 

Cattle. Calves. 

’ 506 

1,577 485 

cath eh casis 2,778 991 
WICHITA. 


Cattle. Calves. 
-. 1,036 517 
‘ 25 


| See 542 = 6,996 
ST. PAUL. 

Calves. Hogs. 

2,734 4,972 

970 eeee 


4,136 9,134 
172 eee 
108 = 7,515 

8,154 21,621 


are reported to The 


THE NATIONAL PROVISIONER 


CINCINNATI. 


Cattle. Calves. Hogs. Sheep. 
171 Snes 121 
33 «1,211 


4,698 

3,168 
272 

2,606 


A. Sander Pkg. Co.. 5 ese. 1,008 
J. Schiachter & Son ose 
J. & F. Schroth P. Co. oon SO 
Vogel & Son . 410 


869 14,926 1,322 
MILWAUKEE. 


Cattle. Calves. Hogs. Sheep. 
Plankinton Pkg. Co. 1,2: 4,209 825 
R. Gumz 53 41 73 


- 


Butchers ........... *"96 “297 
Others 5 3 


Total 


INDIANAPOLIs. 
Cattle. Calves. 
Outside buying .. 1,846 
Kingan & Co. 744 606 
Indianapolis ‘~ Co. 5 176 
Armour & Co, ‘ j é 
Bell Pkg. Co. ° eéna 
Brown Bros. 23 
Schussler Pkg. Co... 
Riverview Pkg. Co. idan 
Meier Pkg. Co. 5 8 
Indiana Proy. bee é 10 
Art Wabnitz 5 47 
Maas-Hartman & Co. 15 
Hoosier Abt. Co. ovaeg rar 
Miscellaneous 62 542 
Total ... 5 2,832 34,736 4,846 
RECAPITULATION. 
Recapitulation of packers’ purchases by markets 
for the week ended July 28, 1928, with compari- 
sons. 
CATTLE. 
Week Cor. 
ended 
July 28. 
Chicago 
Kansas City 
Omaha* ... 
E. St. Louis 
St. Joseph 
Sioux City .. 
Oklahoma City 
Indianapolis 
Cincinnati 
Milwaukee . 


120,422 


114,100 


Oklahoma City 
Indianapolis 
Cincinnati 


32,229 
372,632 389,248 


53,301 


Oklahoma City 
Indianapolis 
Cincinnati 
Milwaukee 


161,138 
UE cara cummins 

ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine exports 
of beef this week up to Aug. 3, 1928, 
show exports from the country were 
as follows: To England, 200,845 quar- 
ters; to the Continent, 36, 326; others, 
none. 

Exports of the previous week were 
as follows: To England, 101,692 quar- 
ters; to the Continent, 45,895; others, 
none. 


CHICAGO LIVESTOCK 


Statistics r livestock at the Chicago Uni 
Stock Yards for current and comparative periods 
are reported as follows: 


RECHIPTS. 
Cattle. 
Mon., July 28....14, on 


» July 27..... 
Sat., July 28.... 


Totals this wk... oo 

vious week ..42,115 
WORE O80 scence °51,508 
Two years ago... .57,006 


Year’s receipts to July 28, with comparative 
totals: 


——July——-  ———-Year—__ 

1928. 1927. 1928, 1927. 
Cattle ......164,319 201,814 1, 350,782 1,610,735 
Calves ...... 47,720 45,314 484,778 433,504 
ME: cwaeuc .499, 634 572,303 5,403,985 4,522,115 
Sheep .......842,780 236,360 2, 531,986 2,009,719 


SHIPMENTS. 


Cattle. Calves. Hogs. Sheep. 
Mon., July 23... 1,541 
Tues., July 24....1 
Wed., July 25.... 
Thur., July 26.... 
Fe, July 97..... 
Sat., July 28.... 1,000 


Totals this wk...10,538 32,695 
Previous week 82,471 
Year ago 40,842 
Two years ago.. ‘18, 790 29,644 16, 710 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 


Cattle. Hogs. Sheep. Lambs. 
Week ended July 28. 7 05 
Previous week 15 
7 


Avg. 1923-1927 ...$10.65 $10.15 


SUPPLIES FOR CHICAGO PACKERS. 


Net supply of cattle, _ ag sheep for pack- 
ers at the Chicago Stock Y 


Cattle. Hogs. Sheep. 


*Week ended July 28..... = 296 55,617 
— week 53,425 
192 


-34,507 
00000 082,015 102} 550 
*Saturday, July 21, estimated. 


HOG RECHIPTS, WEIGHTS, PRICES. 


Receipts, average weight canta A and average 
prices of hogs, with compariso: 


Average 
No. Wet. ——Prices—— 
received. lbs. Top. Avg. 
“Week ended July 28..103,400 249 $11.65 $10.60 
roe week 132,82: 239 #411.70 10.80 
1927 247 11.00 9.35 
263 13.90 12.00 
242 14.30 13.25 
240 «11.15 9.10 
240 8.30 6.95 


246 $11.75 $10.15 


*Receipts and average weights for week end- 
ed July 28, 1928: 


HOG SLAUGHTERINGS. 


Chicago packers’ hog slaughterings for the week 
ended July 28, 1928. 
Armour & Co. 
Anglo American 
Swift & Co. 
Hammond Co. 
Morris & Co. 
Wilson & Co. 
Boyd Lunham 
Western Packing Co. 
Roberts & Oake 
Miller & Hart 
Independent Packing Co. 
Brennan Packing Co. 
Agar Packing Co. 

hi 


Previous week 
Year ago 
926 


(For Chicago livestock see page 48.) 
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Ice and Refrigeration 


ICE NOTES. 

The Central West Public Service Co., 
Qmaha, Neb., has acquired the proper- 
ty and business of the Texas Ice & 
Cold Storage Co. 

A cold storage plant to cost $100,000 
will be erected by the Market De- 
velopment Corp., St. Louis, Mo. 

x. A. Kramer, McComb, Miss., has 
acquired the Ponchatoula Ice Co., Pon- 
chatoula, La., and plans to erect a cold 
storage plant. 

The Tampa Union Terminal Co., 
Tampa, Fla., has let the contract for 
the construction of a cold storage 
plant. 

A building has been acquired by the 
Home Ice Co., Hope, Ark., which will 
be remodeled for a cold storage plant. 

The construction of a cold storage 
plant to cost $250,000 is planned by 
the Security Cold Storage & Ware- 
house Co., Santa Clara, Calif. 

R. A. Howard, Sanford, Fla., is re- 
ported interested in the construction 
of a cold storage plant in that city. 

Dr. P. P. Phills is having plans made 
for a cold storage plant in Orlando, 


A large cold storage plant has been 
added to the equipment of the Autin 
Market, Inc., Canal and Court Sts., 
Houma, La. 

The Southern United Ice Co., Jack- 
son, Miss., will build a cold storage 
warehouse and is asking for bids. 

The Peoples Ice & Storage Co., Roan- 
oke, Va., has been incorporated with a 
capital stock of $125,000. T. D. Witt 
is the incorporator. 

A contract has been let by the Pa- 
cific Coast Terminals, New Westmin- 
ster, British Columbia, Canada, for the 
construction of a cold storage plant to 
cost $1,000,000. 

The Smith Ice, Cold Storage & Fuel 
Co, Hanover, Pa., has been purchased 
by the trustees of the Hanover Ice Co. 
_ The Empire Cold Storage & Pack- 
ing Co., Salem, Ore., has been incor- 
porated with a capital stock of $75,- 
000,000. The incorporators are G. 
Brown, Less Brown and L. M. Dicker- 
son. 

ee 
AUTOMATIC REGULATION. 
(Continued from page 27.) 

New types of ammonia governors 
have been perfected and are in use in 
many plants. Engineers who have used 
them would not consider using hand- 
controlled expansion valves again, prin- 
cipally because they have made possible 
a higher operating efficiency than here- 
tofore thought possible. 

The idea here is to practice plant 
economy, investigate what others are 
doing, and benefit in your own plant 
by employing modern equipment. Ex- 
pansion valves should be of the auto- 
Matic type for constant and economical 
results. 


EDITOR'S NOTE—This discussion will 


Continued in a later issue of THE NA- 
TIONAL PROVISIONER. “ 


RETARDING CORROSION. 


Among the recommendations made 
by the corrosion committee of the 
American Society of Refrigerating En- 
gineers on methods of retarding cor- 
rosion in refrigerating plants were a 
number of miscellaneous ones applying 
to the plant in general. These were 
as follows: 

In all systems steps should be taken 
to prevent in so far as possible, the 
agitation of brine in contact with air; 
all inlets should be sealed. In general, 
the elimination of dissolved oxygen will 
largely prevent corrosion difficulties 
and any efforts in this direction will 
be well repaid. 

It is suggested that weighed test 
pieces of galvanized and bare iron or 
steel be hung in the brine system as a 
convenient method of observing the de- 
gree of corrosion or protection result- 
ing from treatment. Indications of pitt- 
ing should be especially noted. 

If brine is not treated it should be 
maintained slightly alkaline (PH about 
8.5). The use of phenolphthalein as an 
indicator of alkalinity is recommended. 
A faint pink coloration should be main- 
tained, if necessary, by the addition of 
a small amount of caustic soda or milk 
of lime. 

Ammonia leaks should be repaired as 
soon as noticed. Sodium dichromate 
will usually give good protection to 
bare or galvanized iron even in strong- 
ly ammoniacal brine. 

Contact of dissimilar metals should 
be avoided as far as practicable. The 
dichromate treatment will in most 
cases minimize this type of corrosion. 

Strict cleanliness observed in and 
about the tank room in ice plants is 
advisable. 

When paint is to be applied for cor- 
rosion protection, it is especially im- 
portant first to clean the surface thor- 
oughly. Simply brushing off dirt is not 


sufficient. Removal of scale and dust 
is absolutely necessary, and heating to 
remove the small film moisture is ad- 
visable before the paint is applied. A 
good inhibitive priming coat followed 
by a waterproofing coat properly ap- 
plied will often give good protection. 
A suggested method of —— ex- 
posed threads in galvanized pipe lines 
in cold storage is by the application 
of a lacquer, containing flake alumi- 
num or aluminum bronze. All oil and 
dirt should be removed from the 
threads before painting. 
Seen ' ae 
EASTERN LIVESTOCK RATES. 
(Continued from page 29.) 


reparation on all shipments moving 
within two years os to the filing of 
the complaint and until the effective 
date of such final order as we may enter 
herein. 

This complaint was the initial one, 
and was handled by Attorney Karl 
Knox Gartner, assisted by Traffic Man- 
ager B. M. Bryan. An elebeeate set of 
exhibits was prepared, and much of the 
report is devoted to their statistical and 
rate data. 


The Swift and Other Complaints. 

The points of origin named in No. 
16844, the Swift complaint, filed March 
25, 1925, which assails rates to Harris- 
burg, Pa., Baltimore, Md., Harrison, 
Newark, and Jersey City, N. J., New 
York, N. Y., Boston, Somerville, East 
Cambridge, Worcester, and Brightwood, 
Mass., New Haven, Conn., and Cleve- 
land, Ohio, and in No. 16844 (Sub-No. 
1), the Wilson complaint, filed April 22, 
1925, which assails rates to New York, 
N. Y., Philadelphia, Pa., and Baltimore, 
Md., are set out in the complaint. 

Both of these complaints allege that 
the rates on livestock, namely, cattle, 
calves, hogs, and sheep, are unreason- 
able in so far as they apply from points 
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For Sausage Rooms— 


Refrigeration 


Provides a low, even temperature, 
with greatest economy and reliability. 
Used by prominent packers every- 
where, for over 40 years. Machines 
of all sizes and types, to suit any re- 
quirements. Write for illustrated | 
bulletins. 
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307 No. Michigan Ave. 


LUSE-STEVENSON CO. 








Chicago, Ill. 
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CAUSTIC SODA 
LIQUID CHLORINE 
BICARBONATE OF SODA 
MODIFIED VIRGINIA SODA 
SODA ASH 
BLEACHING POWDER 
ANHYDROUS AMMONIA 
AQUA AMMONIA 


SPECIFY r 
MATHIESON 
AMMONIA 


T= complete manufacturing and 
shipping facilities of the Mathie- 


"bh 










son plant at Niagara Falls, New York, 
assure every purchaser of Mathieson 
Ammonia utmost value in product 
as well as utmost efficiency in service. Warehouse stocks at all 
distributing centers. Just specify EAGLE-THISTLE Ammonia. 


te MATHIESON ALKALI WORKS Zc 


250 PARK AVE. 











PHILADELPHIA CHICAGO PROVIDENCE CHARLOTTE 


Works: Niagara Falls, N. Y.—Saltville, Va. 
Warehouse Stocks at all Distributing Centers 


ar 
“ Wirfs PATENTED 
AIRTITE’ GASKET 


—will save ice 


The one simple, practical and eco. 
nomical method for making re. 
frigerator and cold storage doors 
air tight. Saves money; lasts for 
years; provides lower and more 
uniform temperature. Comes in 
five standard sizes to fit any door, 


Easy to Apply 


Anyone can tack it on. Made with an 
insulating cushioning core enclosed by a 
rubberized covering. Flexible, resilient, 
and self-adjusting to uneven surfaces, 


Write for Samples and Prices 
E. J.Wirfs Organization, Inc, 


113 South 17th St. 
St. Louis, Mo., U. S. A. 
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Ta justproof 
NEW YORK CITY yes noleslens eoutant. 
CINCINNATI sete ] 
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Stops ingress of warm air. 
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of origin on and east of the Mississippi 
River, and that in respect to points of 
origin west of the Mississippi River the 
through rates are unreasonable because 
the factors east of the Mississippi River 
are unreasonable; and that the said 
rates are in violation of the provisions 
of 43 Stat. L. 801, called in the report 
the Hoch-Smith resolution. The com- 
plaint in No. 16844 (Sub-No. 3), the 
Kimball & Colwell complaint, filed May 
20, 1925, makes the same allegations 
respecting the rates on hogs from 
points named in the complaint to Provi- 
dence, R. I. 


The prayers of these three com- 
plaints are for the establishment of 
reasonable rates for the future and for 
reparation on shipments moving within 
two years prior to the filing of the com- 
plaints and until the effective date of 
such final order as we may enter herein. 

The Swift complaint was handled by 
Attorney R. D. Rynder and representa- 
tives from Swift & Company’s traffic 
department; the Wilson complaint by 
Attorneys N. D. Belnap, L. M. Walter 
and J. S. Burchmore, and representa- 
tives from Wilson & Company’s traffic 
department. The Kimball »& Colwell 
complaint was handled by. Attorney 
Royal T. McKenna: 





The Armour Complaint. 


The complaint in No. 16844 (Sub- 
No. 2), as amended, the Armour com- 
plaint, filed May 16, 1925, assails rates 
from western shipping points and west- 
ern packing points on and east of the 
Mississippi River, and from the Mis- 
sissippi River crossings locally, or pro- 
portionally as factors on traffic origi- 
nating west thereof at said origins. 

The rates on livestock from western 
shipping points to New York, N. Y., and 
Jersey City, N. J., are assailed as un- 
reasonable; and the rates on the prod- 
ucts of livestock, including fresh meats, 
from western packing points to eastern 
destinations, from and after the date 
when lower rates than those now exist- 
ing on livestock from western shipping 
points to eastern destinations are or 
may be prescribed by us as a result of 
this proceeding, are assailed as unrea- 
sonable; unduly discriminatory; unduly 
prejudicial to complainants who ship 
fresh meats and packing-house prod- 
ucts, and unduly preferential of ship- 
pers of livestock; and in vioaltion of 
the Hoch-Smith resolution to the extent 
that any rate on packing-house prod- 
ucts exceeds the contemporaneous rate 
on cattle, and any rate on fresh meat 
exceeds the contemporaneous rate on 


cattle by more than 17 cents per 100 
pounds from Chicago to New York with 
related differences at related packing 
points on or east of the Mississippi 
River. 

The prayer is for the establishment 
of rates on livestock, fresh meats, and 
packing-house products which are rea- 
sonable, nonprejudicial and nonprefer- 
ential, and in accord with the Hoch- 
Smith resolution, and for reparation on 
shipments of livestock moving within 
two years prior to the filing of the 
complaint. 

The Armour complaint was handled 
by Attorneys Paul E. Blanchard and 
Dale C. Dillon, and representatives 
from Armour and Company’s traffic 
department. 


The Kennett-Murray Complaint. 

In No. 17411, the Kennett-Murray 
complaint filed August 12, 1925, as 
amended, it is alleged that the rates on 
cattle, calves, swine, sheep, and goats, 
from many named points in official 
classification territory, and from cer 
tain points in other territories to many 
named destinations in central, trunk- 
line, and New England territories, i 
cluding in some instances rates within 
central and trunk-line territories, are 

(Continued on page 61.) 
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Cold Storage Installation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


Glenwood Avenue, West 22nd St., Philadelphia, Pa- 
526-530 St. Paul St.,. Baltimore, Md. 
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When it comes to mechanical refrigeration 

for commercial or industrial use, remember 

that YORK equipment is the product of the 

largest plant in the world devoting its effort 

exClusively to the manufacture of refrigerat- 
ing epemannsad for such purposes 


Edward Davis, 424 West — ~ : 

14th Street, New York | Ay : 

City, whose storage rooms (i 

are shown in the accom- 
illustrations, de- 


ace upon YORK for re- 
igeration. 






All YORK installations 
are made by competent 
refrigeration engineers — 
whether it is a_half-ton 
job for the retailer or a 
large capacity system for 
the packing house. After 
the equipment is installed, 
it requires a minimum of 
attention from the owner. 





Let the YORK engineering organization aid 
you in solving your refrigeration problems. 


YORK 


ICE MACHINERY CORPORATION 


ee a 
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Provisions 


Philadelphia Office 
Ninth & Noble Streets 
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New York Produce Exchange 
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J.C.Wood - 
Se Give Each Order Their 
Personal Attention 


Cash Provisions -Beef - Etc 
SHarnson ‘uture Provisions - Grain Cotton, 


0684 Members Chicago Board of Trade 


Daily Price List Sent on Request 


J.C.Wood & Co. | 
“BROKERS —“thicaco 


Board of Trade Bldg BROKERS CHICAGO 























Packing House Products 
Oldest Brokers in Our Line 


- Fase, Syanne, Trerttene, 5 , 
‘ankage, mes, Cracklings, Hog r 
Carcass Beef—P. 8. Lard—Green Pork 

















WS fake & Company, Sne 


Brokers, Importers and Exporters for the 






























Member New York Produce 
Cable Address: “Jonburns” 


407 Produce Exchange, New York City 
Exchange 


Boneless Beef—Ref. red Pork Pacific Coast Market 
wnt etd b- > aade Provisions, Fats, Oils and all By-Products 
—_ “_-. SEATTLE, WASH. All Codes PORTLAND, ORE. 
—--—-____— ES —E 
JOHN H. BURNS CO., Broker H. 0, GARDNER F, A, LINDBERG 
Export Packing House Products Domestic GARDNER & LINDBERG 





Mechanical, Electrical, Architectural 
SPECIALTIES, Packing Plants, Cold Storage, Manufacturing 
Plants, Power Installations, Investigations 














H. L. WOODRUFF, INC. 
Live Wire Brokerage Firm 


448 W. 14th St. New York City 
Telephones: Cheisea 7996-7997 





Codes: Cross, Kelly, Utility (Livestock Ed.) Lieber’s (5th Hd.) 11384 Marquette Bldg. CHICAGO 
Rep., Wynantskill Mfg. Ce., Stockinettes, Troy, N. Y. 

— canal 

—— 

H. P. Henschien R. J. McLaren 


HENSCHIEN & McLAREN 


1637 Prairie Ave. Chicago, Ill. 
PACKING PLANTS AND COLD STORAGE CONSTRUCTION 
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C. W. RILEY, Jr. 


BROKER 
#168 Union Central Bidg., Cincinnati, Ohie 


Provisions, Oils, Greases and Tallows 
Offerings Solicited 








L. V. ESTES INCORPORATED 


Industrial Engineers 


Specializing in WASTE ELIMINATION and LABOR COST 
REDUCTION without Red Tape 


4753 Broadway 





Chicago 
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Tallows, Greases, 
We specialize in taking 
care of the require- 
ments of buyers located 
all over the United 
States and Canada. Of- 
ferings telegraphed 
promptly on receipt of 
inquiries. 








we teesins. PeGecJAMES GOMPANNT = tac 
CHICAGO, ILL. fe J eos SD ax BOSTON 
All Codes PR SI onB O RS Cross Code 
Beef, Provisions, Packing House Products, 


Fertilizer Materials, Bone 
Materials, Animal Feeds, Whale Guano, 
Bird Guano 





We trade in Domestic, Canadian, European, 
Australian, New Zealand and South 
American products on 
brokerage basis. 


On request, our com- 
plete provision, 


meat, packinghouse 
products, tallow and 
grease daily market 


quotation sheets 

be mailed to any mem- 
ber of the trade free of 
charge; also our period- 
ical market reports. 
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Chicago Section 


G. F. Swift left this week for his 
annual sojourn at Watch Hill, Rhode 
Island. 


John W. Hall, by-products broker, 
was out of the city for several days this 
week on business. 


Cc. L. Harlan, livestock market sta- 
tistician of the U. S. Department of 
Agriculture, was in Chicago this week. 


w. B. Allbright, president of the 
Allbright-Nell Co., Chicago, is enjoying 
his usual summer vacation at his place 
on Cape Cod. 


E. G. James, of the E. G. James Co., 
provision brokers, is in Colorado on a 
vacation. He expects to be away from 
the office for several weeks. 


Packers’ purchases of livestock at 
Chicago for the first four days of this 
week totaled 22,645 cattle, 5,374 calves, 
46,677 hogs and 41,241 sheep. 


George W. Martin, manager of the 
Chicago office of John Morrell & Co., 
Ottumwa, Ia., returned this week from 
California where he has been for sev- 
eral weeks. 


T. G. Campbell, in charge of the 
tallow and grease department, Cudahy 
Packing Co., received the sad news this 
week of the death in Cleveland, O., of 
his brother, W. S. Campbell. 


A. R. Marquis, provision department, 
Swift & Company, left this week for 
Milwaukee, Wis., where he will remain 
during the absence of the manager of 
the plant of the Plankinton Packing Co. 


Harry D. Oppenheimer, president of 
the Oppenheimer Casing Co., left re- 
cently on a business trip to Europe. 
He will visit the company’s branches 
and survey the world situation, and ex- 
pects to be away some time. 


Colonel John Roberts, president of 
Miller & Hart, does not allow weather 
conditions to interfere with his summer 
commuting schedule between Chicago 
and his summer home on the Eastern 
shore of Massachusetts. 


Provision shipments from Chicago 
for the week ended July 28, 1928, with 
comparisons, are reported as follows: 
Cor. week, 

Last wk. Prev. wk. 1927. 
Cured meats, Ibs...21,573,000 21,763,000 18,876,000 
Fresh meats, Ibs. .31,421,000 36,577,000 37,978,000 
lard, tbs. ........ 6,109,000 5,468,000 2,494,000 


The friends of General Manager 
W. F. Price of the Jacob Dold Packing 
Co. will be glad to learn that he has 
80 far recovered from a recent severe 
operation for appendicitis as to be able 
to start with Mrs. Price for a trip 


abroad. They will be gone about two 
months. 


E. von der Warth, executive secre- 
tary of the Fachausschuss fur Fleisch- 
versorgung, a German association of 
meat industry organizations with head- 
quarters at Berlin, has been visiting in 

cago in the course of an American 


tour. His association performs a wide 
variety of functions in acquainting the 
German public with meat conditions. 
——~Jo-—-- 
SPRINGFIELD PACKING HEADS. 
Reorganization of the Springfield 
Packing Co., Springfield, Mo., has been 
completed by the selection of John L. 
Crocker as vresident, S. S. Conway as 





JOHN L. CROCKER, 
President Springfield Packing Co. 


superintendent and R. O. Nolan as sales 
manager. 

Mr. Crocker was a meat retailer at 
Webb City who started a small pack- 
ing: plant in 1913 ut that place, which 
as the Crocker Packing Co. now does 





Ss. S. CONWAY, 
Supt. Springfield Packing Co. 


close to half a million dollars worth of 
business a year, 

Mr. Nolan has been with Mr. Crocker 
at Webb City and has had 13 years’ 
experience in selling meat products. 

“Steve” Conway is one of the best- 
known packinghouse operating execu- 
tives in the country, famous for his 
“make right” ideas and merchandising 
common sense. 

The Springfield plant has a capacity 
of 1,000 hogs and 200 cattle per week 
and will be operated at capacity in 
turning out quality products. 


LIVESTOCK VETERAN PASSES. 

The death of George Matheson, 
father of R. S. Matheson, head sheep 
buyer for Swift & Company, recalls 
much of the early history of the central 
livestock market. Mr. Matheson was 91 
years of age, and had been retired for 
some years. He passed away at Tavi- 
stock, Ont., where he spent his sum- 
mers. 

He leaves an interesting record both 
as a buyer and seller of cattle and 
sheep. He became associated with 
Swift & Company in the early years at 
Chicago and prior to that time was in 
the commission business at Buffalo. 

The establishment of the livestock 
market at St. Joseph, Mo., is credited 
to Mr. Matheson. Old timers say that 
the elder G. F. Swift, founder of Swift 
& Company, seeing the advantage of 
having a market at that point, sent Mr. 
Matheson there to establish the market. 
He was told to use his own judgment, 
but to be sure to bring the supplies 
around that part of the country to his 
market. 

Soon Mr. Swift received the follow- 
ing market report: “Receipts 5,000, pur- 
chased 5,000; market 25c higher.” This 
was repeated for several days, when 
Mr. Swift called him back to Chicago 
to find out the reason for such buying 
by a man noted for his shrewdness. 

Mr. Matheson explained that he had 
been sent to St. Joseph to make a sheep 
market. 

“How are you going te do that with- 
out buying them?” he asked. 

The logic of his position was soon 
established, and he was sent back to 
St. Joseph, and established that center 
as a leading sheep market. 

oo ee 
BRITISH PORK IMPORTS. 


The import of 20,000 head of live 
hogs and 8,000 lbs. of frozen pork into 
Great Britain during June, 1928, is re- 
ported. The imports of meats and lard, 
with their country of origin, for June 
were as follows: 


Bacon, Hams, Fresh Pork, Lard, 
Ibs. lbs. ibs. Ibs. 
Sweden ... 3,584,000  .......  desccce wesnecce 
Denmark ..51,184,000 ....... sevssee covceece 
Nether- 
lands. ...11,760,000. nccwice sccccce  vavvenee 
he ae 4,704,000 8,848,000 ....... 15,904,000 
Irish Free 
State ... 4,268,000 ....... ROTE0O ites. 
Canada ... 3,136,000 1,568,000 ....... ..-++--- 
Other .... 7,728,000 448,000 ....... 3,696,000 


eae iiaenioes 

What precautions should be observed 

in cooking blood? Ask “The Packer’s 

Encyclopedia,” the “blue book” of the 
meat packing industry. 
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Chicago Provision Markets 
Reported by THE NATIONAL PROVISIONER DAILY 


CASH PRICES. 
Based on Actual Carlot Trading, Thursday, 


Aug. 2, 1928. 


*Square Cut and Seedless. 
D. S. Bellies. 


Other D. 8S. Meats. 
\ort Clears 


wrime steam, tierces ............. 


Prime steam, loose 


sebsncck 12.17% 
11.85 


MARKET SERVICE 


FUTURE PRICES. 


SATURDAY, JULY 


Open. High. 
LARD— 
July ...12.37% 
Sept. . 12.47% 
Dec. ...12.65 


CLEAR BELLIES— 
July 


Oct. 
SHORT 


12.37% 
12.4714 
12.65 


16.20 
15.95 
RIBS— 


Select. 


2214 
22% 


221 


MONDAY, JULY 


Open. High. 
LARD— 
July ...12.30 12.30 
Sept. ...12.421%4-45 Ey 45, 
Oct. . -12.621%4 2.6214 
BIOVs, 20 509 
Dec. ...12.65 12.65 
Jan. ...13.05 13.05 
CLEAR BELLIES— 
July ...16. 
Sept. 
Oct. 
ea R{BS— 


TUESDAY, JULY 


Open. High. 
LARD— 
July ...12.35 
Sept. ...12.45 
Oct. ...12.60 
BOW. sce once ome 
Dec. ...12.621% 12.65 
Jan. ..,13.05 13.05 
CLEAR BELLIES— 
July 
OE, ses 
Oct. 
SHORT RIBS— 
July ...14.65 


12.45-47% 
12:65 


WEDNESDAY, 


Open. High. 


LARD— 
Sept. ...12.35-40 


12.47% 
Oct. ...12.52% 12.60 
Mev. cos 


Dec. +. .12.55-57% 12.60 
Jan. ...12.92% ° 12.95 
BELLIES— 


++ -16.30 16.30 
a. oes 


RIB: 


-14. 5 14.25 


THURSDAY, 
High. 


12.35 
12.50 


12.50 
12.85 


CLEAR BELLIES— 
Sept. ...16.10 16.10 
Oct. ...15.70 15.70 


SHORT ‘RIBS— 
ry 


AUGUST 1 


Low. 
12.30 


12.45 
12.65 


16.10 
15.95 


30, 1928. 
Low. 


12.30 
12.42% 
12.6214 
12.62% 
13.05 


16.25 
16.15 
16.00 


31, 1928. 
low. 
12.42% 
12.55-57% 
12.60 
13.00 


16.25 


Low. 


Low. 


12.27% 
12.40 
12.4214 
12.75 


15.90 
15.65 


FRIDAY, AUGUST 3, 1928. 


Open. High. 
. 12.30 12.30 
12.42% 12.42% 
1112.45 12.45 
Jan. ....12.75- 77% 12.77% 
CLEAR 
Sept. 
Oct. 
SHORT 


“ae 
15.75 
15.65 


Low. 


12.20 
12.35 
12.37% 
12.65 


15.75 
15.60 


14.05 
13.62% 


Official Board of Trade Range of Prices. 
28, 1928. 


Close. 


12.30b 
12.45b 
12.62% 
12.624%n 
12.624%ax 
13.05 


16.40n 
16.40 
16.00ax 


14.15n 
14.15b 
13.85ax 
13.80ax 


Close. 


12.35ax 
12.42%b 
12.57144b 
12.60n 
12.60ax 
13.00 


16.35n 
16.35ax 
15.90 


14.65 
14.30ax 
13.85b 
13.80n 


, 1928. 


Close. 


12. 
12.92%ax 


16.20ax 
15.80ax 


14.25 
13.90ax 
13.80n 


AUGUST 2, 1928. 


Close. 


12.2714ax 
12.4216b 
12.421gn 
12.45 
12.77%b 


15.95ax 
15.65ax 


14.25n 
13.75ax 
13.75ax 


Close. 


12.20 
12.35b 


12.35n 
12.37%4b 
12.65 
15.75ax 
15.60ax 
14.10b 


13.62Y%ax 
13.50ax 


August 4, 1999 


CHICAGO HOG PURCHASES, 
Purchases of hogs by Chicago pack. 
ers for the week ended Thursday, Ang. 
2, 1928, with comparisons: 


Week 
ended 
Aug. 2. 


Cor. 
week, 
19%, 
- 104 
4,276 4, 10:19, 
583 5.5 

8,600 


Armour & Company 
Anglo-American Prov. Co. 
Swift ZB Co. ..cccccsecces 
G. H. Hammond Co. 
Morris & Co. 

Wilson & Co. 
Boyd-Lunham Co. 
Western Pkg. & Prov. 
Roberts & Oake 

Miller & Hart 
Independent Pkg. Co..... 
Brennan Pkg. C 

Agar Pkg. Co. 








CHICAGO RETAIL 


Beef. 

Week 

ended Aug. 3. 
™ No. No. 


Rib roast, hvy. end.35 
Rib roast, lt. end..45 
Chuck roast 30 
Steaks, round 60 
Steaks, sirl. Ist cut.60 
Steaks, rterh. ...75 
Steaks, n — 
Beef stew, 
Corned briskets, 
boneless 
Corned plates 
Corned rumps, bn 


SBn FR 


BRRsSes 93; 


BES 
eeseee soe BeeBe 


Chops, shoulder . 
Chops, rib and loin. 760 


Shoulders 16 
Chops, rib and loin.35 


Loins, 8@10 av 
Loins, 

Loins, 

Toins, 14 rae over 


SS 


Hindquarters 
— 
Legs 


Shoulders 
Cutlets 
Rib and loin chops 


Butchers’ ee. 


ase 
B222222 


Bone, _ 100 Ths 
Kips skins 


288322 








CURING MATERIALS. 


Nitrite of Soda, 1. c. 1. Chicago..... ou 
Double refined saltpetre, gran. Lc... 6% 
Crystals 
Double refined nitrate of soda, to.b. 
S. S., carloads 
ay ‘than carloads, granulated.... Ho 
Crystals .....cccccccccccees eeccce 
Kegs, 100@200 Ibs., ic more. 
Boric acid, carloads, mes. bbls.... 8% 
Crystals to powdered, in bbls., » 
5-ton lots or more - 9% 
In bbls. in less than 5- ton lots.. 
Borax, carloads, powdered, in bbis. 5 
In ton lots, gran. or pow., bbis.. 5 
Salt— 
Granulated, car a = orn £28) o, 


at 


se z Sa-s 2 -"s as 


bulk 
Rock, carlots, per “ton, “f.0.b. “Chicago.. 
Sugar 
Raw sugar, 96 basis, aie New Or- 
leans 
Second sugar, 90 basis 
Syrup, testing 63 and 65 oar su- 
crose and invert, Néw Y 
Standard gran. f.0.b. Brisco (2%). 
Packers’ curing sugar, 100 Ib. bags, 
f.0.b. Reserve, La., less 2% 
Packers’ curing sugar, 250 Ib. bags, 
Reserve, La., less 2%..--+> 


Zon 


PFT LTLELELLEELE Tit 
PoomPEra bebo re 


¢2 
we 


Ps 
& 
i 





- 


BSS. BRSSSERE HFS 
eecene Sse BEBESrEs WFR 


28 @% 
28 @30 
22 @3 
Ee 
82 @ 
15 @is 


S= 


8 
322 B222282 
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CHICAGO MARKET ne pamean 


WHOLESALE FRESH MEATS. 


Carcass Beef. 
Week ended 
Aug. 1, 1928 
prime native steers......25 
Good ‘native steers 23 


Short sme, No. 1 
= Short Loins, No. 2. 
Steer Loin Ends (hips) .. 
Steer Loin Ends, ~ 2. 
o — 


Steer 
Steer Chucks, No. 1 
Steer ee: No. 2 


Briskets, 
Steer Maret “Ends 
Cow Navel Ends 


fem . 1, bnis. 
strip Loins, No. 2 ° 
Sirloin Butts, No. ¥" : 
Sirloin Butts, No. 2..... 
Beef Tenderloins, No. 1.. 
Beef Tenderloins, No. 2.. 

pts’... 


ler Clods 
fianging Tenderloins 


Beef Products. 
Brains (per Ib.) 
Hearts 


Medium Saddles ... 
Choice Fores 


lamb Tongues, per Ib. . 
Lamb Kidneys, per Ib... 


lutton ins 
mies, Stew 

D Tongues, per It 
Sheep Heads, each . ‘ 


Fresh Pork, Ete. 
SP 8@10 Ibs. ay. 29 


DOMESTIC SAUSAGE. 


sausage, fresh in link.. 
Country style sausage, fresh in bulk.... 

Country style sausage, smoked. 
Frankfurts in sheep casings 
Frankfurts in hog casings 
Bologna in beef bungs, choice 
Bologna in cloth, paraffined, choice.... 
Bologna in beef middles, choice 
Liver sausage in hog bungs.........- 
Smoked liver saus. in hog bungs. 
Liver sausage in beef rounds......... 
Head Cheese ... . 
New England luncheon’ ‘specialty. 
Minced luncheon specialty 
Tongue sausage 
Blood sausage ... 

Polish sausage . 

MIO vccccccccs ee 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs........ 

- O. Salami, choice..........seeeee- 

0 Salami, choiee, in hog bungs.... 
B. C. Salami, new condition.......... 
Frisses, dhoice, in hog middles........ 
epperoni 


SOP e eee roescesesesesesseeese 


Condition.......cscsee- 


SAUSAGE IN’ O1L. 
Bologna style sausage in beef roun 
Small tins, 72 ao... eee 
Large tins, L BO CATO. cccccccccccccccccce BOO 
casings 


Large 

Smoked link’ sausage in pork casings— 
Small to ee ‘ 
Large tins, coccccccccccs B00 


SAUSAGE. MATERIA 


Regular pork trimmings................ 
Special lean pork trimmings 


Neck bone trimmings 

Pork cheek meat . 

Pork hearts 

Native boneless — meat (heavy). 
Boneless chucks ... 

Shank meat 

Beef trimmings .. 

Beef hearts 

Beef cheeks (trimmed) 

Dressed canners, 300 lbs. and up 
Dressed canners, 350 lbs. and up 
Dr. bologna bulls, miseectanid Blin 660k eta 
Beef tripe 

Cured pork tongues (can. 


trim.) 
SAUSAGE CASINGS. 
sind _(f. 0. B. CHICAGO 


Casings 
ipemestie ‘teint: 180 pack... 
Domestic round, 140 pack. 
Wide export rounds 
Medium export rounds ............ 
Narrow export rounds 
Ds. BWI vcccndcccccccccecy 
No. 2 weasands . 
No. 1 domestic ‘pungs. 
No. 2 bun 


.06@ :08 
Quotations t for large lots. Smaller quantities at 


usual a 


VINEGAR PICKLED PRODUCTS. a 


tripe, 200-Ib. bbl 
Honeycomb tripe, 200-Ib. bbl 
Pocket honeycomb —_ 200-Ib. bbl 


BARRELED PORK AND BEEF. ps 


Mess pork, regular. 

Family back pork, 20° to 34 pieces 
Family back pork, 35 to 45 pleces...... 
Clear back pork, 40 to 50 pieces 


COOPERAGE. 
Ash pork barrels, black iron hoops.$1.55 
Oak pork barrels, black iron hoops. 1.80 
Ash pork barrels, galv. iron — 1.75 
White oak ham tierees..... 
Red oak lard tierces.. ads baees Se 
White oak lard tlerees.. wocccccccs anGe 


OLEOMARGARINE. 

Highest tga Be natural color animal fat 
margarine in Ib. cartons, rolls or 
prints, f.o.b. ob. Ohleags cached arantee 


by ae rolls prints, f = 
8 or its, f.0.b. Chica, 
Nut, 1 lb. cartons, f.0.b. Chicago 4 
(30 and hag Ib. tp. ‘solld pas paceea’ tubs, 
Pastry, 60-lb. cin, Rs Calenge.:.. 


DRY SALT MEATS. 
Extra short clears 
Extra short ribs.. 
Short clear middles, 60-lb. avg 
Clear bellies, 18@20 Ib: 
Clear bellies, 14@16 lbs 
Rib bellies, 20@25 lbs 
Rib bellies, 25@30 lbs 
Fat backs, 10@12 
Fat backs, 14@16 Ibs. 
ae plates 


WHOLESALE SMOKED MEATS. 
Fancy reg. hams, 14@16 lbs........... @28 
Fancy skd. hams, 14@16 lbs 

Standard reg. hams, 14@16 lbs 

Picnics. 4@8 Ibs. 

Fancy bacon, 6@8 Ib 

Standard bacon, 6@8 Ibs ° 

Cooked hams, choice, skin on, fatted... 

Cooked hams, choice, skinned, fatted... 

Cooked hams, choice, skinless, fatted... 

Cooked picnics, skin on, fatted 

Cooked picnics, skinned, ae Bivedede 

Cooked loin roll, smoked. . 


ANIMAL OILS. 
Prime lard oil 
Extra winter strained 
Extra lard oil . 
Extra No. 1 lard 
No. ove 
No. ME nccce 
Acidiess tallow oil, 
Pure neatsfoot oil 
Extra neatsfoot oil .. 
No. 1 neatsfoot oil .. 
20 deg. CT neatsfoot o 


LARD (Unrefined). 
WURIA; GEONME, LOGO sc cpr cccicccnecsesecs 
Prime, steam, cash tierces........... 
Leaf, raw 
Neutral lard 


LARD (Refined). 
Pure lard, kettle rendered, per Ib iad Gist 
Pure lard, tierces 12% @124 
Compound 12% @12% 


OLEO OIL AND STEARINE. 
Oleo oil, extra, in tierces 
Oleo stocks 
Prime No. 1 
S* Gy Speer ye 
No. 3 oleo oil 


TALLOWS AND GREASES. 


Edible tallow, under 1% acid, 45 titre. sue 8% 
Prime packers tallow.. 


Choice white grease ... ee 

A-White grease ée 81 
B-White grease, - 5% ach «+ 1% Z 
Yellow grease, 10@15 f.f.a........... T%@ 7% 
Brown grease, 40% f.f.8.......00e000- 6%@ 7 


VEGETABLE OILS. 

Crude cottonseed ofl in tanks, f.o.b. 

Valley points, nom., prompt 
White, deodorized, in bbls. c.a.f. Chgo.10 @10% 
Yellow, deodorized, in bbis.. 10 @ 
Soap stock, 50% f.f.a., f.0.b. 
Corn oil, in tanks, f.0.b. mills. os 
Soya bean, seller’s tank. f.0.b. coast. 
Cocoanut oil seller’s tanks, f.0.b. coast. 
Refined in bblis., c.a.f., Chicago, nom. ‘10 @10% 


FERTILIZERS. 


Blood, ogrenes and ground 


Hoo: 

Ground 10%.. 

Ground Seetilioe,” tankage, "6 to 9%.. 
ton 


per ton. é * 26.006925.00 
per ton.... 23.W@25. 

HORNS, HOOFS AND BONES. 
No. 1 horns, 75 Ib. average per ton.$186. 00 
No. 2 horns, 40 Ib. average, per ton 125. 125.06 
No. 3 76. 30.00 


F 


Clear plate pork, 
Brisket pork 
Bean 


Plate beef 


QAHDDAHHH AS 
Bop co en ot Om 


1 
Onan 
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Retail Section 


How One Retail Meat Dealer Wins 
Customers and Keeps Them 


Why worry about the chain 
store just around the corner or 
the cut-price merchant down the 
street ? 

Their sole basis of transacting 
business is apt to be founded on 
price. 

Many meat dealers are doing a 
big business on the sole basis of 
service and quality. They are 
able to forget there is such a 
thing as competition. 

They are too busy handing out 
the type of service with a smile 
that always “brings home the 
bacon” and keeps the customer 
coming back. 

They are too busy keeping 
their window displays above the 
ordinary and making their in- 
terior displays effectively fetch- 
ing to worry about competition. 
They know service wins more 
customers. 

Just what is service—the kind 
that wins and holds trade? 

This question was put to a suc- 
cessful retail meat dealer recent- 
ly. His reply and his comments 
on business building are given 
herewith. 

What he has to say is of inter- 
est and value to every retail meat 
dealer. He tells the methods he 
has used to win customers and to 
keep them. Most of his ideas 
can be used to advantage and 
profit by other meat dealers the 
country over. 


Checkmating Competition 
By Fred E. Kunkel. 


“Just what is service?” I asked a 
meat merchant recently, who laughs 
at competition and gives it the cold 
shoulder. 

“Well, it’s somethng you cannot de- 


fine,” he said, “yet it’s something 
you’ve got to wrap up with every pur- 
chase or deliver at every front door- 
step. 

“Service is something that must be 
rendered to every customer the min- 
ute she steps into your front door, or 
the moment the telephone rings. It 
starts the moment a sale is in pros- 
pect and continues until the meat is 
wrapped up and carried out, or a de- 


livery is made promptly and on sched- 
uled time. 

“Broken promises on deliveries hurt 
your business. You can’t measure it 
exactly, but business stays away, just 
the same. It simply doesn’t come to 
you any more. 

Sales Depend on Service. 

“The number of daily sales and your 
annual sales volume all depend upon 
your method of rendering each and 
every customer a distinct service that 
satisfies and will be remembered, that 
type of service and that quality of 
meats which every customer has the 
right to expect the moment they cross 
your front door step to patronize your 
business. 

“Service is not one thing—it is many 
things, the lack of any of which may 
spell loss of sales volume, and the sum 
total of which when discovered, tagged, 
catalogued and applied in your daily 











Tell ’Em How to Do It! 


Here is something your 
customers will “eat up,” Mr. 
Retailer! 


Very few people know the 
proper way to carve meat at 
the table. A series of two 
articles tells how in plain 
language and shows how by 
means of pictures. Every 
housewife will be glad to 
read it—and so will her hus- 
band. 

These two articles have 
been combined and_ re- 
printed. They may be had 
in quantities at cost, with 
your name on them, if you 
desire. 

Order a supply to distrib- 
ute to your trade. Use the 
coupon below. 

THE NATIONAL PROVISIONER, 
Old Colony Bldg., Chicago. 


Please send me reprints 
of your article on “Meat Carving.” 
These are to be billed me at cost. 
Put my name on them, as follows: 




















business routine spells maximum sales 
volume. 

“Service involves courtesy, tact, dip. 
lomacy, friendliness, a smile, keeping 
promises when made, not maki 
promises that cannot be fulfilled, ang 
good salesmanship, or selling the right 
thing and then backing up your sales 
with a guarantee. We guarantee that 
the customer must be satisfied with 
every purchase or the money will be 
cheerfully refunded. 

“Service is also closely allied with 
modern selling methods, which in turn 
pave the way for sales by laying the 
stepping stones to service. It may be 
found lodged in a certain method of 
displaying your meats and provisions, 
or it may be found tucked away on the 
floor, on the walls, or in the ceiling, 

Service Plus Sales Equals Profits, 

“There is a formula that is worm- 
proof and dust-defying. It is that 
service plus sales equals profits. Noth- 
ing can undermine this formula when 
once you have discovered the funda- 
mental principles which underlie sery- 
ice, and then apply them in the daily 
rounds of selling, for that multiplies 
your sales. 

“For instance, the moment cus- 
tomers enter your store you know that 
they have something definite in mind. 
Can you satisfy their desires, supply 
their wants, in a pleasing way—in just 
the right way—which sends them away 
satisfied? If so, you have discovered 
the key which unlocks the door to sales 
volume. 

“My salesmen must have snap and 
animation—they must meet each and 
every customer with a smile. And1l 
watch their approach. 

“Their disposition must always be 
sweet. If it is sour I let them take a 
buggy ride. They’ve got to be full of 
the desire to serve. They must not 
gush over the customer or talk a blue 
streak, but give unstinted service in 
a nice way, make suggestions, answer 
questions, display willingness and al 
eagerness to serve—that is what 
counts. 

Sell One More Item. 

“And that is the way sales are made. 
Not only should your displays suggest 
other purchases, putting over two sales 
instead of one, but your salesmet 
ought to be alive to sell that customer 
at least one more item than the one 
she came in\for. The salesman should 
know that her footsteps may not 
be retraced again for another week, 
or possibly longer, and then only whet 
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she feels some particular need which 
you can supply. 

«When they’re in sell ’em!’ That’s 
my slogan. Clerks must sell that cus- 
tomer what she wants when she comes 
in. They should also try to sell her 
something she didn’t want or think 
about when she came in, but which 
can be readily sold through proper sug- 
gestion of other possible needs which 
the customer may not think about. 
They must suggest some appropriate 
purchase for future needs, and do both 
jobs so well and in so pleasing a man- 
ner that the customer will come back 
again and again. 

“It also pays to drive home the sales 
psychology you jiave in mind in your 
service features. This is pointing out 
the distinguishing characteristics of 
your meat store, by using a slogan that 
conveys the idea. Such a slogan may 
be ‘Service That Satisfies, or a 
longer one such as, ‘If It’s Anything 
In Meats—We Have It,’ or anything 
which drives home to the public the 
type of service your store renders. A 
sign over the door, electrically illumi- 
nated, which says: ‘Thank You! Come 
Again!’ is a silent salesman whose mes- 
sage gets home. 


Slogans In Advertising. 


“Slogans may be featured through , 


advertising, on the letterheads, on bill 
heads, wrapped up with packages, fea- 
tured on the delivery wagons, shown in 
the windows, and even carried out in 
blinker electrical display signs in the 
interior of the store, on the walls, 
flashed from underfoot, or from the 
ceiling. These constantly drive home 
on the public consciousness the sales 
psychology which your service slogan 
represents. 

“We never tell a customer when she 
comes in for something, ‘Sorry, we 
don’t have it—try Scroggins,’ for every 
sale lost in this way simply sends that 
customer scurrying to another store. 
When a customer comes in we sell her 
something. Otherwise there is no sale, 
no cash register story, no figures to be 
transcribed onto the ledger, no debit, 
no credit and only an invisible red ink 
mark of a lost customer. 

“Allowing stock to run low and fail- 
ing to give the customer what she 
wants, is just poor merchandising. 
Quality and quantity meats and pro- 
visions are essential to customer satis- 
faction. The best asset a meat dealer 
can have is satisfied customers, who 
always get what they want when they 
enter your store. For these in turn 
recommend other and new customers, 
and so in an endless chain maintaining 
old contacts and constantly establishing 
new ones. 

It is the only sound way of doubling 
and trebbling sales volume—word of 
mouth advertising—which travels fas- 
ter than electricity, which does more to 
build business than any electricity, 
Which does more to build business 


— any amount of newspaper public- 
y. 
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Tell Us Your Troubles 


In this column the retail meat dealer’s 
questions will be answered. 

Address your inquiries to Retail Bditor, 
THE NATIONAL PROVISIONER, Old 
Colony Bldg., Chicago. 























Cooled Display Counter 


A Western retailer wants a display 
counter that can be refrigerated, and 
in which meats can be left over-night 
without material deterioration. He 
says: 

Editor The National Provisioner: 

Can you supply me with information in regard 
to a display counter for meats only? 

Can I install an electric machine attached to 
the display counter, and will it give results so 
that the meat can stay in the display counter 
without being moved out at night? 


Will it keep without change in color or without . 


deteriorating in any way? 

I want to install the best display counter money 
can buy, but I want no spoilage or unnecessary 
expense after I have installed it. 

There are several types of display 
counters made to serve exactly the pur- 
pose this inquirer outlines. They are 
properly called refrigerator display 
cases. 

Some are made with an all-glass 
front, and others with only the upper 
part as a display. 

These cases are cooled usually by a 
small refrigerating unit, located either 
directly in the lower part of the 
counter, alongside the counter, or in 
the basement below. 

Counters of this type will keep meats 
about the same as in a shop refrig- 
erator. 

Another type of counter which has 
recently been placed extensively on the 
market is a combination display and 
refrigerator counter. The upper part 
is for display and the lower part for 
storage. Both upper and lower parts 
maintain very even temperatures and 
will keep meats in good condition. 

Practically all prominent counter 
manufacturers now build counters so 
they can be equipped with small ice 
machines. 

Xs 
NEWS OF THE RETAILERS. 
Ben L. Barber has engaged in the 


retail meat business at 33rd St. and 
East Broadway, Portland, Ore. 

L. M. and Harry R. Larson have 
opened a meat market in Silverton, 
Ore., under the name of the City Meat 
Market. 


The Crystal White Market, 4611 
Twelfth St., Detroit, Mich., has been 
chartered with a capital stock of 
$2,000. 

George Stiers has engaged in the re- 
tail meat and grocery business at 338 
West 5th St., Junction City, Kan. 

J. L. Gordon has sold an interest in 
his meat and grocery business, West- 
moreland, Kan., to Glenn Watson. 

A. J. and A. L. Petersen have pur- 
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chased the College Market & Grocery, 
Pullman, Wash. 

Emil Plantaric has opened a meat 
market in Cudahy, Wis. 

The meat market of J. C. Ruff, Eden 
Valley, Minn., was burned out recently. 

Arnold Peterson has bought a one- 
third interest in the Briggs & Frazier 
meat business, Baraboo, Wis. 

R. T. Norman has purchased the 
Larson Meat Market, at Chilton, Wis. 

The East Side Grocery, Tulare, Cal., 
is adding a retail meat department. 

O. A. and S. S. Kilpatric, Red Bluff, 
Calif., are adding a meat department 
to their grocery store. 

T. P. Sutton, Hollis, Okla., has en- 
gaged in the meat and grocery busi- 
ness in the Galbraith Building. 

The building of the Humphrey Meat 
Co., Portola, Calif., was destroyed by 
fire recently. 

Hendrickson and Jacobson have 
bought the Hern meat business in Het- 
tinger, N. D. 

J. Deistler has taken over the in- 
terest of A. Deistler in the Riverside 
Market, Kelso, Wash. 

George W. Fritsch has bought the 
meat market of E. W. Bigelow, Sedro 
Woolley, Wash. 

Levi McCollough has opened a sec- 
ond meat market in Belgrade, Mont. 











Tell This to 
Your Customers 


Under this headin, 
tion which should 
retailers in educatin: 
building up trade. 


will appear informa- 

of value to meat 
their customers and 
it it out and use it. 














POTATO SURPRISE. 

Here is a receipt from Gudrun Carl- 
son, Department of Home Economics, 
Institute of American Meat Packers, 
that is unusual and that no doubt, many 
of your customers will be glad to know 
about. Place it in a conspicuous place 
? your store where housewives can see 
it. 
Select large sized potatoes and wash 
well, but do not peel. With an apple 
corer make a hole lengthwise through 
the center of each potato. Insert in 
each a small sausage which has first 
been browned. Close the ends of the 
holes with pieces of potato cut out with 
the corer. Bake the potatoes in a slow 
oven about an hour or until done. 

a” 


VIRGINIA RETAILERS ELECT. 

The following officers were elected at 
the annual convention of the Atlantic 
Association of Butchers and Grocers 
concluded in Lynchburg, Va., July 26: 
E. R. Chick, Roanoke, president; 
George S. Moore, Danville, first vice 
president; J. B. Odom, Norfolk, second 
vice president; Samuel M. Hopkins, 
Lynchburg, third vice president; W. P. 
McBain, Norfolk, secretary; J. L. Saun- 
ders, Norfolk, treasurer. The annual 
convention in 1929 will be held in Roan- 
oke, it was decided. 

eX 

If meats get wet and slimy in your 
ice box, write to Retail Editor, THE 
NATIONAL PROVISIONER, Old Colony 
Bldg., Chicago. 
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New York Section 


AMONG RETAIL MEAT DEALERS. 

The next meeting of the Bronx 
Branch, New York State Association of 
Retail Meat Dealers, will be held 
Wednesday, August 15, at Ebling’s 
Casino. Among other subjects to be 
taken up will be a report of the con- 
vention of the National Association at 
Philadelphia, August 6-9, a report of 
the committee on hiring the hall for the 
annual large home get-together event 
of this Branch, and the second reading 
of the proposed new constitution and 
by-laws. 


Joseph Rossman, president of the 
South Brooklyn Branch, New York 
State Association of Retail Meat Deal- 
ers, is spending a few days in Canada 
with Mrs. Rossman and the “kiddies.” 


Mrs. William Kramer, corresponding 
secretary of the Ladies’ Auxiliary, had 
a birthday on July 27, and her husband, 


‘recent loss. 


the youngest of the three Kramer 
brothers, had one on July 29, which 
was celebrated by a dinner on Thursday 
night. The usual Saturday family 
gathering lasted a little later so Mr. 
Kramer could receive the congratula- 
tions of his friends. 


The proposed European trip of the 
D. Van Gelders has been postponed 
another year, as their pretty daughter, 
Rosetta, has taken the summer semes- 
ter in order to shorten her college 
course. Rosetta is having her usual 
share of popularity at college. 


Mrs. Louis Bauer, well-known to all 
the members of the retail meat trade, is 
preparing to spend several weeks at 
Atlantic City with her granddaughter 
in an endeavor to recuperate from her 
Mrs. Bauer’s bachelor 
brother, who was a great favorite, 
passed away on her birthday. 








WHOLESALE DRESSED MEAT PRICES. 


: Wholesale prices of Western dressed meats were quoted by the U. S. Bureau 
of Agricultural Economics at Chicago and three Eastern markets on Aug. 2, 


1928, as follows: 


CHICAGO. 


21.50@22.50 


STEERS (550-700 lbs.): 
Choice 


18.00@22.00 
16.00@18.00 


Fresh Lamb and Mutton: 
LAMB: (88 lbs. down) 
Choice 
Good 


15.00@17.00 
13.00@15.00 
10.00@13.00 


27.00@29.00 
25.00@27.00 


SHOULDERS: N. Y. Style, Skinned: 
8-12 Ib. av. 
PICNICS: 
6-8 Ibs. 


eercccccnnccecscccescccesccccce SBOMEDEEOO 
GOOd .nccccccccccccccccsccccccccccccs 2100@23.00 


oO cccrececesecccvcccocces 17.00@18.50 


PHILA. 


$24.50@25.50 
22.00@24.00 


NEW YORE. 


$23.50@24.50 
23.00@24.50 


BOSTON. 


$21.50@22.00 
20.50@21.50 


24.50@26.00 


24.00@26.00 
22.00@24.00 


23.00@24.50 


18.00@21.50 


19.50@20.50 
15.00@17.00 


18.50@19.50 


19.00@22.00 
17.00@19.00 


25.00@26.50 
24.00@25.50 


18.00@18.50 
15.00@17.00 
18.00@15.00 


18.00@19.00 
16.50@18.00 
15.50@16.00 


18.00@20.50 
16.00@18.00 
14.00@15.50 


24.00@26.00 
23.00@25.00 
21.00@23.00 
18.00@21.00 


23.00@24.00 
20.00@22.00 
17.00@19.00 


22.00@24.00 
20.00@22.00 
18.00@20.00 
17.00@18.00 


25.00@26.00 


16.00@17.00 
14.00@16.00 
11.00@13.00 


15.00@16.00 
14.00@15.00 


28.00@29.00 
27.00@29.00 
24.00@26.00 


26.00@29.00 
24.00@27.00 
22.00@25.00 - 
18.00@21.00 


25.00@28.00 
24.00@27.00 
23.00@25.00 
18.00@21.00 


18.00@21.00 17.00@19.00 


15.00@16.00 


> shbbnbbbasnnesceanccesses 21.50@23.00 


SPARE RIBS: Halt Sheets 


12.50@13.50 


11.00@12.00 
19.00@20.00 


(1) Includes heifer yearlings 
at New York and Chicago. 


450 Ibs. down at Chicago and New York. 
(3) Includes sides at Boston and Philadelphia. 


(2) Includes ‘‘skins on 
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NEW YORK NEWS NOTES. 
G. C. Shepard, vice-president, Cy 
Packing Company, Chicago, made a 
visit to New York this week. 


Frank Firor, president of Adolf 
Gobel, Inc., and George Kern, Ine, 
spent a few days this week out of town, 


H. D. Speer and H. F. Price of the 
superintendent’s office, Swift & Com. 
pany, Chicago, were visitors to the city 
this week. 

George Schmidt, treasurer of Ott 
Stahl, Inc., started on Friday of this 
week on a vacation which is to be spent 
in Maine. 

D. A. Wagner, assistant district 
superintendent of the Cudahy Packi 
Company, is spending his vacation jp 
Palenville, N. Y. 


J. A. Blaum of the New York district 
office inspection staff of Wilson & Com. 
pany is spending a vacation motoring 
through upper New York State and 
New England. : 

J. A. Grace, office manager of the 
Cudahy Packing Company, 454 West 
14th Street, New York, left on his vaca- 
tion, which he is spending in Ney. 
foundland, last Saturday. 


Miss Francis Goldschlager, in charge 
of the clerical force in the New York 
office of the U. S. Bureau of Agricul 
tural Economics, has returned from a 
vacation spent at the Berkshires Camp 
and Country Club. 


Among the Armour and Company 
visitors from Chicago this week were 
Myrick D. Harding, general superin- 
tendent; Charles Eikel, assistant gen- 
eral superintendent, and J. D. Andrew, 
head of the engineering division. 


The many friends of E. B. McKenna, 
chief employment manager of the New 
York Butchers’ Dressed Meat Company, 
will regret to learn that he is still con 
fined to the hospital and will probably 
have to remain there for several weeks 
longer. 


W. W. Wheeler, marketing specialist 
in the New York office of the U. § 
Bureau of Agricultural Economics, New 
York, left on Sunday for a trip extend- 
ing over August and September, during 
which time Mr. Wheeler will relieve the 
beef and meat graders in Chicago, 
Omaha and Kansas City. 

Xe 
NEW YORK MEAT SUPPLIES. 


Receipts of western dressed meats 
and local slaughters under federal in- 
spection at New York City, N. Y., ar 
officially reported for the week ended 
July 28, 1928, with comparisons, as fol- 
lows: 

Week 
ended 
Western drsd. meats: July 28. 
Steers, carcasses... 
Cows, carcasses... 
Bulls, carcasses... 
Veals, carcasses... 
Lambs, carcasses.. 
Mutton, carcasses. . 
Beef cuts, lbs 
Pork cuts, lbs 
Local slaughters: 


901,259 


8,312 
13,305 


39,853 
50,191 
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Packers and Provision Dealers all over the country who have seen 


samples of the famous 


“GONG”? BRAND 


South American Corned Beef 


have almost invariably placed orders with us. WHY? 
Superior quality is the answer! Get your free sample today! 


ARGENTINE BEEF CO., Union Stock Yards, CHICAGO 














LIVESTOCK RATE DECISION. 
(Continued from page 52.) 


unreasonable in so far as they apply 
from points of origin on and east of the 
Mississippi River and from Nashville, 
Tenn., and that in respect to the points 
of origin named west of the Mississippi 
River and south of the Ohio River from 
which rates are made on combination, 
the through rates are unreasonable be- 
cause the factor east or north of the 
river is unreasonable; and that the said 
rates are in violation of the Hoch-Smith 
resolution. The prayer is for repara- 
tio on all shipments moving prior to 
the effective date of our order fixing 
rates for the future. 

The Kennett-Murray complaint, 
which was filed on behalf of more than 
sixty packers in the East, was handled 
by C. B. Heinemann, service manager 
i that organization. 

Allied and Other Complaints. 

In No. 17411 (Sub-No. 1), Allied 
Packers, Inc., the rates on livestock for 
slaughter, namely, cattle, calves, hogs, 
and sheep, from points in central terri- 
tory to Buffalo, N. Y., Pittsburgh, Pa., 
Wheeling, W. Va., Cincinnati, Cleve- 
land, and Columbus, Ohio, and Detroit, 
Mich., are alleged to be unjust and un- 
reasonable, and in violation of the 
Hoch-Smith resolution. The prayer is 
for just and reasonable rates for the 
future, and for reparations on all ship- 
ments moving prior to the effective date 
of our order fixing rates for the future. 

The Allied Packers complaint on 
behalf of some 35 packers was handled 
by Attorneys E. M. O’Bryan and A. Z. 
Baker, assisted by E. J. Norris of the 
traffic department of Allied Packers. 








NEW CURING VATS 


Dozier Meat Crates 
Packing Box Shooks 


B. C. SHEAHAN CO. 
166 W. Jackson Blvd. Chicago 








In No. 17411 (Sub-No. 2), complaint 
of the Louisville, Ky., interests, the 
rates on livestock, namely, cattle, calves, 
hogs, sheep, and goats, from and to 
Louisville, Ky., on the one hand, and 
points in Illinois, Indiana, Ohio, and 
Michigan, on the other hand, and from 
Kansas City and South St. J oseph, Mo., 
South Omaha, Nebr., and Sioux City, 
Iowa, with respect only to the factor 
east of the Mississippi River, and from 
South St. Paul, to Louisville, are alleged 
to be unreasonable, and in violation of 
the Hoch-Smith resolution. The prayer 
is for just and reasonable rates for the 
future, and for reparation on all ship- 
ments moving prior to the effective date 
of our order prescribing reasonable 
rates. 


Forced to Pay Bridge Tolls. 


This complaint on behalf of the 
Louisville Live Stock Exchange was 
handled by E. L. German, who has since 
been promoted to be general manager 
of the Bourbon Stock Yards at Louis- 
ville. Mr. German’s chief cause for 
complaint was the attitude of the car- 
riers in forcing patrons of his market 
to pay a bridge toll on business between 
Louisville and Central territory. On 
the showing made by him the bridge 
toll is knocked out, and the only repara- 
tion awarded in the case is a refund of 
the bridge toll collected since October 
24, 1923. 

Any packers who have paid this toll 
should get in touch with Mr. German 
at once, so their refunds may be in- 
cluded. 

In No. 17411 (Sub-No. 3), the Chi- 
cago Live Stock Exchange complaint, 
the rates on cattle, calves, hogs, sheep, 


BEMI 


ADVERTISE Your Brand 
Your trademark may be reproduced directly on 


lambs, and goats, between Chicago and 
221 named points in official classifica- 
tion territory are alleged to be unrea- 
sonable and in violation of the Hoch- 
Smith resolution. The prayer is for 
reparation on all shipments moving 
prior to the effective date of our order 
fixing rates for the future. 

The Chicago Exchange complaint was 
handled by H. R. Park, traffic manager 
for the Chicago Live Stock Exchange. 
His interest was in keeping that mar- 
ket attractive, from a rate standpoint, 
for Eastern packers. 

4 
BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter 
at Chicago, New York, Boston and 
Philadelphia, week ended July 26, 1928: 

12 #23 @ B&B 2 


Wholesale prices of carlots — fresh 
centralized butter—90 score at Chi- 
cago: 

44 44 48% 48% «438% 43% 

Receipts | of butter by cities (tubs). 

Last Last —Since Jan. 1— 

year. 1928. 1927. 
47,859 1,926,791 2 050, 682 
ae 71,365 2,058,128 2/228, 889 
. -26,036 21,656 '786,680 "508, 121 
. .-20,723 20,888 687,368 _ 689,742 


155,473 160,325 161,768 5,458,967 5,772,434 


Cold storage movement (lIbs.): 
Same 

Out week-day 
July 26. last year. 
15,765 27,178,715 
32,762 19,352,229 

8,518 12,344,067 
27,565 5,912,989 
84,610 


MEAT BAGS 
AND COVERS 


= week. 


Chicago.. 47,694 
N. ¥. 61,020 


Boston 


On hand 
July 27. 
20,364,570 
12,199,276 
8,789,486 
5,853,557 


47,206,889 


In 
July 26. 
Chicago ... 
New York. 309, 408 
Boston ....101,884 
Phila. .... 52,188 


697,416 








Bemis Fabric Meat Covers—a valuable sales 
aid, far superior to the paper lable. Special 
shapes of bags, if desired. Send for details. 


BEMIS BRO. BAG CO. 


Specialty Dept. 
420 Poplar Street, St. Louis, Mo. 








Can You See Further Than Your Nose? Your 
Competitors Continue to Buy Our 


Once Used 200-Ib. Pork Barrels 
And Payment is Asked Only After Inspection by You 
We Take All the Chances 


McLoughlin Brothers Cooperage 
| 82nd & EASTWICK AVE. PHILA., PA. 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 


$14.75@15.00 
6.75@ 9.00 
7.50@ 8.25 


Cows, medium 
Bulls, light to medium 


LIVE CALVES. 


veals, good and ch 
com. to med 


LIVE SHEEP AND eel 


good to choice 
med. 
fat 


Calves, 


$16.00@17.00 
Calves, Y 


@12.50 


Lambs, 
Lambs, 
Ewes, 


LIVE HOGS. 


Hogs, 160-210 Ibs 
Hogs, medium 
Hogs, 120 Ibs. 
Roughs oe 
Good Roughs 


Hogs, 
Hogs, 
Pigs, 
Pigs, 80-140 Ibs. 


DRESSED BEEF. 


CITY DRESSED. 


Choice, native heavy . 
Choice, native light 
Native, common to fair..... pecsececes 23 


WESTERN DEESSED BEEF. 


Native steers, 600@800 lbs 
Native choice, yearlings, 400@600 Ibs. 340630 


@16% 


@26 
@26 
@24 


Good to choice heifers 
Good to choice cows 
Common to fair COWS........-.eeeeeee- 
Fresh bologna bulls...... eecsece coccce 


BEEF CUTS. 


hinds and ribs. 
hinds and ribs.. 
hinds and ribs.... 


| 
. 2 
. 8 
1 
2 
3 
. 2 
». 3 
. 3 
| 
. 2 
3 
ae 
2 
3 


4 34 a6 lbs. avg 

6 ibs. avg...... 
~ Be AY 4@6 ibs. avg 
fenderioins. 5@6 Ibs. avg 


NN GRRE ccccccccccccccccsccscccs 
DRESSED CALVES. 





Prime 


DRESSED SHEEP AND LASERS. 


Lambs, @28 
Lambs, good Qs 
Sheep, good @ljz 
Sheep, medium @15 
Sheep, common @10 


SMOKED MEATS. 


Hams, 8@10 lbs. avg 
Hams, 10@12 Ibs. avg 
Hams, 12@14 Ibs. 
Picnics, 4@6 Ibs. 
Picnics, 6@8 lbs. avg 
Rollettes, 6@8 Ibs. 
Beef tongue, light 
Beef tongue, heavy 
Bacon, boneless, 
Bacon, boneless, city 
Pickled bellies, 8@10 Ibs. avg 


FANCY MEATS. 


Fresh steer tongues, untrimmed.. 
Fresh steer tongues, 1. c. trm’d.. 
Sweetbreads, beef 

Sweetbreads, veal 

Beef kidneys 

Mutton kidneys 

Livers, beef 

Oxtails 


prime 


@26% 
@26% 
@26%4 
ais 
@iji 
@18% 
@38 
@42 
@23 
@20 
@li 


a pound 
a pound 
a pound 
a pair 
a pound 
each 

a pound 
a pound 
a pound 
a pair 


FRESH PORK CUTS. 


Pork a fresh, Western, 10@12 lbs. 
avera; 
Pork ceeaisinn, fresh. 
Pork tenderloins, frozen. 
Shoulders, city, 10@12 1 
Shoulders, Western, 10@12 ‘bs. 
Butts, boneless, Western. 
Butts, regular, Western 
Hams, Western, a a Ibs. avg. 3 
Hams, city, fresh 
Picnic hams, 
average 
Pork trimmings, extra lean 38 
Pork trimmings, regular, 50% lean.... 
Spareribs, fresh 14 


BONES, HOOFS AND HORNS. 


per 100 pcs. 
Black hoofs, per ton. 
Striped hoofs, 
White hoofs, 
Thigh bones, avg. 
100 pieces 
Horns, avg. 7% oz. and over, No. 1s .300.00@ 
Horns, avg. 744 oz. and over, No. 2s.250.00@275. 
Horns, avg. 74% oz. and over, No. 3s.200.00@225. 


BUTCHERS’ FAT. 


Shop fat ...cccccccces ksaessexaws 
Breast fat 
Edible suet 
Cond. suet 


SPICES. 


Whole. Ground. 
Allspice 

Cinnamon 

Cloves 

Coriander 


ria black 
Pepper, Cayenne 
Pepper, red 
Pepper, white 


GREEN CALFSKINS. 


5-9 9%4-12% 12%-14 14-18 18 up 
Prime No. 1 Veals. .29 > 3.75 4.90 
Prime No. 2 Veals..27 3.50 4.65 
Buttermilk No. 1 cece 
Buttermilk Ne. nicme 
Branded Gruby 2.90 
Number 3 


2...24 
Pree ) 2:15 


at ‘Value 


CURING MATERIALS. 
Dbl. 


Bags 

In lots of less than 25 bbis.: Bbls. per lb. 
Double refined saltpetre, granulated.. . | 5%c 
Double refined saltpetre, small crystal 7 T%c 
Double refined large = saltpetre. 8 8igc 
Double refined nitrate soda Bic 
5%c 

tite 


In 25 barrel lots: 
8c 
8%c 


Double refined saltpetre, granulated... 5 

Double refined saltpetre, small crystal 7c 
Double refined saltpetre, large crystal 8%c 
Double refined nitrate soda, granulated 8%c 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry Pg mgr to box—fair to gost: 
Western, 60 to 65 Ibs. to dozen, Ib...27 

br lb.. 

47 Ib... ~2¢ 
Western, 36 to 42 lbs. to dozen, Ib...22 
Western, 30 to 35 lbs. to dozen, Ib...2 

Fowls—fresh—dry pkd.—prime to fcy.—12 
Western, 60 to 65 lbs. to dozen, Ib... 
Western, 48 to 54 Ibs. to dozen, Ib...2 
Western, 43 to 47 lbs. to dozen, Ib.. .2? 
Western, 36 to 42 Ibs. to dozen, Ib... 
Western, 30 to 35 Ibs. to dozen, Ib.. 

Fow 1 ngs gy! pkd. At | to good—12 
Western, 60 to 65 Ib 
Western, 55 to 59 lbs. 

Western, 43 to 47 Ibs., 
Western, 30 to 35 Ibs., 

Ducks— 

Long Island, spring 

Turkeys—W estern—dry packed 


Western, 
Western, 


48 to 
43 to 


lbs. 
lbs. 


to dozen, 
to dozen, 


@ 26 
@24 
@23 
@22 
to box: 
@31 
@28 
@26 
@25 
@24 
to box: 
@29 
@28 
@24 
@22 


@23 
@27 
@55 
@50 


uabs-— 
White, 11 to 12 lbs. to dozen, per Ib.. 


50 
Squabs, 9 to 10 1 


Misctseetcanaceetts 45 


August 4, I] 2 


LIVE POULTRY. 
Fowls, colored, per lb., via express.... 
Broilers, fancy 
Ducks, nearby 
Pigeons, per pair, via freight or express 


BUTTER. 


Creamery, extras (92 score) 
Creamery, first (88 to 91 score) 
Creamery, seconds 

Creamery, lower grades 


EGGS. 


(Mixed colors.) 


FERTILIZER MATERIALS, d 


BASIS NEW YORK DELIVERY, 
Ammoniates. 
Ammonium sulphate, bulk, —— 
per 100 lbs. .... ° 
Ammonium sulphate, double bags, 
100 lbs. f.a.s. New York per 
Blood, dried, 15-16% per unit...... 
Fish scrap, dried, 11% ammonia 10% 
B. f.o. b. fish factory 
Fish guano, Pa og! 13@14% ammo- 
nia, 10% B L. 
Fish scrap, neni 6% ammonia, 
3% A. P. A., f.0.b. fish factory. 
Soda Nitrate, in bags, 100 lbs. spot.. 


Tankage, ground, 10% ammonia, 15% 
B. P. L., bulk 


Tankage, unground, 9@10% ammonia.4.45 & if 


Phosphates. 
Bone meal, steamed, 3 — bed bags, 
BOP DOR as secanssconcces 


Bone meal, raw, 4% ond 
BOF COM ov cccccecccedeccessceneauin 


Acid phosphate, bulk, f.o.b. Balti- 
more, per ton, 16% flat............ 
Potash. 
Manure salt, 20% bulk, per ton..... 
Kalnit, 12.4% bulk, per ton.......... 
Muriate in bags, basis 80%, per ton. 
Sulphate in bags, basis 90%, per ton. 
Beef. 
Cracklings, 50% unground 
Cracklings, 60% unground 


bags, 


Meat Scraps, Ground. 
50% 


55% 


Ce eee meee reese eseeeeseseeeesese 


Emil Kohn, i 








Specialists in skins of quality 
consignment. Resulte talk! | 
mation gladly furnished. 
Office and Warehouse 
407 East 31st St., 


NEW YORK, N. 
Caledonia 0113-0114 














Lincoln Farms Proc 
Corporation 


Boe FAT 


Manufacturer of Poultry F 
Office: 407 E. 3ist St. 
NEW YORK CITY 


Factory: Fisk St., Jersey City, 














4.90 & 4 


- 4.50 & Ot 
@ 2 


E|Calfsking 


es 


f 


Collectors and Renderers of — 


Phone: Caledonia 0114-0124 — 
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